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Homes ‘selling like hotcakes,” say Realtors

. By STEVE BARNABY

If you're a young married couple
Scouting a good buy on & house in this
part of suburbia, you're looking at a
bad time,

But if you're in the middle—by age
and inco market may be for

you

That's the word from area real
estate dealers who say that interest
rates are high, but homes are selling
like hoteakes,

Whether it be in Garden City, where
most houses sold are resales, or in
new _home growth areas .such as
Livonia-and Farmington Hills, sales
are at a fast pace. But there just
aren't enough to go around,

“We just can’t get enough houses to
sell. They are being sold before they
show up in the multi-listings,” says

William Belcher, of Realty World.

The multi-listings is the.real estate
agent’s bible guide to what is on the
market in the metropolitan Detroit
area.

LA mr‘vey of real estate dealers in
northern  regions reveals the same
fac

ct.

“Jt's safe to say that the average
home is selling within two to three
weeks,” according to Roger Walker, of
Farmington Realty.

A few years back, when the econ-
omy was suffering a recession, it took
from five to six weeks to sell a home.
Flipping through recent sales figures
for the area, Walker revealed that
some homes were selling as quickly as
one day after being put on the market.

The migration from Detroit, com-
hined with businessmen moving from

out-of-state, has made the market
tight. Many homeowners are hanging
on, confident that they can get a better
deal the longer they wait, because of
the high demand.

“It's’ definitely a seller’s market,”
says Walker. '

Present interest rates range from
9% to 9%, depending on what percent-
age is put down by the seller. The
most popular means of financing is
through private lending firms, particu-
larly savings and loans institutions,
according to real estate dealers.

Mortgaging through FHA and VA in
the suburban areas is slight.

‘The most popular buys, according to
statistics from the United North-
western Realty Association, are in the
$30,000-$40,000 prices range.

Figures show that since the begin-
ning of the year, 419 homes western

Wayne and southwestern Oakland
counties have been sold in that price
biacket.

‘That contrasts to homes in thé
425,000 to $30,000 bracket, of which 234
have been sold in. the same time
period.

Other sales figures are: ~
eUnder $20,000-198.
$20,000-$25,000+ 219,
#$50,000-$60,000-+ 152
#$40,000-$50,000+ 267.
#950,000-570,000-+ 117.
©$70,000-$30,000+124.

*Qver $90,000—~54.

Despite the housing shortage, higher
prices have kept the area’s total dollar
sales volume moving upward.

Statistics show that the average
house in 1978 is selling for $40,723. Last
year it was $34,573. Depending on
whose figures you use, the average

house is increasing anywhere from 8-
10 percent a year over the last three

years.

Dollar volume in sales for the first
quarter of this year was $72.6 miliion
2s comgared to $58.5 million in the
same period last year. But while the
dollars are flowing, many real estate
dealers feel that the high mortgage
interest rates which have resulted
could have a d ing effect. In

higher prices and interest rates are
forcing youngepersons to seek rental
‘hom -

es.

The U.S. Census Bureau's depart-
ment of economics and research dis-
closes that for every two million rent-
ers there are one million persons who
purchase their own home. .

“Jt doesn't seem to be the elderly

“who are leaving ownership for a

short, lending institutions are getting
tighter and buyers could start backing
off, waiting for the rates to decrease.
“I'm starting to get the feeling that
it’s tightening up out there. That’s
what happened in 1974-75 when the
economy was down and the interest

rates were up to 10 per cent," said Bel--
cher.

And according to a recent study by
the South Oakland Board of Realtors,

not by housing
problems. A much younger segment of
the population is involved,” a recent
report said.

Typically, new renters were 39-year-
olds and more than three quarters
were under 55. The median age of
home buyers who owned previous resi-

was 40. Of the homeowner-to-
renter nciseholds 13.4 per cent were
under 25 years-old and only 10 per cent
were 65 years or older.

CETA is ‘economic salvation’ for some communities

By MIKE MATUSZEWSKI

“We've almost become CETA junk-
ies,” said Girard Miller, director of
finance for Farmington Hills.

CETA, the federal Comprehensive
Employment Training Act, has
emerged out of a swirl of federal pro-
grams to seep down to almost every
local community in the country,

THE PURPOSE of CETA, according
to the federal act establishing the pro-
gram, is “to provide job training and
employemnt opportunities for econom-
ically disadvantaged, unemployed and
underemployed persons and to assure
that training and services lead to max-
imum employment opportunities and

- enhance self-sufficiency.”

Roughly translated it means more
employemnt and less direct welfare
payments. .

For some communities, though, it
means providing more services at the
expense of the federal government.
For others it is economic salvation.

Miller said about 30 per cent of the
Farmington Hill's® entire payroll is
financed by CETA money. “We'rein a
growth position where that’s the only
way we finance things,"” he said.

“We built a city with services with
CETA employes. If we lose those
bucks, we might be in real financial
trouble,” Miller said.

Farmington Hills, in fiscal 1977,
received about $460,000 in CETA dol-
lars, Miller said. But that amount has
ballooned to $758,000 in fiscal 1978. All
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FIRST SAXTON'S STORE
OPENED SEPT, 26, 1928
IN NORTHVILLE. THE
HOATHVILLE STORE WAS
LOCATED ON THE
NORTHEAST
COANER OF
CADY AND
CENTER

§ STREETS.

8, SAX- .
TOR'S GARDEN

CENTER HAS BEEN
SERVING  AESIDENTS
OF THE AREA. FINE

GARDEN  PRODUCTS,
PET SUPPLIES, POWER

EQUIPMENT, PARTS AND
SERVICE ARE FEATURED
ALONG WITH THE NATION'S
TOP NAME BAANDS IN SAX-
‘TON'S 8PACLOUS 11,000 SQUARE
FEET OF DISPLAY AREA.

that money pays for approximately 80
permanent employees and 20 workers
‘hired for special projects.

Just to the south, though, the City of
Farmington does not paint suchi a dire

picture.

City Manager Robert Deadman said
Farmington received only $84,000 in
CETA monies during fiscal 1977 and
will get $131,000 this year.

On the average he said, it will pay
for eight full time employees each
year. .

SOUTH OF EIGHT Mile Road,
Wayne County, excluding the cities of
Detroit, Livonia and Dearborn, will
receive more than $25.5 million in fis-
cal 1978, It is a 48 per cent more than
the county received in fiscal 1977. Dur-

ing that year, Wayne County, exclud-
ing the three large population centers,
received $14.2 million.

Counties are responsible for allocat-
ing CETA to communities whose popu-
Iations are less than 100,000.

Livonia, whose population tops the
100,000 mark, will receive more than
$2.28 million in fiscal 1978. In 1977, it
received about 2.64 million CETA
dollars,

THAT MONEY pays the wages aid
[ringe benefits of workers hired by the
local governments and some non-profit
public service organizations.

“The programs vary from commu-
nity to community,” said Tom Fox,
planning director for Wayne County’s
h .t office. “We allocate money

for a wide range of jobs,” he said,
“from secretarial clerks to assisitant
directors for some non-profit organiza-
tions.™

More than 600 jobs will be funded by
CETA money in Wayne County,
excluding Livenia, Detroit and Dear-
born, Fox said.

In Livonia, according to Jim
Andress, director of Livonia’s CETA
program, CETA will finance 130 posi-
tions.

Fox added that CETA positions act
like revolving-doors. “‘People come
into CETA positions, receive some
training and thien move on to other
+jobs,” he said.

In fiscal 1977, for example, nearly
4,000 persons in Westland, Redford,
Garden City, the City of Plymouth,

LEO CALHOUN
THEN ana NOW

We’re Still Your Total Car and Truck Center

Leo Calhoun assumed ownership of the Plymouth Ford dealership in 1962. The downtown Main St. location
had been a traditional landmark in Plymouth. In that historic site Leo was carrying on a business that had
been started by Paul Wiedman almost a hal
now.

If century ago. It was known for its quality service then and still is

Plymouth Township and Canton were
employed in CETA jobs, according to
figures provided by the Wayne County
Office of Manpower.

OF THE SIX communities, Redford
led the way in CETA employemnt put-
ting more than 240 people to work at
one time or other during fiscal 1977,

Westland was not far behind. It put
nearly 230 people to work with the fed-
eral dollars.

Rounding out the six western Wayne
County communities, Garden City
employed 173 persons through CETA,
the city of Plymouth, 29, and

-Plymouth and Canton Township

employed 25 apiece.

LEO CALHOUN

service.

car.

cars and trucks, giving you the b

In 1968 Leo Calhoun opened his new facilities on Plymouth Rd.
The new 10 acre site can accommodate an inventory of over 600
gst possible slection and

Consider the advantages of doing business with Leo Calhoun, the dealer that can meet your every
automotive need. We do it all (New Fords, Used Cars, Daily Rentals, Leasing Programs, Collision, Paint,
Parts, Financing) which eliminates you running from here to where-ever when you need one of our services
or products. We price our products and service competitively and our facilities are large and can handle your -
automotive needs NOW! Remember our name LEO CALHOUN when you make any decision regarding your




