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The Michigan Humane Society's Westland Kindness Center has
many a pup 'and cat available for adoption. Among them is 8-
week-old Billle, a spantel/shepherd mix. Blllie has had her neces-
sary vaccinations is good with kids. To adopt her, call 721-7300.
The center isiat 37255 Marquette, Westiand.
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OUTDOOR DINING BECOMES A PRACTICAL REALITY

: IN A HOWMET SKYLIGHT SCREEN ROOM
B . T « Enjoy tha beauly and serenily ot
N ™ your garden in peace and cool

comfort

« Skylights let tots of solt filtered
tight in - but keep the sun out

«Solt woodgrain earth tones blend
with any decor
«Concrete and glass available

« As seen in Better Homes and
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onoi gntire fine of patio and casual furnishings.

Chooée from a wide variety of Brown Jordan, Meadowcraft,
TropiTone and many other fine brands.

BUY NOW AND SAVE...While there's still plenty
- of Summer toenjoy!
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By Tim Richard
staff writer

Realtors are changing their tune, éven arguing
with the Wall Street Journal.

““We've talked too muth about the investment
side of housing. You buy a home to live in,” said
Richdrd Elsea, president of Real Estate One, Inc.,
after a withering blast at the daily business paper's
article on seller-financed housing sales. N

Elsea and other managers of the Farmington .
Hills-based-Teal estate firm — the state’s, and one
of the nation’s, lacgest — spoke at a luncheon in the
Detroit Press Club. They contended that mere num-:
bers, such as high mortgage interest rates, fail to
-tell the better side of what’s’going on in the housing
market. co

While mortgage rates are now a record 17 per-
cent, Elsea said, “Almost no one is paying 17 per-
cent.” The actual average interest rate buyers were
paying in July was more like 11.5 peréent, he said.

THE JOURNAL on Aug. 7 reported on the nega-
tive side of what real estate people call “creative
financing” in the tight money market.

The Journal's example cited an Illinois man who
“reluctantly agreed last month to help finance the
sale of his own house by making a below-the-mar-
ket-rate five-year $40,000 loan to any.buyer.”

The seller could have invested his $40,000 in the
money market and, in five years, would earn
$10,000 to $15,000 more than he earned by selling
his house on a land contract.

The reasoning works like this: The seller agrees
to let the buyer purchase on a land contract for
$40,000 for five years at 12 perceot. ‘The seller
could invest his $40,000 elsewhere at 17 percent
and earn $2,000 more per year. In five years, he
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would have earned $10,000 more than he earned by
selling his house on land contract.

Under Michigan's usury law, the maximum a
seller may charge under land contract is 11 per-
cent. Land contraéts are a form of seller financing
whereby the purchaser dgrees to pay the seller stip-
ulated payments until the purchase price is met.
The seller retains legal title to the property until
the final contract payment is made.

The Fortune magazine edition of Aug. 24 makes
much the same point in an article headlined “It
May Be Time to Rent.” AF. Ehbar's article adds: ’

“What's miore, reported selling prices don't re-
flect the discotnts sellers give when thiey take back
mortgages at below-market rates. If the seller
lends money for less than he could get by investing
in bonds, or less than he'll have to pay a bank for a
mortgage on his new home, it amounts to the same
thing as aceepting a lower price.”

ELSEA CALLED it “an example of somebody
proving they can add and subtract with a caleula-
tor. .

“The assumption is weak that one can invest (in
bonds or the money market) at 17 percent forever.
The average yield is more like 12% percent.

“The average person Who gets his money out of
his house doesn’t put it in 17 percent investments.
He probably invests in another home.

“That owner may well give him the same (land
contract) concession.

-“It's an old rule of thumb that if you buy and sell
in the same market, you come out the same.

“His (the seller’s) primary concern is to sell his
home. I doubt very much if he actually lost money”
on his investment.

REAL ESTATE One in July reported 207 sales
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Interest- fate figures deceiving

transactions, eight for cash and 199 involving some
kind of loan to the buyer.

Only one buyer borrowed at the full 17 percent
mortgage rate, said Elsea, and that was the only 17
percent rate anyone paid in four months.” Yet per-
sons reading or hearing national news accounts are,
given the impression that's the going rate, he said.

His firm's average buyer paid 11.49 percent on
whatever loan he or she obtained. The average
monthly payment was nearly $618. Here is where
199 buyers got their loans:

@ 44.4 percent by land contracts. Two years ago,
the typical land contract was very short term — 90
days to two years. Today, said Michael Bartlett,
vice president and general sales manager for the
five-county metropolitan area, the loans run for
five to 10 years.

® 27.5 percent by assumptions, where the buyer
took over the seller’s loan. -

® 15.5 percent by conventional mortgages.

@ 11 percent by FHA mortgages.

@ 3 percent by VA mortgages. .

The Western Wayne Oakland County Board of
‘Realtors (WWOCBR) last week reported similar fi-

. nancial figures: 48 percent by land contract, 26 per-

cent by mortgage assumption and 17 percent by
conventional mortgage.

AVERAGE sale price was $63,318, and average
down payment was $20,454, Real Estate One te-

Listings far outnumber sales, Elsea added, be-
cause in a sluggish market many homes are listed
with real estate brokers which might otherwise be
sold without an‘agent.

Moreover, agents might use several different
multi-list services because the market is so slugg-
ish. -
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GORMAN'S DESIGNERS

| AGREAT SALEON GOOD TASTE
COLLECTION AT 25% SAVINGS....

DREXEL’S ENTIRE GONSENSUS
AND DESIGN SERVICES AVAILABLE,T00!
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CASUAL. CONTEMPORARY AND PATIO FURNISHINGS

-Gorman's designers present Cor in
bedroom, dining room and occasional
pieces that harmonize with today. Crafted in
pecan solids and veneers, they're crisp;
current and unconventional. Now at a ver
Jspecial 25% savings. Gorman's — where 16

rofessional designers are here to help you
0 a more beautiful home. Sale ends .
September 6. -
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« Troy - W. Big Beaver at Grooks - Phone: 543-2070

All stores open Daily 10 to 6; Monday, Thursday & Friday till 9 » Troy and Fairlane open Sunday Noon to 5:30
Bedroom furniture available but not on display at Southfield store.

Consensus Bedroom WAS NOW
Armoire - each $799 $599
Book Bed - Queen 539 309
Light Bridge - Queen’ 319 239

O,

Southfield - Telegraph at 12 Mile - Phone: 353-9880

Fairlane - 260 Town Cenler Drive - Phone: 336-0340  Across from Fairlane Mall




