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In the driver’s seat

By Morle McGeo
statf wrllor

ICKI GALLOWAY Burr |s al) revved up
about her job.

So is Lucy Wheeler, Jill Bernardi, Ro-

bin Frankowicz and Tina Ostach plus a

growing number of other women who make thelr

living selling cnri.

‘They're In the driver's scat, they fee), at a time

Parsistonce helped when auto f; are fina) y to

Vickl Galloway Burr recognize the role women play In car sales —
iand a sates position. bath from the standpoint of buylng and selllng.

NEW STATISTICS show that women buyers
may soan account for half the new-car purchases
in Amerlca. The potentlal of that new market has
prompted the auto Industry to shlft gears in that
dlrection ,

Many of Lhe companies have formed special in-
ternal task forces bent on studylng women buyers,
Chevrolet, for Instance, has 2 Women's Marketing

rovide ic dircetlon for the
company's cffort to tncrease Chevrolet’s market
share among women.

‘The upshot Is that new marketing programs are
belng developed by all companics to target wom-
en buyers.

Chevy, for [nstance, has taken on exclusive
sponsorship of “Strategles for Success,” a two-day
women's career conference scheduled in 10 clties

between 1985 and 1986, It -
will take place In Detroit Jan, 31 and Feb. 1. Car sclling was not the chauvinistic rat race Jill Bernardi
BUT NOT ONLY do auto companles want to thought it wou'd be.

se)) to women, they are encouraging them — and
logleally so — to enter the sales fleld. .

That was the case for Tlna Ostach, a 21-year-
old Livonla resident, who applled for a clerical
job at Holiday Chevralet in Farmington Hills and
wound up on the sales crew,

Sclling cars was mid- During the intervlew, Ostach was encouraged
fite career switch for to think about jolning the sales staff despite the
Lucy Wheeler. fact that she had no sales experience whatsocver,

In fact — with the exception of Burr -~ none of
the flve women Interviewed had any knowledge
about cars other than basic facts, fucled perhaps
by a keen interest In them,
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YOUR CHOICE FOR SOUND AND COMFORTABLE REST....
SIMMONS U.S.A. BEAUTYREST® ULTRAFIRM BEDDING
Because you need firmness and want luxury In your
bedding, trust the yrest® Exq set by
Simmons U.S.A. Made for maximum support and comfort,
the durable Innerspring mattress and box apring are
your assurance of sound and restful slumber. Covered In
celestlal blue damask. 15-year warranty. Twin, each $230.
Full, each $280. Queen set, $650. King'set, $850.

A sales Job came easlor for Tina Qatach iabovo) than
it did for Robyn Frankowicz (left). Ostach was en-

. ]' ’.
couraged to Join the sales stat! atter she applied for & b [ l
clarlcal jot: hul- now Farmington Hills tnen’::';. When it a.CO SO S
p a was
Ita feat In granting a personal interview after comple-
tion of a sales  course, g9
’them for a week before she was eventually hired by

— - n ’ the dealership In Wayne wherae she Is now one of tho,
i . . Do . top producers. “
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Wo walcome Jacobson's Chaigo Card of Tha Amorican Express® Card,

Wo are now opon unlil & on Monday, . *
‘Tuesday, Wednesday and Saturday
. i * “Thuraday and Friday until .




