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Commercial
investments

Dietz Organization is a one-of-a-
kind business whose low profile
doesn't preclude its success in
commercial real estate. Founded in
late 1979 as a three-person com-
pany, Dietz had sales in 1986 of
$200 million, and the company ex-
pecst to reach the quarter-billion-
dollar level by 1988.

| Jack Belkin of
Py Southtield  pur-
j chased this 1823
[AE1 office bullding I
358 Ypsilanti.

By Carolyn Cerman
special wilter

With its low proflle you may not have heard of it,
but the Dietz Organlzation i3 well known by investors
in million-doilar Income property.

“What we do Is sell any existing property that Is
improved, meaning it has a buildlng on it that is more
than $1 million and that s being held for income pur-
poses as an Investment,” said Paul Dietz, founder and
sole owner of the Dietz Organlzation.

Founded in late 1979 as a three-person company,
Dietz had sales in 1980 through 1982 of $15 million to

$30 milllon. Sales in 1983-84 jumped to $70 million and |

were up to $125 million in 1885,

“Sales for 1986 were $200 milllon and we expect to
reach the quarter-blillon-dollar level by 1988,”<Dietz
sald.

The firm has grown to more than 30 employces and
occupies 3,500 square feet of offlce space at 50 W. Big
Beaver, Birmingham. Plans are under way to expand
its offlce quarters to 5,000 square feet in April.

Dietz sald the company's sales include apartment
and office buildings, shopping centers and Industrial
bulldings that are investor-owned.

“We are selling people’s large income propertics,”
he said, “We have a low profile because untike a home,
people don't put a for sale sign on thelr propertles and
frequently don’t advertlse.”

DURING THE FOURTH quarter in 1986, the firm
served as broker for the sale of 22 propertles worth
about $80 million.

The sales included the Hollday Inn in Hazel Park for
$6.5 milllon, the 30100 Northwestern Highway Bulld-
ing In Farmington Hills for $4.5 million, Southfield In.
dustrial Park in Southfield, Ind., for $22.5 milllon,
Towers Medical Building in Grand Rapids for $6.2
million and Huron View Commerelal Park In Ann Ar-
bor for $2 miliion.

Other sales in the final quarter included Qakwood
Villa Apartments in Royal Oak for $3 million, Caval-
fer Manor Apartments in East Detroit for $2.4 million,
the Hyform Building in Livonia for $2.5 million and
Connecticut Corners Office Building in Northville for
$2.2 miltion.

Dietz sald many of the properties sold during the
final quarter were the result of sellers and buyers
wantlng certain tax benefits before the new tax law
came Into effect,

“Sellers were secking capital gains benefits while
buyers wanted to take advantage of existing deprecia-
tion schedules,” Dietz said. .

DIETZ SAYS he thinks commerclal real estate will
continue to sell at a brisk pace because of low interest
rates and a surplus of ble capital for to

The U.S. now claims
the title of the No. 1
debtor nation, having
passed Mexico, Brazil
and Poland. And we're
adding $1 billion in
debt every 2'2 days.
Sen. Don Riegle paint-
ed a bleak economic
picture if the downward
spiral continues, listing
two possible outcomes.

| One is “‘enormous infla-

tion,” with interest
rates reaching 20 per-
v cent. The other is a

lower standard of living
for all.

Staff photo by Steve
Fecht

Riegle zeroes Iin
on budget deficit

By Marie Chestney
staft writer
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Life’s a holiday
A Fiorida real estate fund purchased the
Haze! Park Holiday Inn for $6.4 miltion. Seller

of the property was M.F.P. Investments of Bir-
mingham.

"

Campus
flavor

Arbor Forest Apart-
ments, a 55-unit
building on the Uni-
veraity of Michigan
campus, was sold to 3
an Ann Arbor man p
for $2 million.

placein 1al property.

“Also, owners who have held thelr properties for
many years are starting to recognize that the market
is at a peak and that 1987 will be an opportune time to
sell,” he said.

The Dietz Organization Is expanding its business be-
yond Michigan to Include St. Louls, Indianapolis, Cin-
cinnati and other major markets in the region, Dietz

sald.

Dictz said last year when Prudential Insurance Co.
was looking for a broker to sell a $7 million project in
Grand Rapids it interviewed other commercial bro-
kerage flems along with Dletz and found there was no
company that came within “one-third of what we are
doing in the commercial brokerage arca.”

Dietz also did a survey on his own, calling other
brokerage firms and asking how large the sales force
that dealt strictly with income property brokerage
was. The most any other company has was four com-
pared to his sales staff of 17, he satd.

BUT DIETZ NOTED that the other firms were also
involved in other activities like land sales and leasing
retail space.

“There are no other firms that are exclusively dning
Income property brokering,” he said. “We have a pro-
file that is falrly vnusual.

Each sales person In the company has a speclalty
such as shopping centers or apartment buildings and
works within a certaln geographic territory. Each
sales person is also part of a team, for Instance a shop-
ping center team, and information Is shared with other
members of the team.

“The sales staff ranges in age from 26 to 32 years
and they are dealing with sophisticated properties
worth $2 million or $3 milllon and fees in excess of
$80,000 to $90,000," he said. “They become extremely
knowledgeable extremely fast.”

‘The firm Is heavily computerized with a 7,000-prop-
erty data base. Plctures are available of each property
along with lts vital statistles. About 5,000 to 6,000
mailers are put out cach month listing avatlable prop-

ertles.

Dietz sald Michigan and the Midwest are probably
the best markets in the nation for investment proper-
tles.

“This arca of the country underwent a severe reces-
sion several years ago, and thus had been more con-
servative then other regions In investing In new com-
mercial properties,” he sald.

“The result is that there Is less overbuilding here
than in the East and Southwest, and that properties
are a high value.”
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Cool million
The Goorgetown Office Bullding on Packard
near Eisenhower Highway was sold for $1 mil-

Other propertics handled by Dietz in 1986 Included
Hampton Court Apartments in Westland for $5.9 mi-
Hon, Roxbury Apartments in Sterling Helghts for $4.5
million, Innsbrook Apartments in Northville for $7.8
milllon, Civic Center Plaza in Livonia for 2.5 milllon,
Square Lake Hills Apartments in Bloomfield Hills for
$4.5 mlilion, Village Professional Building in Bloom-
field Hills for $5.8 million and Lincoln Park Industrial
Bullding in Lincol Park for $5.7 million.

Out-of-state sales included Hickory Creek Apart-
ments in Columbus, Ohio for $8 milllon and Sierra Vis-
ta Apartments and Whispering Lakes Apartments in
St. Louis, Mo,, for $29.2 million.

Dietz graduated from University of Detroit Law
School in 1967 and had a two-year fellowshlp spectaliz-
ing In urban law at the University of Pennsylvania law
school,

He was with The Hartman Group Realtors, one of
Michigan's largest commerclal Realtors {rom 1969 to
1975 where he was a minarity stockholder and vice

fion to Diro Enterpriscs of Bir Dietz
Organization served as broker. for all bulld-
ings shown,

P In charge of properties.

He was a principal and stockholder from 1976 to
1979 in Atlantic Assoclates, which both brokered and

income propertles.

“No one knows what this means,”
Sen. Donald W. Riegle Jr. said Mon-
day as he neared the end of his brief
breakfast talk to members of the
Livonla Chamber of Commerce.
“Economics text books have not
been written to deal with thls. But
it's a dangerous conditlon that the
country has to struggle with.”

Before breakfast, Rlegle passed
out graphs that dramatized the "dan-
gerous” problem. One chart showed
this country's $40 blilion trade defi-
cit in 1982 escalating to $170 billlon
by the end of 1986,

Another graph showed a financtal-
1y healthy nation start its plunge into
debt in 1984. That country, the US,,
ended up $250 billlon in debt by the
end of 1986,

“These are raptd and dramatic
changes,” Riegle sald. “We're adding
international debt at an extraordi-
nary rate of speed. We're now the
No. 1 debtor patlon. We've passed
Mexico, Brazil, Poland, as debtor na-
tions. And we're adding $1 billion in
deht every 2% days. By 1980, we'll
owe the rest of the world $1 telillon.”

RIEGLE PAINTED a bleak eco-
nomle plcture if the downward spi-
ral continues and gave two possible
outcomes, Onc is “enormous infla-

tion," with interest rates reaching 20
percent. The other Is a lower stan-
dard of living for atl. That includes
both lower wages for the worker and
lower proflts for the business person.

“This Is not acceptable,” Riegle
said. “People will not accept this.”

The only way out, he said, is for all
workers ~ from the student to the
company president — to perform at
levels “way beyond what they are
use to doing."

“We have to work harder,
smarter, using team work. Labor
and management have to work to-
gether, We have to create a work
ethic. We have to do this or these
lines (on the graphs) won't turn
around.”

CITING THE Japanese high
school dropout rate — 2 percent —
Ricgle urged parents to turn off the
TV set and put books In their chil-
dren's hands.

“The high school dropout rate In
the U.S. is 29 percent,” he said. “In
Detroit, it's 50 percent.”

At the government level, Rlegel
said the U.S. should put aside fts
“marshmallow" trade polley and use
“more aggressive trade tactics.”

To dramatize his point, he told the
story of a US. businessman who
wanted to open a Chrysler dealer-
ship in Tokyo.

“Sorry, it can’t be done,” was Ja-

pan's answer to the businessman,
Riegle sald,

On the brighter side, Riegle told of
the $312 million soon to come to
Michlgan because of the recent pas-
sage of the federal highway bill.

“That was high drama,” Riegle
said. "I saw things I never saw be-
fore, like the freshman senator who
voted three different ways, yes, no
and maybe. But we need a top-notch
hlghway system to remain competi-
tive. We can't excel If people are slit-
ting in traffic jams.”

ONE OF THE BIGGEST Influene-
es on leglslation in Washington these
days, Rlegle said, is the “state of the
presidency.” Little Is being done on
such tmportant Items as product lia-
billty because President Ronald
Reagan is not exerting *'strong lead-
ershlp,” he said.

Because of the Iran-contra contro-
versy and Reagan’s lame-duck presi-
dency, Ricgle sald the adminlstra-
tion has no “clear-cut set of opera-
tlonal goals.”

“It takes the exccutive branch
leading the charge,” he said. “It
breaks open debate, Presidents have
a short llst of objectives, but no one
knows what's on Reagan's short list,
In the absence of (a presidentlal) inl-
tiative, It's tough for Congress to be
the engine to drlve the government.”
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