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if there was ever a year 1o
. buy a home, this Is the year.
‘' Economic experts are predicts
. Ing that estates wlll remaln a
: hot Item In 1868 for both Oak-
land and Wayne Counties. Av-
erage sale prices have in-
creased In citles of Livonia,
. Redford, Farmington, Farming-
. ton Hills, Dearborn and Canton
" to name Just a few. “We have
 looked at our 12 different
Board of Realtors serving over
30 offices around Detroit and
we find the average sale price

cTTer) g

Gary end Terese Grondin
sold thelr home in Farmington
and bought thelr new home In
Farmington Hllis through a Real
Estate One senlor associate,
Marie Krolikowski, Terese
wrote In a letter to Marle,
, "Thank you for all your pa-
" tlence and help In finding us a
new home. And, thanks for all
the time and work you put into

Commaerclal Plymouth/Canton
353-4400 455-7000
Birmingham Rochester
846-1600 652-6500
Bloomfield Hills Royal Oak
644-4700 648-9100
Farmington Troy
477-1111 528-1300
' Farmington Hills Union Lake
-851-1800 363-1511
" Lathrup Village West Bloomfield
569-2300 881-5700
‘Livonia’ Westland
.261-0700 326-2000
- Novi/Northviile ’
.348-8430
.. Plus 14 additional offices in the Mqrm area

LS8
315 S. Woodward, Suite 100, Royal Oak

1988 should be
best year yet

has increased [n almost every
city,” says Bll} Barrstt, Senlor
Vice Presldent of Real Estate
One. "To give Just cne exam-
ple, the average sale price in
the Farmington/Farmington
Hills area increased from $113,
810 In 1886 to $122,787 In
1987, says Barrett. "What this
means to our customers is this
— buyers should buy now be-
fore prices go up higher and
sellers should ssll now to cap-
ture that same inflation advan-
tage on thelr next purchase.”

sslling our house. You go above
and beyond belng a Raaltor,
your i

always shines through.” We at
Real Estate One are proud of
Marie, 8 member of the Milllon
Dollar Round Table, and all of
our other associates. They cone
tinuously give this kind of car-
ing and service to every home
buyer or seller.

where we are

Total construction awards
set an all time record In 1987
topplng $8.75 billion. It repre-
sents 20% over 1986 and 1988
seems aven better, At the same
time, interest rates have re-
malned constant yat the varlety
of types of mortgages continue
to expand! 1988 Is the year to
buy or sell. Please call any of
the affices listed below and find
out more about real esate In
today's market.

Free
consumer
services

It you are even thinking of

buying or selling real estate in”

1988, call for your free consum-
er-orlented books, bookiets,
and kits from Real Estate One.
They have a 22-page sellers
marketing kit, a "For Sale by
Owner'* guide, “How to Buy a
Home" brochure, and “"How to
Gat the Most Money For Your
Home" brochure. Call the near-
est office listed below and tell
them what you need. It will be
sent to you immediately.

New Royal Oak facility
continues growth plan

of company

Real Esiate One has been
growing and expanding faclll-
tles to the tune of almost $4
million In the past few years.
Royal Oak's new 45-desk facill-
ty on Woodward Avenue Is just
one of more than 20 offices
which have been expanded or
relocated recontly, “We have
sought to double our capacity,”
says Richard S. Elsea, Presl-
dent of Real Estate One, “and
we have done It."

“We sought to double
our capacity, and we
have done it.”

— Richard 8. Elsea
President

rounding communitles, such as
the Royal Oak office, Brighton
and Waterford.

Elsea added mal he is abso-

Observer & Eccentric N
pers, Real Estate One has
made renovations to its offices
In Birmingham, Bloomfield Hills,
Rochester, West Bloomfield,

In the areas served by The
p

lutety

Michigan and Detrons largest
real estate company. "To do
that we must grow and expand
our facilities and add a number

Troy, Farmington, Far
Hills and Llvonla, We have also
renovated our offices in sur-

of new pr ls to the
business," says the Rea! Estate
One President.

72% to 1032 %
loans available now

Real Estate One profession-
als have a list of almost 60
ditferent lenders in the metro
Detrolt area. These lendars
offer the biggest variety of
home mortgages that have ever
been offered. It wasn't too

many years ago that consumars
obtained either a F.H.A,, V.A,,
ar conventional 30-year loan.
Now the Real Estate One asso-
clates are quoting 7'%% for one

o
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22-page Marketing Kit

Local family appreciates great service

LtoR: Palrlck, Terese, Ly

1] und Gury '

year adjustable mortgages
which have 30-year amortiza-
tlon and capped each year. This
may sound complicated but It's
not to our people at Real Estate
Ona. If you haven't consldered
buying a home because you
thought the interest rates are
high — think again now. Let
any of our professionals show
you how low a loan really can
be.

'Free re!erral-
service -
“If you are’ tran

have a top real estate assock
eal you that same day:

_you that same da;
pay nothing, yet autornaticat-
Iy recelve information’ on
housing, nelghborhoods, |
aven specific listing informa-
tion on homes in your desti-
nation ¢ity. If you are mavlng
anywlme. any

Advertusement
: represents
newspaper

Roal Estat Ono has pur-
"chased this entire page" to
“tell our story, We want it to
look Tike nowspaper articles;
_bbcause we treat our Intors
atlon ‘a8 consumer - Infors]
‘mation not: udvmhlna Wl
want you, the people of

land and Wayne counllel lo
know as much aboul::our
company. and - 2ecvices’ &3
‘possibla. We sell more
-homes in Michigan becsuse|
we think wo have iho. bm
tralned and most prof

al people to help m&\‘h
have Just about every -con-
Gelvable service for our ous-

New week- Iong pre-license course

During the week of February
22-26 and March 21-25, Reol
" Estate One Training Center will
offer ita one-weeck, state-gp-

Sign up now

proved Roal Estate L
Courso. “We have always of-
ferod this course three days a
week, three hours a day, In
either morning or evening
classes,” sald Claudla Cauley,
Vice President of Education for

Real Estate One. "We now see
a new community need for an

Real Estate One had 1,558
people attend thelr 1887 cours-
@3, “We're proud that we offor
!he coursa at a reduced rate of

40-hour, K~
course," Cauley montioned thm
the Ing course wil ludl
asusual,

all books, tests,
alc. 'We have a long history of

high grades and our students
are prepared for the state ex-
am" Cauley stated. "It is subsi-
dized by Real Estate One.

. Inquirles can be made by
calling any Real Estate One,
Inc. office of the Tralning Cen-
ter at 356-7111, The course I8
open to the general public,
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