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By Joanne Maliszowsk|
staff writer

plnyccQ must ask for identificatlon,
p;'lrtlvl:yil;\rly of young-looking peaple.

Llquer licensees should keep In
mind one key phrase: “diligent in
quiry.”

“Your defense Is that diligent in-
quiry. Your line of defense is asking
for that identlflcation to substantiate
that person is of legal age to drink,”
said David Mazurek, a distrlet super-
visor in the Michigan Liquor Control
Commisslon's enforcement division.

Mazurek spoke to represcntug‘ly!&

comes in two forms: a
driver’s lleense or a Mlchigan Per-
sonal Identification Card.

THOUGH A licensce most lkely
will be found guilty by the MLCC if
they have sold to a minor, diligent

® Ask for other identification.
Test the customer using information
on the {dentification he or she pre-
sented.

o Ask the customer to sign thelr
name (o determine It it matches the
signature on the identlflcation.

LICENSEES MUST be carcful of
altered Youths often

Inquiry — asking for
asking questions — are taken into
consideration when penaltles are
levled, Mazurck sald,

A llcensee may be committed to
asking for But it's

of the 77 liquor-licensed
ments In Farmington Hlils last Aug-
ust. The veteran MLCC investigator
relnforced exactly what a lcensee
must do under the state’s liquor
laws.

But he admitted that what the
laws require Isn't always easy to do,
‘The choice facing most licensces is
denying a sale or taking the chance
of getting caught selling to someone
under 21, the state's legal drinking

age.
Above ali, licensees and their em-

usually the employees who make a
mistake because they don't ask ques-
tions. Licensees are responsible for
training thelr employees and may
deny sale (o anyone, Mazurek sald.

“1t i3 not written in the laws that
you have to ask every person for
identlflcatlon, but If you feel a young
persan Is under 21, ask,” sald Police
Chlef Willlam Dwyer sald.

1f a youth presents what appears
to be false or altered identlficatlon,
several steps can be taken:

alter licenses by typlag in a dlfferent
birth date or culting a blrth date off
another license.

Again, steps can be taken when
confronted wilh a suspected altered
identification. Tell the customer the
llcense doesn‘t appear to be in order,
that it appears alercd. If thaf
docsn't daunt the customer, call the
police. They can put the Jicense num-
ber through the Law Enforcement
Information Network (LEIN) to
determine If the license Is altered or
stolen.

Pollce and MLCC officlals admit
licensees are faced with a tough situ-
atlon. But lHeensees can get Informa-
tlon, questions answered and tips on

-
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rules of the Michigan Llquor Con-
trol Commlssion. We got the atten-
tion of 30 percent of the llcensees
and many have Implemented pro-
cedures.”

Julic Havdesty, owner of the 7-
Eleven convenicnce store at Nine
Milc and Middlebelt, agrees that
many licensees fall to teach thelr
employees the ins-and-outs of sell-
ing liguor. “You have to know what
your rights are and what your priv-
ileges arc. And there’s a blg diffee-
ence between the two.”

HARDESTY WILL conflrm the
police department’s continulng M-
quor fnspections. Pollee iInspect
Just about everythlng: selling lo
minors, underaged employees sell-
Ing liquor, health hazards and af-
ter-hours sales.

“We want to keep peaple on thelr
toes,” Farmington Hills Sgt.
Charles Nebus said. “It's Import-
ant. There's still an occasional
problem. 1 think the things we've
done have deterred problems.
We've raised the consclousness that
'wc are out there and we arc watch-

ng."

The controverslal undercover
operatlons, in which police cadets
younger than 21 were used, were
consldered successful because of

Sweeps stay
Liquor stores warned of surprises

Sgt. Charles Nebus

the number of licensees ticketed
for violating liquor laws, particu-
larly selllng to minors.

Improvements also can be seen
in the police department’s annual
crime statistics. In 1986, 219 incl-
dents of liquor law violatlons were
reported compared to 134 in 1987,

IN 1986, 303 motorists were ar-
rested for driving under the influ-
ence of liquor. In 1987, 236 were ar-
rested, Of those arrested for driving
under the influence of liquor, adults
predominated, contrary to popular
opinion that it is usually the younger
driver.

] think our liquor swecps have
been effective,” Dwyer sald. “Our
strong enforcement of the OUIL
(Operating Under the Influence of
Liquor) and the city party (host la-
bility) ordinance has helped de-
crease the use of alcohol by ml-
nors.”

White Dwyer said

iligent inquiry’ is the best defense

how to handle certaln circum-
stances,

“All they have to do Is call and we
will respond,” Farmington Hills Sgt.
Charles Nebus satd.

Even [f the customer has left the
store, but the licensee has enough in-
formation for a report, the licensce

lems that {f left unattended, may
land the licensee before the MLCC.

Farmington Hills liquor lcensee
Julie Hardesly, owner of the 7-Elev-
en at Nine Mile and Middlebelt, has
attended the TAM course and drilled
what she learned into her employces.

“It was an excellent program. I
think it should be mandatory. It was
ive and you can

or pollce may flle a The
information wiil be glven to an in-
vestigator, Nebus sald,

Licensees should require employ-
ces to altend the well-publicized
Technlques of Alcohol Management,
offered through the Lansing.based
Michigan Licensed Beverage Assoct.
atlon,

THE TAM program educates li-
censces and employees about the
.state’s liquor laws and teaches them
how to handle intoxicated custom-
crs. It also helps them identify prob-

@

Liquor bus
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HARDESTY ADMITS she was
among the many liquor licensees In
Farmington Hilis ticketed in one of
the police department’s undercover
llquor contro! operations in the past
two years. She makes no excuses.
Her store was caught selling to an
undercover police cadet younger
than 21.

The Michigan Liquor Control.
Commission sends rules and regula-
tions she and her employees must
follow, She has attended speclal
classes and seminars on selling L~
quor, And yes, the burden of teaching
her employees the rules is on her,

But Hardesty also would like (o
see tough mandatory programs for
licensees, youths, adults and drivers.

“Pm concerned about overall
drinking. T want to see more educa-
tlon, The public doesn't scem to be

will continue, including undercover
operations, he also promises that
officers will be at the end of a tele-
phone should a licensee need help
when d with

In the October and
1886 sweep, 4% lquor licensces
were ticketed for selling to minors,
Another three were ticketed for al-
lowing an employee under 18 years
of age to sell liquor,

1n the June 1987 sweep, the num-
ber of licensees ticketed decreased.
‘Twelve were ticketed for selling to
miners.

trying to illegally buy liquor.

“Any time they (eel a n s
using fraudulent identification, we
encourage them to call us. I would
encourage them to call us if they're
having problems.”” But, he added,
““The burden is on the licensee. It
lies with them to make sure the
buyer has attalned the age of 21."

. thelr legal rights and

Election 88

The Cltlzens for Paul Welday
Committee will hold a reception
from 6-10 p.m, Friday, March 25, at
Ginopolls’ Restaurant, 27815 Middle-
belt, Farmington Hills,

Tickets are $25 and may be or-
dered by calling 476-8462.

We Iday is running for the Repub-
lican nomination for the 69th State
House District seat now held by W.V.
“Sandy" Brotherton, R-Farmingten,
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get a lot of questions answered,” she
sald.

“They use that a ot (stressing dili- P
gent ln:nl:y) In the MLCC laws. You /¢ /8 not written in the
have to make a diligent Inquiry that  faws that you have to
this iquor Is not belng purchased for ask every person
a minor. e
but it you fecl a young
“I see the MLCC making great ef- ﬁ:;s,‘m is under 21,

forts but they really aren't trylng
hard enough, Somelhing drastic bas
to happen before the licensee and the
public are really ed d.

Vigilant

— William Dwyer.
Police Chief~i:

N
g

iness is serious: owner::

not old enough.’ ** Hardesty zald:*- .,
Another male customer overheard - "'
Hardesty refuse to sell, and blurted: "L
“If he's old enough to die for his’ 3%
country, be's old enough to drlnk"-“:
beer.” :

“I'm scared to death that kids
aren't educated about these things. It
people aren't educated while they're
young, they’re golng to grow up and
stay In the same pattern,” Hardesty
sald. g

THE LIQUOR violation she _ The young man left empty-hand
recelved ‘made her all the more o by
determined to pull the strings tighter ~ AND THERE are those who con--,
on the buying public and her employ-  sistently forget their identiftcation .,
ces, who arc faced with imaginative but promise to return with it/ *
stories from customers trylng tollle- those who are just buylng for
gally buy beer and wine. friend — generally the minor stan

“I want people to know my store s  Ing behind the bullding.
lable. T have a future to lose. My life *“Ninety-nine percent of the time, o;
would be rulned If I sold to someone  people won't say a peep about the vy
who was hurt or killed,” Hardesty kids waiting around,” Hardesty said,.,~
sald. - But sho wishes customers and th .,

That's why Hardesty Is drilllng public would speak up more often,:.;;
her employees on the rules, “I tell “I'm lable for selling and for the
them, ‘If you have any doubts,donot  people Injured. It's a privilege f:
sell”” me to sell alcohol and it’s a privilege,

That's always easler aald than :’ar ylw 2s a citizen to be allowed tp, .,
one. uy it

)
Owning the store for more than Her employees are ordered to

d

for buying liquor are,” she said.

The same legal and moral tough-
ness should apply to everyone; licen-
sees who make money selling lquor,
youths and adulis who want the -

{wo years, bas favorite an-  observant. Customer behavior often.,;
ecdotes of games played to lllegally is a clue to something golng oo. Har:, -,
buy beer and wine. “You hear every- desty tells her empl: that If the ..,
thing,” she said, . customer doesn’t look at Jeast 25,

A 19-year-ld man, for example, ask for a license or deny the pur-y
placed bis military identification - chase. v
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but you still
exact needs,

24-Hour Pro

oy
106; g
supervised residential care

administered. You havea comfortablo room and receive three balanced
meals, with no oxtm charge for special dicts. We take caro of your
Inundry and housckeepingand provide transportation toshoppingand & -~ N ,i
day excursions. You onjoy the many social activities and recreational ' | -
fachlitles. I's porfoct!

A NURSING HOME
IS NOT FOR YOU

need personal assistance in daily living, this
cofifmunity meets your . :

fessional Staffing assures your medication is always

Invitation to visit us for a cup of coffeoond a tour.

Accept Our -
Come anytime and bring a {riend. Just call ahead. Or, bolter yet, join ' o
us for an fco cream socinl or other special event at . e
2:30 PM any Wednesday, . <=

—————
The F ton Hills Inn i :
30350 W, Twelve Mile Rd., Farmington Hills, MI 48018 ' *
. . B

 (313) 851-0840

m Thura, 1118:30




