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being done well.’

‘What influenced me to some degree was
Chicago. It Is 5-10 years shead of us in the
architectural market. | carved out a niche
because | saw some things that were not

— Tom Catallo

By Corinne Abatt
staff writer

N ABCUT 10 YEARS Catallo
Associates, architectural in-
terior designers, has grown
from one person (Tom Catal-

10} working in a one-rcom studlo
with three clicnts to a 43-member
firm currently worklng on more
than 2 millton square feet of space
for a large number of clients.

It would be casy to say that Ca-
tallo was In a new profession at the
right time. True, but overly
simplistle,

From that one room studlo on
the second floor of a bouse In down-
town Birmingham, Catallo Associ-
ates moved o 555 S. Woodward
and just a few months ago to a
much larger sulte of offices at 2100
E. Maple, There's also a branch
offlce in Chlcago.

Interior design firms working
with commerclal and retall clients
are often called contract designers,
““The contract business, as we know
it today, dldn't exist before Warld
War II,” Catallo said. “The most
compllcated plece of equipment in
the offlce was a v.elephone — may-
be a typewriter,”

He said when be started his {lrm
in 1978, “There weren't any firms
llke mine here then ~ Ford & Earl
was the one exception, What influ-
enced me to some degree was Chi-

The Catallo-designed sates office for Gencorp o’ Far
Hills was recently completed.

C:
and mnmenlos n his office.

Tom Catallo enjoys his family as much as his steadily growing i

JERRY 20LYNSKY/ atalf photographer

One decade later

cago. It is 5-10 years ahezd of us in
the architectural market. I carved
out a niche beeause I saw some
things that were not being done
well.” .

EVEN WITH THAT KIND of in-
sight, it wasn't easy. “Our first
year, 1978-79, was the start of the
great depression in Detrolt. We
grew and survived in the toughest
market in the country,” Catallo
sald, “We really hustled. We dld a
lot of renovation — there wasn't
much new construction. I always
knew that Y we survived, we'd
come out stronger than ever.”

‘The point he makes in many dif-
ferent ways s that contract design
is much more than plcking out and
arranging office furniture and
equlpment. “You have to look at
the total ayatem of the bullding —
lighting, acoustics, glare, wiring."

And before any of that can be
consldered, he sald, the cllent must
be interviewed In depth to see how
the business works, to tune lato the
emotlonal and physical needs of
the employees — to create a total
enylronment.

“It goes way beyond decorat-
Ing "’ Calnll sald,

One of the most chnllenglnx
commilssions was to design olfices
{or the merger of four law firma
into one. It was up to Catallo Asso-
clatea to come up with a space plan
to meet the nceds of all the people

involved in the merger, to under-
stand the systems of the day-to-day
operation and to meld all of the
flrms into an efficlent, cohesive
unit.

THERE ARE MANY REASONS
why a company may call a ﬂrm
such as Catallo Assoclates,
rapid changes {n technology In’ u.e
workplace are certainly a factor,
plus there’s a higher level of
awareness of the work environ-
ment and the effect that it has on
production and elficiency than
there used to be. Many firms, Ca-
tallo reported, {ind they are “get-
ting killed in the recruitment bat-
tle.” If they have a dismal look and
an outdated atmosphere l.hey mny
lose the top candidates to fl
that have more appealing sur—
roundings and an upbeat Image.

Catallo Associates still has lts
original clients in the long and
growing  list of current ones.
Held!'s Salon was one of the early
clients and to date, Catallo Associ-
ates has designed 30 more salons
all over the Unlted States for the
same cllent.

Two local Catallo projects that
mnny people will see and enjoy are
the new Opus No, 1 and Pegasus {in
the ther Bullding) restaurants in
Detroit. Among the corporate
headquarters the firm has done are
leby. McNell & Libby of Chlcago,

& Trecker of Bloomlfield

Hills, Borg Warner of Chlcage and
First National Monetary of South.
ilcld.

as cvi d by the pi

Contract design firm moves into national arena

The new Opus Onc
restaurant in down-
town Detroit is one
of at least six proj-
ects Catallo Asso-
ciates has done for
the hospitality in-
dustry. Pictured is
part of the dining
area.

other clients are some 16 law flrms

and banking Institutions, as welt as

medical facilities and offices for
and

ring up the pot — not belng salis-"
fled. Qur cllents drive us that way
too, once you raise the level of ex-

Walter Thcmpsou. De(rcl! Ross
Roy Detroit, McCann-Erickson of
Troy, Young & Rublcan, Detrolt
and W. B, Doner of Southfield kave
used Catallo's services. Among the

known d
husinesses.

“You can't ever be a little lazy.
‘You're as good as your last deal’
really applics to our business,” Ca-
tallo sald, “We are constantly stir-

As a kind of “amen™ to his
thoughts, he added, *Design, in its
purlst sense, is a problem solving
Pprocess.”

Maestro proud of musicians’ determmatlora;

By Corinne Abatt
staft writer

Maestro Gunther Herbig n! the Detrolt Sym-
phony Orchestra

Britain belng the exceptlon.”

But he sald the ‘?N ple who came to America
“wanted to get rid of authority ~ they wanted
to form a (m soclety, a government of free

P!
of humor as he spoke “at ﬂ:e Preludes Wut
series at Temple Beth El, sponsored by the
Symphony's Womtn 's Assoclation,

He sald he had been asked lo speak about
how orchestras are funded and programming.
And as he covered each I4 an interesting, well
detalled atyle, It became clear how closely tha
Iwo are related, particularly in the United
States, where motivating people to buy uckeu
Is a major concern.

Saying that the differeaces In sound and ap
proach to musle betm and Euro-

THE MOVE AWAY from the security of a
state supported orchestras, he sald, ﬂvm an
additional Incentive to American musiclans

*to be as good as possible™ whlch he compared
to many mlddle class orchestra musicians in
Europe who have the “we're jnst doing out

Job” attitude,
“In this country you have to convince them

(l;ho audience) every night to come back agaln.  tril

Europe there Is such a tradition for going to
concerts you never have to care about selling a

g:l.lou. recordings ;nd travel

have increased,
he sald the mnjor difference toduy Is “bldden- - Is artls,

in the background — & significant and very,
very Interesting ocomonie base on which an
orchestra lives and worka.” .

The European tradition began In the Middle
Ages, when musicians were on the payroll of
myll homho!d.i as servants.

YAt the end of World War 1, government
:chpedlntalbemolrponmnndmﬂ
orchestras bccm;ﬁ mu crdsatru, ﬂml

R

season. People wall for years and

yearf.w get a subscription ticket.”

He .lvn soma examples. Toronto (where he
,\c director for the 1988-89 season) has

has & 19,000 subscriber base
lbout twice tint many.
nl;htm ducted the sams program In Israel

111 the hall,” he sald.

wi nomlor

Bocause programming dnnwm + far pumbu'mitlu

{imes and there wmmwxhpeopleto _phonl

more frequent here than In other countries,
Herblg sald, “Here, peolzle In the orchestra
work much quicker than Mpﬁ and they
have to be very, very good.

He sald t.bc Detrolt Symphony Is :uu strug-
gling to get over the aftermath of the strike,
“What makes it easy for mc Is the determina.
%,Ilun of the muslclans to be &s good &s possi-

)

THE DETROIT SYMPHONY, he sald, re-
celves a third of its budget from ticket sales, a
third from government particularly
clt and state and a third from private con-

utors and big corporations.

As to the role of music director In

" heha

no time filter yet for contemporary musle."

‘Then he gave an mpassioned plea for listen-
ers to be more open and willing to listen to
contemporary music,

“Artlsts today express the feelings and emo-
tons of our time. They can lead our emotions
and widen our horizons . , , Ustening to musle
Ls ko belng taken by tho hand by one of the
great spirita of mankind and golng through his
emotlons — that ls why music is 30 Important
+ + « I think you just should npenym ears and
::oc:mlng Mo listen — be willlng to bo

He uld wlth a m.bcbelvim amile that vcull‘:en
da

ming, he sald there's a mponllbun to the
large number of music lovers and mnxie o
thuslasts to porform the pleces they like, many
of which are clasiified as old warhorses, But,

‘hould."Wecmtcluamuntowha is

hxguhla olgv?muh n:ponxlbmly
a on
both counts, but new music
problems. “Whenover I conduct new. musle, 1
always recelve a handful of angry Imem
He told his audlences that some 10,001
between

es were wrilten

presents some

1800 M “10 !
asmall .

a Pinchus Zuckerman or men Norman, he
would often put an unknown'plece on tha pro-
gram.

And while he ﬂnd: glving the avdlence & bit
of background on’a new plece before it ls

yed disconcerting nally, there is a def- BN
te increaso Ln the length of applause when
ho docs, “People. w:m ohvioualy pnpuvd .

lsten' — obviously wi g
The next | tauvnl lnr l.he troft S{mggony
Orchestra which

Bnlnm. Hﬂ'bl"l conlnet wll.h the mhutu
‘' has been extended lhmsh IW

Maestro %nlhw Ho;blg
» .




