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Q. I bave 50 many thiogs to do that {
sometimes wake up I the middle of the
night, fearlng I forget something import-
ant. I try making iists but then lose my lists.
How can I remermber everything?

A. People who rely on thelr memory for
detalls tend to suffer anxtetles over the fear
of forgetting. Wrillng down your tasks on
Ppaper removes the responsibility of remem-
bering everything in your mind. It literally
lightens your load,

There are varlous types of reminder sys-
tems but an important factor is to create
and stlek to one single kind 50 it Is utilized
consistently and located readily, Don't use a
napkln In your pocket today and the back of
an eavelope on your desk tomorrow. You
can purchase tablets, hook
or long, narrow pads of paper in a bright
color, making them more visible,

Many people prefer a calendar remlinder
system. There are numerous Ealenda‘r books

master bedroom sultes, walk-in closets, medla
walls in the family room, security systems and
quallty wood floors.

“Today’s home buyer wants more amenities
as standard offerings, not options,” sald Kris-

the majority of buyers looking to trade up. This
Is largely because baby boomers are becoming
well established in middle age, and there are 5.9
n;llllon fewer teenagers than there were a dec-
ade ago,

telle Petersen, of Petersen C 1
cations, a Dallas-based publlc relations and ad-
vertlsing firm.

A former editor for Better Homes and Gar:_

dens and real estate edltor for the Dallas Times
Herald, Petersen conducted a r‘ecent seminar
o

, many empty nesters are seeking
smaller dwelling places that require less time
for upkeep, And while baby boomers represent
the highest proportion of potential home buyers,
people over 55 tend to be more y se-
cure.

for the Bullders
Michigan.

“IN THE HOME bullding industry, demo-
graphle and soclologic trends are critically im-
portant,” noted Herbert Lawson, BASM presi-
dent, “Kristelle Petersen is extremely well qual-
ifled to discuss them.

“We know that changing lifestyles are affect.
ing the market,” he sald, “People seem to be
the home as the center of their

on (he market that
with list making ability, The disadvantage
of using large calendar books is that they
are cumbersome to carry with you, I rec-
ommend they be carried only by peaple who
spend a good deal of thelr time working
away from home or office.

1 prefer a simple Week At A Glance Pro-
fessional Appolntments calendar, This 8%-
by-11-inch book spreads one week across
two faclng pages, providing lines for 15
minute Increments, I incorporate my ap-
polntments together with my To Do's ace
cording to what time of a certain day [ in-
tend to work on a glven task. By scheduling
my work for specific times I am more Like.
ly to accomplish what needs dolng, The
book flts easily Into my attache, desk flling
drawer or on & book shelf, .

Rather than making llsts, the 3-by-5 sys.
tem also works well alone or in conjunction
wlith a calendar book. Th der system
uses 3-by.5 inch scratch sheets carried with
you and stored by your bed and each tele-
phonc. As tasks are remembered, write
each one on a scparate sheet immediately,
then file in a card file box, These reminders
can be categorized by dlviders according to
your needs, or made Into a tickler file (this
date reminder file whl be described in a
separate column,)

Regardless of which system you use, it Is
imperative that you write down tasks im-
medlately upon thinking of them and that
you cstablish one slngle place to keep them.
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Color schemes
lend personality

T IS interesting to see the various
room arrangements and styles in
apartments and condos that are den-
tical to the other units. An expression

of your personal taste helps to give your

place distinction and original appearance.

Most a| ents and condoa do not have
a fireplace. Lacking that as a focal polnt,
take the largest wall and use that for your
central Interest.

Your focal point should be of the correct
size, scaled to the room. For example, &
large room with 2 high celling and
proportions needs a dominant focal point. A
small room should not have a massive cen-
ter of visual interest, since that would
overwhelm the room.

ARE numerous focal paints. I re-
call a particular house I did some years ago
for clients who were avid art collectors,

A sofa with a dominant painting is anoth-
er way. Or you may try art works of varied
that are in diverse frames,

lives: This often means they will want more fea-

tures in their home,” .
Petersen, who follows real estate trends close-

ly and speaks thrn_ughout the cour:llry. clted sur-

veys by and F
Bullder magazine that reported Amerlcans are
spendlng more time at home.

“This trend translates into a desire for more
amenities in the home,” she pointed out. “Fea-
tures such as home offlces, saunas, fitness
rooms, central vacuum systems and home enter-
tainment centers are gaining in popularity.”

‘The real estate marketing consultant advised
builders to keep those trends in mind when de-
signing and marketing new homes.

“Todny's home should be bullt for comfort,
not for speed,” she sald. “The trend is for amenl-
tles lke fireplaces, bookcases, in-home spas —
things tradltionally considered options — to be-
come standard.”

more
Important than ever, Petersen believes,

“In its highest form, home merchandising
might be referred to as the seduction of the
buyer,” she told seminar attendees. “You want
the buyer to aspire to the lifestyle and amenities
that your homes offer.”

The “curb appeal” of a home I8 an important
factor in attracting prospective buyers, she said,
noting that half the people who atop at model
homes do 80 on Impulse a3 they are driving by.
Architecture, landscaping, colors and location
all have a bearing on curh appeal,

“ONCE A PERSON steps inside a model
home, you have 11 to 15 seconds to attract and
hold their attention,” Petersen explained.
“That's one reason it is zo critically important to
identify your target market and know what they
are likely to be looking for In a home.”

She encouraged builders to do their own mar-
ket research,

“At the very least,” she emphasized, “‘sales
staffs should be using prospect cards to track
where buyers are coming from and for refer-
rals.

Sales personnel need o be more skilled than
ever, she sald, not only in relating how the spe-
cial feature of a particular home would fit with
the buyer’s lifestyle, but also in making clear the
investment advantages of owning a home In to-

y's uncertaln economy.

T
R el
=P '? Jx

Fd
e
=

COLONIAL ACRES

3

it -

Adult Communities
] L Yl ik :

— a7 R,
Come Share our dream, exclusive coun!
No resident children under t

tiving: For adults 50 and older.
age of 17 years. -
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Finishing touches

Doors to 18 idea homes featured in Homearama-Summer
will swing cpen at 7 p.m. Thursday In the Autumn Ridge -
subdivision on Orchard Lake Road just north of Walnut
Lake Road In West Bloomfield. Herbert Lawson (left), pres-
ident of the Builders Association of Southeastern Michi-
gan, discusaes tinal preparations with Dennis Dickstein,
chairman of the event, in front of the Woodridge model by
Kay Building Corp. of Farminglon Hills. To mark the event,
a specia) section with all the details will be part of all edi-
tions of the Observer & Eccentric Newspapers on Thurs-

day.

Luxury Condominiums

V Thg6Meadou)Sof Plyn;outh )
S

MODELS OPEN: DAILY 12:00 P.M.-8:00 P.M.
. THURSDAY
One block east of Main Three blocks south of
Ann Arbor Trail on Deer Street

§ Sales by

. sksmmrnuly 1600 3q. it of

Usderground Heated Garage and
Stora,

+ Fulty Equipped GE Kitchen and
La

+ 3 Bedrooems « 2 Full Batha
+ Great Room, Fireplace, Formal
Dining, Grand Hafl - All Standard

PRICES FROM *147,900 to 187,500

o s N
K.C.Colonial Real Estate
90 Awt Ay Tid S 01
Thcash. M1 I
313-453-3939
Broker Cooperation Invited




