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Somo entrepreneurs start on a

. shoestring. Rick Sebastlan had less

than that,
Sebastlan 1s,owner of Sun Alr, a

* West Bloomfleld-based charter trav-

el broker. He started with no capltal,
Now entering its fourth year of oper-
ation, Sebastian says this year's
gross réceipts already top 3500 000
and {f everythlng “flies,” they could
well go over §3 mililon.

Schastlan, a 1969 graduate of
Southfleld High School, spent several
years as a property manager for a
real estate dcvelopcr before belng
Dbltten by the entrepreneurial bug.

HE WAS vacationing in Hawail In
1981 when he disbovered be paid
$599 for his charter travel package
while a person in the samo hotel paid
$1,000 for an ideutlcal trip. The mar-
gin of proflt excited him.

‘When the trip was over he contact-
ed Tradewinds Tours, a tour opera-
tor, and volunteered his services,

“They thought I was flaky but they
gave me thelr brochures on Mexico
and Hawail charters to push,” he
said. “I put three lines in the person-
al section of the Lansing Journal and
outsold all my competitors in the

area.

“I started to figure out where they
get the planes since it's not regular
alr (scheduled airlines). It seemed
too big to play with."”

SEBASTIAN SOON changed his
mind. He was visiting (he Lansing
alrport when he spotted a small,
cight-to-10-passenger turbo prop slt-
ting. dust-covered in a hangar, He
was told the plane was owned by
Provincial House and was used only
three times (he previous year,

Sebastian found that Provincial
paid $25,000-30,000 annually just to
matntain the sitting plane and made
the tompany an offer it couldn't

"I told them I'd bring them to a
zero on costs if they weren't looking
for an income.”

SUN AIR WAS started with that
concept in mind — locating the un-

Rick Sebastian and wife Trisha Smothers have access to 2,000 airplanes from a thr

derused alirplanes and setting up
small groups to charter them for lei-
sure and corporate travel.,

While Sebastian has yearly con-
tracts with smal} plane owners, he
pays for the use on an hourly
The owner of the plane takes care o!
all maintenance costs.

As the concept grew, so did Scbas-
tian’s knowledge of the chartér bro-

Flying high

Broker charters available planes

kerage business.

“It was a year and a half before I
‘made any money,” Scbastian said. “T
knew §t was a workable idea. People

, were paying three times as much as

I could slve them (as a price) for the

“For the flrst six months I spent
100 hours of study with people,
books, alrlines. People put up with a

o
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lot of dumb questions. I wanted to
know everything I could about it. If
you can make semeone understand
why you're trying to learn, that it
will be an advantage to lhnm in the
long run, they’ll open up.”

THE SIZE of the planes chartered
grew with the slze of the business,
Today Sebastfan arranges rs

1o a384-p g
{rom established chartered airlines,
Including American Trans Alr.
Sebastian has arranged transpor-
tation for the Detroit Rcd Wings und
Edmonton Oilers during last sea-
son’s playoffs, and flits across the
country for Mary Hart of Entertain-
ment Tonlght. Last January Sun Alr
arranged for an 344-passenger L-
1011 to take Spartan fans to the Rose

i

Bowl in Pasadena.

rporate clients include Michis
gan State University, Michigan Na~
tional Bank, AAA and Ford Motor.

DESPITE HIS success, Schastian
still employs a down-home operas
tion. He and hls wife, Trish, operate.

the buslness from a modest West:
Bloomfleld site. His only pleces of
equipment are the telephone, his
briefcase and his contacts,

“People are always skeptical ll
there Is no investment involved. I be.
lieve with enough effort ynu can,
make up for a lack of money.”

Sebastlan belleves as a travel bro<
ker his low overhead and hard-
carmed knowledge of the Industry
gives him a distinet pricing advan:
tage over tour operators. To his
knowledge there are only three ma.
Jor travel brokers In the United
States,

“I can negotiate a far better rate,
They'd (airlines) rather deal with a
travel broker (han the unknowledge-
able. If someone doesn't understand
alrcraft the airlines don't want Lo
lead every window shopper through
the process. If 1 brlng them sonieone;
lhey know it will ‘fly.”

Scbastian now hns aceess to 2,000
alrplancs, from a three-passenger to
a 344-passenger.

SEB. ALSO has two other
relatively new businesses, Marcfax
offers delivered In-office fax service
at $4.95 per page In Lansing and s
now targeting Southfield. He also op-
erates Dial-a-Meal in Lansing, a
weckend dellvery service for restau-
rants in the area at $1.49 per person,

“They’re making money,” he gald,
“Why others have failed is they
wanted to offer blanket coverage.
We select small (geographic) areas.”

Scbastian has wised up since his
real estate days when he offered hls
ideas on maintenance watranties to
a major real estate firm, he sald.

“I came in and explained the ldea
to all thelr sales people. They
thanked me and then stole the idea
and 1 dlda't get a dime, I'm stili not
1he brightest boy in town, but I won't
let that happen again.”

How to safeguard savings in wake of Black I\/Ionday

A Monday in mid-October, If those
words make your heart beat just a
little faster, you are probably one of
the millions of investors who
watched the stock market crash
500,32 polnts almost a year ago, on
Oct. 19,

Black Monday, as the fateful day
was subsequently dubbed, sent peo-
ple charging out of the stock market,
Many of the first {0 jump were small
investors who panicked at the
thought of losing their savings, By
pulling out too soon, many turned
their paper losses into actual losses.
Just slx days later, the market re-
covered a record-breaking 186

polnts.

For the small investor still reeling
from last year’s plunge, the Farm-
ington Hills-based Michigan Assocla-

. tion of CPAs olfcrs nine tips that can

help safeguard your savings.
e Build a strong foundation,

practically
speaking

Don't put a slngle dime in any
moderately risky Investment untll
you have bullt a solid savings foun-
dation. Most {inancial experis rec-
ommend that you keep enough funds
in an insured money market account
to cover at least three to six months
of living cxpenses. Remember that
your savings base must be able to
cushion the blow from a sudden re-
cession, unexpected unemployment
or other personal crisls.

® Choose investments that match
your needs and resources, If your
]l[e savings amounts to $1,000, lo-

vesting in the stock market is about
as wise as betting on the weather,
How you invest what you have is one
of the most important financlat deci-
sions you can make. Assess your sit-
uation honestly, If your savings s

small, risk terrifies you and sccurity *

ranks as one of your most important
objectives, you should probably stay
clear of the stock market.

‘The risk-shy investor should inves.
tigate safer options, such as Treas-
ury Bllls, which are backed by the
U5, government and are virtually
{ree [rom he possibllity of default.

® Choose Investment advisers
you can trust. Most people shop
around for a doctor or lawyer. Do
the same for your financial adviser.
1t you have a stockbroket, make sure
that he or she Is readily available
and is willing to listen to and under-
stand your fInancial goals,

College loan called ‘last resort’

By Janice Brunson
staft writer PL US loans hu ve no
ed PLUS requir !
: !oans often ulll:cd hl’oam of last re-  and no collateral is
sort, are growing In use as parents
" turn to them to pay college blll.m r.equ”w'
The loans — Parent

. pendent Undergraduate and Gndu~

ate Students — are avallable to

- creditworthy parents who may bor-
* row up to u.ooo anaually to a total

of $20,000 [7r cach child younger

1han 24 who is attending college.
‘While PLUS loans represent one of

the fastest-growing types of educa.

. tional loans, many parents are still

unasare they exist, according to the
Student Loan Marketing Assoclation,

StY, "with what’s been happening
to financlal aid in recent years —
the many regulatory changes nega-

! tively affecting eligibility — there

are definitely more and more par-
ents interested In PLUS loans,” sald
Cheryl Pawell, senlor financial ald
olficer for the University of Michi-

. gan-Dearborn.

Of 7,600 students altending UM-D,
2,300 receive some form of financlal
assistance, lewnﬂn; to Powell.

Joan Knudsen, a financlal ald

counselor at Livonta’s Madonna Col-  for guaranteed student loans “very The Joans require no collateral and

Tego sald interest In PLUS loans has  (ight" have 0o orlglaation or service fees. . 5558S. Rochester Road @
increased in direct pmporﬁou to The PLUS program was launched The interest rate, which can never h . h

publiclty surrounding th four years ago, In response to tight. sUBARU Rochester, Michigan sUBARU
“Many more parents are mwﬂn; ening eligibility requirements and Plaass turn to Page 2 5 ._’5»“0
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reduced funding. Fewer students
were cligible for a shrinking supply
of money.

In contrast, PLUS loans have no
Income requirements, and no collat-
cral is required, Students who have
failed lo qualily for oLher forms of

to PLUS as an alternative when
their asscts are tied up, and they
don't want to dip into the prlnclpal "
Knudsen sald, An eslimated 25 per-
cent of Madonna students receive {l-
nancial ald.

THE NUMBER of applicants for
PLUS loans in Mlichigan nearly dou-

ed this fiscal year, from 1,100 In
1967 to 1,800 in 1986, acconding to
Neal Clark of the Michigan Higher
Education Assistance Authority. The
authority processes tha loans and
guarantees funding for them.

The amount of money available
for PLUS loans doubled In the same
period of time, from $2.4 million
$4.8 milllon. Nationally, more than
$431 million was disbursed in 1987.

Applicants and movey are “up
close to 500 percent,” Clark said be-
cause of tightening eligibility re.
quirementa that have made money

ble for
PLUS loans, pmvlded Lhelr pareals
apply.

Hence, the designation of last re
sort, according to Powell who sald,
“IUs the true meaning of the word.”

The last-resort designation Is also
applicd by students who are reluce
tant to Involve parents in the finane-

ing of thelr education.
PARENTS RECEIVE the money
and are upected to repay It, but stu-

dents often assume the debt, accord-

ing to Knudsen. “PLUS doesa't care

:ho pays, just 30 long as someone
oes.”

“Repayment must begin within 60
days after recelpt of the loan but
payments can be spread over 10
years. A minimum monthly payment
of m Is requlred
ts can apply

ren
regndlm i nhlr. dren are receiving
other forms of financlal assistance.

@ Diversily. No matter how much
money you have, avold putting all
your ¢ggs Into one basket — they be-
come too casy to trample. Spmd
your savings among different types
of Investments, The reason why this
strategy works s simple. In general,
when one segment of the {laancial
world sulfers, another prospers, For
Instance, when Interest rates fall
sharply, ‘bonds soar,

How you diversify your portfotio
again depends on such factors as
your age, your ability to sustain risk
and your flnancinl position. In to-
day's volatile market, most Individu-
als should maintain at least a por-
tion of their funds n insured CDs,
money market accounts or govern-
ment securities.

® Buy what you know, Capitalize

savings

THE RULE OF Z 2

To figure out how long it will take for your money to
double, divide 72 by the rate of interast on your
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YOUR
PRICE:

5 speead, front wheel drive, remote
mirrors, Halogen headlights, remote
hatch release, rear 50/50 fold down
seats, rear defrost, AM/FM stereo,
Stock #845.

*6999

SUBARU TECHNOLOGY...
Crestview SAVINGS

1988 SUBARU JUSTY

YOUR
. PRICE:

1988 SUBARU DL SEDAN

5 Speed Transmission, Front Wheel
Drive, Power Steering, AM/FM Ster-
60, Remote Trunk Release, Digital
Clock. Stock #876.

‘9799

Crestview Cadillac-Subaru

Rochester Road just north of M-59




