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NSPECT WHAT YOU EXPECT"!...
a premise on which Bud Chamberlain has
built this successful organization. When
selling your home don't take anything for
granted. Compare and see for yourself what
we are all about. Our sales associates are all
professionals. |
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We encourage and
welcome your inspection of
our sales team. Know what
you're getting. s
CHAMBERLAIN, REALTORS ElEa
is not a franchise, o
therefore the whole team -
works for you.

Douglas C. Whitehouse, CEO

To illustrate "Inspect What You
Expect”, I believe prospective
sellers would be well advised
to investigate and see what
they expect from the real
estate sales organization they
plan to retain... before they list
their liome "for sale." Examine
the entire real estate office, not
just an individual REALTOR,
note the location and its ability
to attract potential buyers.
Don't be surprised!

"Inspect What You Expect” FIRST!

My point... inspect our offices...
before you* sell your home.

Chambera
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lize in repr ing the home owner, FIRST and FOREMOST. This company's philosophy and all its energies are directg:d 1o serve you best.

* As a listing pany we sp
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