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Reduce risk by diversifying

By Alan Forrara
and Dan Boyce
spacial wrltors

Financial Position
INVESTED ASSETS
N Checking and savings $1,800
Money Market $10,300
Life Insurance Cash Value $4,200
7|IRAs $18,800
{{Stock Savings Plan $88,000
@ Stock Mutual Fund $31,600
Collectibles $20,000
= Total $174,700
USE ASSETS
$160,000
$5,000
Motor Home $15,000
Other personal assets $10,000
Total $190,000
Total Assets $364,700
LIABILITIES'
Home Mortgage $65,000
Net Worth $299,700
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FAMILY SElimr

FINANCES

One of their primary goals is an
ambitlous program (o save for their
retirement. Bob and Sharon would
like to retire with an inflatlon-ad-
justed income equal to their current
combined income. Although they
both have good rctirement plans
through their employers, they must
personally save o great deal between
now and their retlrement to meet
this goal.

Two factors weigh in their favor.
First, they do not intend to retive un-
til they reach age 62 to 65, providing
them with 22 to 25 years of growth
and compound interest on their in-
vestments. Second, they are saving
signlficant amounts of thelr com-
bined gross Income each year {10 to
15 percent).

Local financial planning ex-
perts reviewed the data of the
Samily profiled here and made
general recommendations based
en the participant's rosaurces
and goals. The information is for
educational purposes only; refer-
ences are not intended as dis-
crimination or endorsements by
Observer & FEccentric Newspa-
pers or the advisers interviewed.

To receive o free financial
planning brachure, or to obtain a
questionnaire to have your
finances reviewed in this column,
contact the Center for Financial
Planning, Dept. 100, 877 S.
Adams, Suitc 202, Birmingham
48009, or call 642-4000.

This month’s profiled couple, Bob
and Sharon Bell, are progressing
well toward their flnancial goals, but
they realize there Is room for Im-
provement. Bob, 40, and Sharon, 39,
both have sccure administrative po-
sitions with large companics. Thelr
combined income is $83,000 per
year.

BOB 1S contributing 10 pereent of
his salary Lo a regular stock savings
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The Bottom Line

Financial strengths
@ Steady employment and good incomes
@ Automatic savings plans in place
® Relatively little debt outstanding
® Good insurance coverage

Financial weaknesses
® High tax liability
@ Collectibles not adequately insured

@ Portfofio unbatanced - too much stock

By Peggy Aulino
staff writer

lLearn the ‘trade’
of speechwriting

Cholces: New Optlons for Effec-
tive C * He has a

Alan M. Perlman writes
speeches for a living, but last
week It was his turn to face a
crowd from behind the podium.

The occaslon was a luncheen
meeting of the Detroit Chapter of
the Internatlonal Assoclation of
Buslness Communicators. Perl-
man, a speechwrlter on the public
relations staff at General Motors,
used humor and catchy phrases to
make his points.

But the flrst rule of thumb he
offercd — that a speaker should
not start out with a quote about
public speaking because “ihey’re
so damned negative” — was one
he found necessary to break.

“What orators lack In depth,”
he reclted, “they make up for in
length.” For the next 30 minutes,
he told the audlence of about 90
how to avoid belng shallow and
long-winded.

The specchwriter's product
should be “a warm, living, human
piece of communicatlon,” Perl-
man sald. But he told the group at
the Radisson Plaza Town Center
in Southficld that before creating
the speech, the writer needs some
tools of the trade.

FOR PERLMAN, a West
Bloomfleld resident, the tools
range from the obvious to the ob-
scure. The tape recorder he
showed the group Is used while
gathering Information from the
person who will be giving the
speech. But the next thing he held
up was a utility knife, an item
more llkely to be found on a car-
penter's belt than in a writer's
desk drawer.

“Think of it as your hunting
knife," Perlman sald, explainlng
that he uses It to cllp idea-inspir-
ing articles from perlodlcals.

Perlman s the author of a
soon-to-be-published book, “Wrlte

d in ) and is a
former university professor.

“My goal is to help you follow
some old advice: Don't learn the
tricks of the trade. Learn the
trade,” he said.

Perlman alse recommended
using sports metaphors in speech-
es. “There are a lot of parailels
between corporate lfe and
sports.”

But some audience members
sald later they are not always
comforiable using — or hearing
— sports metaphors.

*1f 1 use something about box-
ing, some of the men may get It,
but 1 have totally just blown
away my female audience,” sald
Roger Watkins, a management
systems speclalist at General Dy-
namies. “One of my prerequisites
Is consider your audience.”

Kimberly Welch, speclal proj-
ects coordinator at MVP Commu-
nications In Troy, said she has
“been at places where I've been
offended™ by sports-related re-
marks.

“Maybe because I'm a woman I
don’t relate to sports metaphors
much,” satd Welch.

She suggested that Perlman
peppers his speeches with refer-
ences to sporis because the peo-
ple for whom he writes — GM cx-
ceutives — usually speak to pri-
marily male audiences. Perlman
agreed with the assessment.

He also sald he is “not a great
sports fan" but his work forces
him to “remaln conversational”
in the sports arcna.

1 could just as well plck some-
thing from Homer and have GM
be the Greeks and Ford be the
Trojans, but that wouldn't fly,” he
said.

Etkin marks 50 years
as general contractor

By Mary Rodrique  ~
staft writor

By night Alex J. Etkin was an ar-
chltectural student at the Detrolt In-
stitute of Technology. By day he
worked in the newly constructed
Brewster housing projects with
plumbing and heating and electrleal
contraciors.

“I like archltecture but I didnt
like the functloning and design,” sald
Etkin, who today presldes over one
of the top general contracting com-
panies In southeastern Michtgan,

rmed with his architectural de-
gree, Etkin admits “I never prac-
ticed a day In my life. I've done ev-
erything but since then.”

Etkin's appreclation for good de-
sign remains intact. On the wall of
his Farmington Hills office are two
large photo reproductions of sketch-
es of the Lafayette Towers under
constructlon. They are signed by
Mies van der Rohe, who designed the
iwin lowers cast of downtown De-
troit. Etkin had asked the world fa-
mous architect for the origlnal
sketches, but they were already
willed to the Museum of Modern Art
in New York.

“After that job, we could do any-

thing. We earned our merlt badges,”
sald Etkin, who as general contrac-
tor put up risk money to ensure the
architect would get paid.
- “During construction, I visited
him regularly In Chleage. He was
éne of my favorite architects. This
was his anly Detroit project.”

The two 22-story lowers were
erected almost 30 years ago. But Et-
kin's career started two decades be-
fore that,

i FROM A MODEST two-person
offlce above a drugstore near Liver.
nols and Davlson, Etkin built his
company on jobs ranging from the
Herman Gardens housing projects on
Detrolt’s westside to alrport paving
at Selfridge Fleld.

i “When I actually got started In
puslness for myself, an electrical
contractor asked me to put in all the
underground work for him — foun-
datlons for lighting, cable. He origi-
pally put up the money. He thought I

s FE VR

should be able to do it in three
ths,

onths.

“1 did it in two months. I had the
work men and the organtzation. 1
made $1,700. From then on, I was &
contractor.”

Through the 1940s Etkin worked
with electrical contractors In auto
plants, then mostly did steampipe
distribution work In housing proj-

ccts.

After a four-year alint in the U.S,
Army during World War II, he spent
four years constructing air bases In
northern Michigan, Incloding
Wurtsmith In Oscoda and Sawyer
near Marquette.

In the metro Detrolt area, his

.

Fot o
Alex J, Etkin recently hosted an open house at his company's
new headquarters to mark his 50th year in business.

Nincteen offices
throughaut the
mctropolitan Detroit
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work s everywhere. Followlng La- poRee. a1
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Oakland Mall In Troy and the North-
1and Mall enclosure followed,
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Etkin is especlally proud of the }lsﬁsﬁur;%%w;;mt
M, ]
Metro Atrport terminal, UTICA: 45676 Van Dyke.

“Ivs one of the better reinforced
concrete bulldings in the country, Six
columns support Lhe whole thing,” he
said.

ETKINS' REVENUES bavo ex:
ceeded $100 miliion annually for the
past (hree years. A businesa publica-

‘est Warren,
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WE CHALLENGE YOU TO FIND A BETTER HOME EQUITY DEAL!

WE PAY YOUR
CLOSING COSTS
AND ALL

Take the Empire of America Home Equity Chatlenge and you can get

the cash you need to improve your home, pay off high-interest credit
cards and loans — and save money at tax time with tax-deductible
interest payments (see your tax advisor for details).

Save Up To $600

Save hundreds of dollars tup to $600°*) with no closing costs on lines
up to $100.000? Plus there are no annual fees. .

And a guaranteed rate cap means you'll never pay move than 5% over
the rate in effect at the time you close. Qur curvent Home Equity Line
of Credit {H.E.L.0.C.) is 13.5%* Annual Percentage Rate.

Plus, a free eligibility estimate and a credit answer on your
H.E.L.O.C. within 48 hours are guarantecd! If it takes even a minute

longer, we'll pay you $25.00%*

Visit your nearest Empire of America branch to apply. Or call
SMARTLINE?® toll-frec at 1.800-843-2443, seven days aweck

from9a.m. o9 p.m.

=Normal closing casts apply for lines aver 100,000
** Averagte savings based on 3 $50.000 Jine of credit
This is vur March A. PR, The A 1R, can change monthly o this vanable rate e,
A martgage on your hame secures this line of crodit
i ibject to change ot t any time without patice.

Open a 54" N.O.W. Checking Account for $1,000 or more when you
apply for your H.E.L.O.C. and receive a complimentary brass door
knocker for your home. Present the coupon when you apply for your

Offe expires 47189, The bir masket valoe of the merchandae is eportable ta the LRS. on Form
1099 a1 additional inlerest in the year the account is opened.
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