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Early start bodes W@%

But plastic
debt is high

By Alan Forrera
and Dan Boyce
spaclal wrltors

Local financial planning ex-
perts reviewed the data of the
Jfamily profiled here and made
gencral recommendations based
on the participant’s resources
and goals, The information is for
educational purposes only; refer-
ences are not intended as dis-
crimination or endorsements by
Observer & Eccentric Newspa-
pers or the advisers interviewed,

To reccive a free financial
planning brochure or to obtain o
questionnaire to have your
finances reviewed in this column,
contact the Center for Financial
Planning, Dept. 100, 877 S.
sAdams, Suite 202, Birmingham
48009 or call 642-4000.

It has been gald that proper prepa-
ratlon prevents poer performance.
This month's situation centers oo
Sherl Woods, who Is trylng to pre-
pare for a solid financlal future.

Woods, a slngle parent living in
Farmington Hills, carns $24,500 as 8
Iegal secretary, Her Incomo ls sup-
plemented by child support pay-
ments of $300 per month,

His shorl-term goals are modest
— ghe would like to buy a new car
this fall and do some home remodel-
ing at a cost of approximately
$3,500. Her long-term goals Include
preparing for her son's college tul-
tion costs and beglaning a program
of retirement savings.

YOODS, 36, has been frugal with
her money, Her only “extravagance”
is sending her son to a private school
at an annua) cost of $1,000. Her son'’s
education will continue to be a high

“pricrity for her,

Although she would like to be able
to send her son to the college of his
cholce, she reallzes that monaey cons-
traints may require that be attend &
college near home or perhaps & com-
munity college for two years to re-
ducc costs.

Woods and her son should plan for
this carly, We suggest that when her
son, who's age 10, enters high school,
Woods should familiarizo herself
with college

financial aid programs,
talk with fl fal ald
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Financial Position

INVESTED ASSETS g
Fixed Interest assets 1
Checiting/Savings $1,300
Money Market $1,500 |
$ Savings Bonds $1,300
Stocks $13,400
Mutual Fund $12,000
1RAS $10,000 |
Real Estate Interest $8,500 {
Total Invested Assets $48,000
- NON-INVESTMENT ASSETS
$90,000
$12,000
$102,000
$150,000
LIABILITIES
/= Home Morigage 29500 |
. Credit Cards $3,000 |
Net Worth $117,500

Chris Malinowski (left), owner of tho Avon store in Livonia, with Jan Allen of Farmington.

This is the first Avon products oullet store in the country.

Avon opens outlet store

Avon calllng.

Glamour and Glits To Go, a
modest shop off Middlcbelt near
Flve Mile In Livonia, Is the natlon’s
flrst Avon outlet store, dubbed the
“Avon warchouse” by founder and
owner Chris Malinowskl, 38, An
Avon dealer, she concelved the retafl
shop Idea after declding the exten-
sive travellng required of her as a
doar-to-door Avon saleswoman had
to go.

“Every so often I come up with
something Innovative,” she sald of
the idea that Avon corporate execu-
tives have called “ingenlous.”

Recelving Avon legal approval
carller this year, Malinowski
launched the shop in April, slowly
bullding a clientele of Avon aflclona-
does who live in arcas where there
are no sales representatives.

Collectibles, limited editions of
Avon ceramics, and a wlde array of
Avon-manufactured jewelry,

cosmeticy, scents and lotlons are all
avallable at Glamour and Glits.
“Wanted” boards assist in

JIM JAGOFELD/statt phatographer

ago, now works hand In hand with
Malinowski.

customers with coveted hard-to-find
merchandise.

Malinowski also sells Avon's cur-
rent items, [ncluding videos on such
toplcs as suceessful fishing and Mary
Hart’s Shape Up to an new linc of
MTV paraphernalla.

“HAVING BEEN In the business
(Avon door-to-door sales) for five
years, I knew quite a few of Lbe girls
(other saleswomen), and I knew they
cach had quite a lot of extra stock,”
Malinowski sald,

For many, disposing of old stock
was arduous and fipanclally un-
sound.

‘The idea of an outlet sprang to lfe
at a party of Avon reps last Christ-
mas In the home of Jan Allen of
Farmington. Alten, who took over
her daughter’s Avon route four years

O , wanted to
name the shop Chris’ Avon To Go,
but the ldea was quashed by corpo-
rate officials. Now she has been giv-
en the green light to include “featur-
ing Aven products” in all advertls-
ing.

“BUSINESS HAS been a little
slow,” Muollnawski- admits, but she
cxpeets things to plek up next month
when Avon sales traditionally rev up
in antlclpation of the Christmas sea-
son.

Glamour and Glits oceupies 1,100
square feet of space In a Btorefront
set back off Rayburn Street. The
front of the shop features display
cases full of such products as minla-
ture Avon céramics of Scaslet
©O'Hara or Elvis and bottles of Colla-
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by executing a revokable or ‘“Uving”
trust to replace the testamentary
jtrust. The lving trust, becausoitisa
/leparuu: document from her will,
will not be a part of the probate pro-

and make use of the many excellent
resources available at local Ubrar-
fes.

WE WOULD also strongly suggest
that she involve her son in the pro-
cess of selecting a college and fl-
nancing hls education. If possible, It
may be a good 1dea 1o allocate a ma-
jority of the child support payments
(beyond that belng used curreatly for
private school expenses) to a college

Afun

is {n reasonably good shape. She has
cstablished a testamentary trust
within her will. The trust tokes ef-
fect on death and acts and part of
her wlll

Presumably the needs of her son
and the eventual distribution of as-
zets to him is taken care of under the
terms of the testamentary trust, Oue
concern to note here Is that because
the trust [s established within the
wlil, it will remaln a part of the pro-
bate process under Michigan law un-
u::il‘l of the asscts have beean distrib-
u

THIS MAY create additional cost
and delay under the probate process.
At some polnt Woods may want to
conslder modlfying her estate plan

d,
. general, Woods' estate planning

cess and will oot delay the
closing of the probate.

‘IO THE extent assets are funded
Into the Uving trust prior to death,
they can be controlied for the benefit
of Woods and her son if Woods be-
comes incapacitated.

Ezxcept for disablllty insurance
coverage, Woods' insurance picture
is in good order, She currently has
$50,000 of life insurance coverage
that, with other assets, is sufficient
to provide for her son's needs should
anything happen to her.

She also has full coverage for her
home and automoblle, Including at
lcast $300,000 of liability coverage
in each policy. She may want to re-
view the colllsion coverage present-
1y carried on her car.

BECAUSE IT !8 an older model
{1983) with a valua of just $1,500, she
might find It advantageous to drop
the collision and comprehensive cove
erage on thia auto. After paying the
$200 deductible on any clalm, the
maximum she could collect from the
l‘nlsgx‘;:nce company on this policy Is

,300,

The significant premium cost of
thls coverage may not warrant the
limited potential benefit. Once she
buys a new car, she should add colll-

The Bottom Line

?A Financlal slrehgths :

- © Owns own home with $60,000 equily.

- © Modest debt load.
@ Good estate plan,

© Solld auto, home, madical Insurance.
© New employer provides retirement plan.

* Fingnclal weaknosses - -
© Cash 'reserves ara 100 iow.

o Limited Income, sole wage sarner.

© No disabllity insurance.

* ®@ Collego oxpancas upcoming.
! 'O Ratremant savings are uncartaln.

slon and comprehensive covernge
for that car. *

As the sole wage carner of the
houschold, Woods realizes the need
to protect ber Income stream in the
event of her disabliity or illness, If
she has no disabllity coverage avall-
able through hier new employer, she
should consider buying a personal
policy covering their income needs
until age 65. At her age, the premi-
um should be affordable, and this
would {lll a major gap In her insur-
ance pleture.

ONE FINANCIAL weakness we
see is the credit card debts that
‘Woods malntains, and thoe high Inter-
est cost assoclated with the debt.
‘Woods may want to consider estab-
lishing a home equity loan to repay
all the credit card debt.

The - interest rate on the loan
would be lower and would be fully
deductible for tax purposes, Care
should be given with this strategy,
and she should pay off this bome
equity loan in a two- or a three-year
tiroe frame If at all possible. She
should resist the urge to extend the
period for repaying this loan.

ANOTHER OF Woods' concetns is
planning for retlrement because she
alope 13 responslble for her long-
term financial security, She should
be commended for thinking about
this 80 early.

She is fundamentally In good fi-
nancia} shape and because ghe has
the desirs to begin providing for
lopg-term financial security now,
with proper planning she has a good
chance of meeting her goals.

Her most conslstent method of
saving over the most recent years
has been to over withhold taxes from
her wages, She then recelves a Jump
surm tax refund and Invests it.

THOUGH SHE knows that this is
not the most advantageous way to
save, it Is a forced disclpline that
puts money aside that might other-
wise be spent. Her refunds have been
about $2,000 per year. :

I Woods helloves that this is the
only way she can set aslde money for
the futore, she should continue this
practice. But there may ba other
ways to reach the same objective,
such 2 direct deposit of a'portion of
her Income Into a separate savings

account. i
Ancther plus for Woods is the

profit sharing plan that her new em-

ployer maintains. Over time thls
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Finest California Redwood

DECKS « SPAS

The Lumber MIlI's high volume makes It possible

{for you to enjoy the extra qu:

good looks of Architectural

Rodwood for lltitle more

Wolmanized. Wo usae our own hlghlr protassional
af

crews and the finest quality

your satisfaction. Don’t settle for iess.

1
Hgeeestal  RAILINGS
than the price of GAZEBOS

materlals to assure

FREE ESTIMATE — FREE DESIGNS

OVER 38 YEARS EXPERIENCE BUILDING
DORMERS, ROORT ADDITIONS, SIDING & WINDOWS

0 DOWN FINANCING
AVAILABLE

CALL TOLL FREE
1-800-446-MILL

ROCHESTER
658-7722

LIVONIA

DOWNRIVER
353-5800

WATERFORD
681-1811

ANN ARBOR

$62-8800

lls with th

ENCLOSED ROOMS
FLOWER BOXES

o Ik

LUGTBER AAILL
BULDING & SUPRLY CO.

101 SOUTH STREET

ROCHESTER, M| 48063
MBL # 081218

422-1370
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