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Jury weighs evidence in 2nd Stoddard trial

By Tim Richard
stalt writer

the retationship between Stoddard as
chairmun of the holding company,

A federal jury Wednesday began
weighing the fate of former banker
Stanford C. Stoddard, charged with
misapplying Michigan Natlonal
Bank funds In a Jackson deal.

Steddard, 59, of Birmlngham, was
canvicted of the same charge in Aug-
ust 1987 and sentenced by U.S. Dis-
trict Judge Anpa Diggs Taylor to
three years In prison.

But the Court of Appeals overiurn-
cd the conviction last year because
the Jackson institutlon’ — Michigan
Bank Midwest — wasn't a member
of the Federal Reserve System as
the indictment said. So the govern-
ment reiricd him, ealling it a federal
case because Midwest was federally
insured.

“An Impassible cenflict of inter-
est,” sald U.S. attorncy James C.
Mitchell, of Rochester, describing

Lawyer’s

By Gorald Frawloy
stall writer

Natlonal Corp., and a part-
ner in Amberley Propertics, which
teased the downtown Jackson prop-
eriy to the MNC subsidiary.

“IF 1IE FOUND a bargain, he
should have glven the benefit of that
bargain to the bank,” Mitchell told
Jurars in his elosing remarks.

Mitchell sald the bank paid double
the market rate for the century-old
bullding in the depressed economy of
1981, when the town joke was: “The
last one out of Jackson, turn out the
lights.”

The government charged Stoddard
set the rental rate of $27,000 a year;
persuaded his friend, Southiield at-
torncy Raymond Zwcig, to buy it for
$41,000; then had Zweig sell it to
Amberley a year later for the same
amount.

Mitchell said that when bank di-

rectors tearned of the deal in 1984,
S$toddard and his pariner, Curt Tero-
va, deeded the property to the bank,
hrowing in $25,000. “If that’s not
the act of a guilly man, what is?*
Mitchell asked.

NEIL FINK, Stoddard’s defense
attorney, called the situation “a
husiness judgment gone bad.” not a
criminal act.

"The governent attempted to
make this a secret business deal, The
bank (Michigan Bank Midwest)
closed in 1984, After the bank was
closed, every major character was
hiding in the grass.”

Fink said a letter complaining
about the Jackson deal surfaced only
after the bank was closed and major
players were hiding. “They were his
triends when he was on top.” he sald.
“But Bud (Stoddard’s nickname} was
not CEQ any more.”

niche: amend
home purchase contracts

he said.

Krafsur’s plan is to develop a
bigh
3

An offer-to-purchase agreement,
the contract en which house sales
are based, Is inherently seller-bi-
ased. So house huyers can benefit
{rom having someene in thelr corner
carly in the sale.

- That's the concept behind the new-
1y formed Home Buyer First Corp., a
real estate law practice developed
by president Gerald 1. Krafsur,

Seller-blased language gives
sellers  unllateral authority over
what remalns in the house and dic-
tates the length and type of occupan-
ey retained by the seller after the
closing, Krafsur said. The standard
offer-to-purchase contract also ige
nores property Inspection and gives
no recaurse to u dissatisfied buyer,

business in
offer-to-purchase contracis so they
favor the house buyer, rather then
the scller. If successful in Oakland
County, Kratsur sald he witl expand
the practice into Wayne and Ma-
comb counties, and eventually
throughout the entlre state.

When contacted by a potentlal
house buyer, most real estate attor-
neys draw up an effer-to-purchase
contract from scraich, Krafsur sald.
At an attorney's hourly rate, that
can be expenslve.

HOUSE BUYER FIRST takes a
different approach, he said. Rather
than writc the agreement from
serateh, Krafsur amends the originak
cantract.

“We have a compister program sel
up so we can very quickly make
changes 10 the original document,
removing the seller bias,” Krafsur
said. This Is done after the real es-
tate agent draws up the offer to pur-
chase but before the contract Is
signed or presented to the seller.

For a fixed fee of $299, Home
Buyers First will prepare or review
all the documents a house buyer
needs: the offer to purchase, coun-
teroffers, deed, and closing docu-
ments.

An attorney also will be present at
the closing, Krafsur said. Any con-
sultatlons can be scheduted at a
buyer's house ar office on days,
evenings or weekends,

Krafsur said he got his idea after
years in real estate law. “Most prob-
lems can be traced back 1o mistakes

Net pay

Are the holiday purchases you
Joyfully charged in December com-
ing back to haunt you in the form
of monthly charge account state-
ments?

If the bottom line on your eredit
card bllls makes you shiver, you're
not alone, The average American
owes approximately $1,600 in un-
pald revolving debt. For many con-
sumers, that amount ts simply too
high.

You can determine how much
you can carry safely by dividing
the amount awed on your credit
cards by your annual take-home
pay. Under a formula devised by
“the Farmington Hills-based Michi-
gan Assoclation of CPAg, multiply
-that result by 100 to gel a percent-
age. The number you arrive at
*should be no higher than 15 to 20
percent of your annual salary,

For example, Bob's annual take-
home pay is $15000. He owes
$3,500 on varlous credil cards. By
dividing his debt {$3,500) by his
take-home pay ($15,000), you ar-
rive at ,23 or 23 percent. In other
words, Bab is over his head in debt.

EVEN IF your current level of
“debt Is hovering below the danger
zone, you may be headed for credit
-trouble, Here are some warning
signs to watch out for:

® You take cash advances on

sets credit load

® You ignore your credit limits.

& You charge daily expenscs,
such as groceries or gasoline,

® When you eat’ out with
friends, you ask them for cash and
pay with your credit card.

® You buy items on impulse.

® You can't meet the minjmum
payment on your ¢ards,

® IU's getting harder to pay your
debts on time.

® You have to postdate checks
50 your payments won't bounce.

® Your savings account Is slow-
ly disappearing.

It you identlfy with thesa state-
ments, it's Lime to take somie les-
sons In debt management.

First, hide your credlt cards
from yourself, Forget they exist, If
your mall brings you a tempting
application for a pre-approved
credit card with a limit of $5,000,
tear it up. Don’t assume that the
Iender knows your financlal situa-
tlon better than you do. If you are
already drowning In credlt, another
sa‘r’:l wllt only drag you deeper into

obl.

IN MANY CASES, debt consoll-
dation via a home equity loan may
provide you with an organized way
o poy off debt within a specified
time period. But if you are truly
addicted lo credit, the chances are

. simply loo good that such loans

will full you into believing that you
have paid your debts and can now
resume charging.

Another optien is to draw up an
austerlty budget to see if you can
squeeze marc cash free to pay your
obligatlons. Try to pay off more
than the minimum owed on cach of
your credit cards. The only way to
reduce your balance Is by paying
off any new charges in full, plus thc
Inierest and at least a poriton of
the previous month's balance.

1t you simply cannot find the
money to meet your hills, you will
probably need help from a CPA or
credit counselor, There are more
than 350 non-proflt consumer cred-
1t counscling service that belong to
the National Foundatlon for Con-
sumer Credit and can help you
work oul a payment plan with your
credilers. The nonsprafit coun-
selors charge only a nominal fee
or, In some cases, no fee, For a
directory, write to the NFCC at
8701 George Ave., Suile 507, Sliver
Spring, Md. 20910,

The credit counselor wlli help
you come up with a budget and ne-
gotlate repayment terms with your

cedltors,

Fink accused other “players” of
changing their stories once indiet-
ments were issued to pin all blamne
an Stoddard.

Fink said Amberley Properties
gave the bank the building te avoid
litigation, denying any guill.

“THE RENT was in the ballpark
(of the Jackson market),” Fink went
on, citing comparable deals.

The defense counsel sald the pro-
sveutor was “almost absurd” In his
«cond guessing of the bank's busi-
ness judgment,

“We don't put the guvernment in a
position of deciding business judg-
ment. God forbid! This Is not price
controls, This is not Russia.

“That $27,000 (anpual rent; is a
pimple. Michigan National (nvested
millions [n Jackson.

“Nine years later, the figures that
looked so good at the time, they want
10 give eriminal intent.”

TRIAL began last week, with
the government taking three days to
make its case,

Stoddard called on only two wit-
nes including Brian S. Gordon, a
commercial real estate specialist
from Farmingten Hills and a former
Michigan Natlonal vice president.

Gordon testified Tuesday that the
bank holding company, under Stod-
dard, was consumer oriented and
growth oriented.

“The general feeling was ‘put a
bunk on every corner for every pos-
sible corner of the state,'" Gordon
saig.

Gordon sald the Jackson site was
“ideal” — across from the town's
leading bank and the Sheraton Hotel
in the center of the financial district,

“It's common knowledge that
bunk custumers have negative feels
ings toward thelr banks. It might
bource a check, charge a fee they

don't like, change a pollcy. The best
place 1o be s where the custemer
Toaks as he walks out the door {of his
current bank)," Gourdon said.

FINK DIDN'T put Stoddard on the
witness stand.

In an interview last September,
Steddard said, “1 had nothing to do
with negotiating the lease . . . Reu-
ben Bergman was president of that
bank. The bank board authorized
Bergman to negotiate with Zweig.”

1le sajd Zweig bought the bullding
from the trust department of a Jack-
son real estate firm on behalf of a
deceased person. “It was a bona fide
outside purchase at $41,500.”

Fxcept for Stoddard's family, the
K th Hoar courtroom in Detrait
way largely cmpty duering most of
the five-day trial, much of it a Jessun
In Jacksun commercial real estate
pricing.

that the purchase agreement reflects their

needs and not just those of the seller. “"Most

made in the original effer to pur-
chase.”

Alan C. Helmkamp, an atterney
with Helmkamp, Ellis & Abraham in
Livonia, said while most real estate
transactions have a great deal in
common, each sale uiso offers some-
thing unique. Sipce each house s

unique, cach olfer to prucahse agree-
ment shoutd be unique, he argued.

A HIGUW-YOLUME rcal estate
practice may be more difficult to es-
tablish than it would appear, he said.
But Helmkamp apreed that offer-to-
purchase agreements are tradition-

ally seller-oriented.

Hlelmkamp said aithough gencral-
izations are difficult, two areas that
differ significantly from sale o sale
are the jtems to be left by the seller
and the length and type of occupancy
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Wete doing what it takes™

...with Michigan National’s Lifetime Services.™

Niny you can wiite all the personal checks you swant itee of
monthly service charges, With Lifetime Services you can select
ancd combine a varicty of intersst-eaming accounts to meet our
leny minimum balance requirement, )
08 to make banking better for you, For moe
mformation, visit any branch or phone 1:800-CALEMNS.
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“credit cards to meet current blils.




