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Area builders are ‘chips off the old biock’

By Doug Funko
stall writer

Carcers in bullding and develap-
ment are a family tradition in a
number of major centracting firms,
with the company scrving as a
unlque heirloom that is not a guaran-
teed treasure,

Some children cntercd the family
business because It was something
they had planned to do since toddiers
while others tried other flelds and
then came “home” to

company that comblnes their last
names.

Burton's father, Lester, 76, hullt
houses in partnership with Nathanlel
Share. Katzman's father, Sidney,
now deceased, bulit houses under the
name of Prudential Investment Co.

Peter Burton fs the only one of six .

siblings to go Into the building busi-
ness.

“I'm sure my father hoped one of
us would get in,” he said, “There was
no pressure, but he always made it
known the was there.”

Still others had to prove they de-
served a spot in the family firm.

- Peter Burton, 36, and Robert
Katzman, 44, are co-owners of a Bir-
mingham development/butlding

Burton said his career In develap-
ment was accldental and that he
would find work In the construction
fleld when he was cunning low en
cash for “adventures.”

“By some accldent about 15 years
ago, I was In Los Angeles alter a trip
overseas. I n some money, so [
would do anything, belng a handy-
man. The business grew into a large,
thrlving, general constructlon busl-

ness,

“I dldn’t want anything handed to
me," Burton continued. “After I was
successful in construction, he {fa.
ther) wanted me to return to manage
his business. I felt 1 made it alone,
He didn’t have (o hold my hand.”

So Burton returned to Michigan,
first working for his dad, then team-
Ing with Katzman, founder of Abbey
Homes.

“I grew up in the husiness," Rob-
ert Katzman said. “As a little kid, I

‘Peter Burton and his dad, Lester, are one of the many father-
‘son combinations in the bullding industry, Children of builders

The ‘ideal’ hoyse for the 1990s is
‘one that is designed for the ‘thirty-
something' generatlon and meets the
changing needs of families, accord-
Ing to the Farmingten Hills-based
Bullders Assocation of Southeastern
Mlchlgnn.

e New Amerlean Home Is an
'ldeal' home that Is bullt each year
“at the Natlonal Assoctation of Home
-Bullders convention, sald James
“Bonadeo, president of the Michlgan

U"’ P
‘Thls year's challenge, he said, was
lo create a feecllng of uncluttered
,spuclousnm and elegance wlithin an
“alfordable price range for young
‘families,
‘- "The house bullt in an Atlanta sub-
urb for the 46th annual NAHB con-
,wznﬁnn was designed for the ‘thirty-
lomnthlng market,” Bonadeo sald.

“- “THESE PEOPLE arc raising
:young children, have a taste for Jux-
«ury but are fundamentally budget-
“conscious. This market generaily
conslsts of the first or sccond time

“move-up buyer,”

.. The architectural tirm of Claude

glass allow Ilght to brighten every
corner.

A new type of window treatment
used—stepped window moldings fin-
ished with the same stucco that cov-
ers the walls, but in a contrastng
color—adds depth and texture (o the
facade.

“THE NEW American Home ‘90
features an Innovative fteor plan
that breaks some conventional
rules," Bonadeo sald. "The stairwell
Is located directly off the kltchen
and famlly room, rather than the
more public and fermal foyer, An-
other architectural twist is a loft
atop the stairwell, adding volume
and dimension to the family's ‘com-
mon ground’ kitchen area,”

‘The {foyer, dining room and parlor
can be maintaincd as a private area
simply by closing the doors to the
famlly and breakfast rooms, But
simply swinging the doors open al-
lows the rooms to flow tegether.

“As familics Increasingly use the
dlning room as an every day gather-
ing place, as well as for.formal en-

Miquelle
. designed the nwnrd wlm\lng
Jnme, which fealured a blend of ald
and new architectural features.
i+ The firm began at the top with
'ccmnp that are coffered, opened up
sor Anglcd to follow the roofline, For
rcxample, the center entry has a
.undluonal tipped roofline, balcony
'md vented pediment, hinting at clas-
+:sical Georglan motlfa.

Next, they provided outdoor ac.
‘ccss from almost every room, which
tylsually and physleally opened up

he house. Interlor doors topped with

e . -

terlalnlng. its deslgtr': was bulnnﬁd
lnmlly room acts as the focus of the
famlty's cntertalnment and there.
fore opens directly Into the kllchcn "
Bonadeo sald.

THE MASTER suite would not be
complete without a double sink coun-
ter and spaclous walk-in closct, But
the unlqueness in the deslgn is a
short flight of steps that leads to a
secluded spa area, equipped with a
whirlpool tub and a view to the
wooded backyard.

A multi-level deck links the Indoor

knew [ would doiit.”

Katzman followed his father to
different job siles when he was
young, then started working by
cleaning out crawl spaces when he
was 14,

“IT WAS a matler of starting
from the bottom up so when you own
a business, when you tell someone to
do something, you know what you're
talking about because you've done
it,” Katzman sald.

“My dad always encouraged, but
didn't push,” he sald,

Lester Burton sald his father, Bar-
nclt, ruled hls tamily in an autocrat-
ic, old-country way,

“My father wanted me to be a

BLAKE DISHER/statt photographer

who eventuany ended up in the business generaily said they
weren't pushed to follow in dad’s footsteps.

ldeal home for ‘90s geared to lifestyie change

lving arcas with the woodland view
behind the house and adds a full 400-
square feet of fair-weather living
space to the home.

Other key areas of the [deal home
for the 1990s Include a 250 square
foot bonus room above the garage
with scparate access and the base.

ment features glass block windows
that bring In daylight,
areas can be adapted to use
as extra bedrooms, hobby room or
home office.
The house has 2,300 square fect of

finlshed space and is priced under

$200,000.

Higher interest rates, lack
of faith depress home sales

(AP) — High interest rates and de-
clining consumer confidence some-
what depressed new home sales In
February although they bounced
back slightly fmm steep declines u\n

will go hlgher in the second half of
the year,"

David Sclders, chief economlst for
the National Assoclation of Home
Bulldnn. also pointed to weakness in

slower job

lawyer. I wasn't enthusiastic. I didn’t
know how to say no,” Lester sald,

So Lester worked for hls father —
dirty jobs like repairs and breaking
concrete — and his dad paid for his
education.

Then tragedy intervened.

“My father died a year before I
graduated. When studying for the
halr. I bullt my first house,” Lester
sald.

HIIE EVENTUALLY became a
:awyer. but made hls mark In build-

ng.

Lester said he's seen several situa-
tions where fathers drove thelr sons
away with criticlsm, He decided ear-
ly on that [t was better to work In
separate offices, give Peter plenty of
room and avoid second guessing.

Lester also was persuaded by his
wlfe that he couldn’t order his son
into the business llke his father had
dirccted him to law a generatlon
carlier.

Inter-generation rivalry here?
Nope. “Peter is 10 times a better de-
veloper than I was,” Lester sald.

Paul Levine, president of the Ir-
vine Group of Farmington Hills,
started worklng for his father, Ir-
vlng. at about 15 years of age.

“I don't lhlnk I was cncouraged or
discouraged,” Paul sald,

THE OPPORTUNITY to lcarn the
buslness was made avallable, but not
on a shiver platter. Paul, 42, cleaned
houses and worked with superintend-
ents in the ffeld,

“I learned everythlng from the
outside in,” he sajd,

But the first order of business of
young adulthood was getting a col-
lege degree. Paul pursued business
and psychology, Interrupting studles
for a four-year Navy hitch. There
wasn't one single incldent that deew
him to the construction industry,

“It was a business to go Into that
offered varled opportunities rather
than one speclfie thing,” Paul said,
“What I like s so many challenges,
so many things to do. I'm worklng on
three or four dlifferent projects.”

Irving Levine, 72, Paul's father,
founded Irvine Home Bullders. He
learned rudlmentary construction
skills from hls dad, Sam, a‘car-
penter.

“IN THOSE days, busincss was op-
erated out of our house,” Irving re-
called of hls youth,

Sam inslsted that Irving go to col-
lege. There, he studied economles
and accounting, which came In han-
dy in running the offlce end of the
operation, Irving sald he never pres-
sured Paul to joln his company.

“If you try to mold, you probably
frustrate more than anything else,”
Irving sald. “It's pretty hard to mold
your son into following you. Let the
klid grow up and make his own decl.
slon.”

Irving Insisted that Paul incorpo-
rate the Irvine name Into his compa-
ny to capitalize on the good will built
up over the years. Paul often taps his
dad's experlence on a consulting ba-
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Nancy Bonadeo, operations mana-
ger for Benadeo Builders of Plym-
outh, Is the rare woman who fol-
lowed her dad, James, into what tra-
dltlonally has been a man's business,

Bonadeo, 35, Is a llcensed bullder
who Is now learning the office end of
the business alter spending several
years n the fletd.

‘1 grew up in the
business. As a little
kid, 1 knew | would do
i’

— Robert Katzman

She sald she always knew she
would end up in the family business,
but made a deciston to go in other
directions flest. “Mostly to have
something dlfferent,” she sald.

BONADEO EARNED a degree in
business computer systems and
worked In that field for five years
before golng Into building,

She recalled spending many many _
Saturdays on job sltes as a young -
glrl She worked In the office as a .

Bonudeo safd the expectatlon was -
always there that she would enter:
the famlly business, but she couldn’t -
polnt to o specl(lc Incident that -
prompted the move when she did.

“I thought about it quite a while.
was always in the back of my mind," -
she sald. :

The dynamics 1s what’s most’
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Condo groups—leave

legalities to lawyers

Our management company bas
suggested to the board of directors
that It assist in the collection proces
dure, even after the matter bas been
turned over to the attorney for the
assoclation,

‘The management company s at-
tempting to keep the costs down for
be assoclation, even thongh there
are no lawyers on the staff of the
management company, Do you think
this Is a good pollcy?

The management company can
play a key role in any of the associa-
tion's collection pollcies. That role
should be played, however, primari-
ly when the dellnquency Is first cre-
ated by way of the agent following
the colieetion polley, sending late no-
tices and reminder letters to the del-
Inquent co-owner,

However, once the matter has
been turned over to the assoclation's
counsel for the filing of a len and
olher legal action, the management

previous two months,
Commerce Department figures re—
leased last week,

The department sald new single.
family homes were sold at a sezson-
ally adjusted annual rate of 607,000
unils in February after plummellng
6.8 percent In January and a revised
8.0 pereent In December,

But the February rate still was be-
Tow Lhe 849,000 homes sold In 1985
and, except lar January, the lowest
slnca §56,000 homes were s0ld on an
annual basis Iast March, Sales to-
taled 588,000 In January,

“THE HOUSING industry 'has
been adversely affected by the n-
crease In mortgage rates In January
and February,” sald economist Rich-
ard Peach of the Mertgage Bankers
Assoclatlon. "I don't see much of a
decline In, rates In the months ahead
and there's substantial risk that they

while In a position to as.

wlh te a decline
In consumer confidence and thus
softer sales,

slst the attorney In gathering infor-
mation, should pot Interject itself
into the negotiatlons and/or prosecu-
tlon of the

The Federal Home Loan Mortgage
Corp, sald Interest on.

mortgages rose from 10,17 percent
at the beginning of February to 10.31
percent before falling to 10.28 per-
cent at month'a end.

Mark Obrinsky, an economlst with
the Federal National Morigage As-
sociation, descrlbed the 10 percent
level a “psychological barrier” that
was keeping the housing market a
little weaker than at the end of 1989
when rales dropped Into single di-

E‘Jéhn ‘Tueclllo, chief l.conom.lx;. for
the Natlonal Assoclation of Realtors,
also blamed high mortgage rates for

a 2.3 percent decline In existing*

home salvs last month.

. which has ca

with-
out the advice and consent of the at.
torney,

Some management companies, un-
knowlingly, undermine the associa.
tlon's best Interests and compromise
the assocation’s claim.

I also have secn situations where
management

condo
queries

Robert M.
/sy Melsner

development of different kinds of
condomlniums, Have you got any
“hot [tems"” that you have observed
recently concerning how one can
“condominiumize™ some space?

While thls list is not exhaustive, *
one of the Interesting ideas which 1
have had an opportunity to look at ;
recently not only was a marina con-
dominlum with boat slips but with .
the dry dock facilities.

1n short, the marina and the con-
dominlum provided a dry dock area ’

where co-owners would have the !
right to store thelr boats during the |
winter,

Simllarly, 1 am seeing "parllna
Iot" condominlums both at commer- !
cial facilitles as well as recreational
facilities, No onc has retalned me .
yet, however, to consider any!
“galactical” condominiums but I-
would probably say that this idea Is .
“out of 1his world.” :

Robert M Melmer is a H{r-

have quoted pay-off figures to delln-
quent co-owners after the matter has
been turned over to legal counsel

used both economic loss
as well as embarrassment to the as.
soclatlon,

Tama lolluwer of your colzmn
e various new

Pleasa turn to Page 4

and in th
concepts which can be utilized In the

in condominiuma. real estate ami
corporate law, You are invited 1o .
submit topics which pou would
itke to see discussed in this col-
umn. including questions about
ondominiuma, by writing Robert
leisner, 30200 Telegraph Rd.,
Suite 467, Birmingharm 48010,
This column provides general
information and should not be:
construed as fegal opinion.
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