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New builders say lhere‘u room lor them ceven in times of economic uncertainty.

2 leave Farbman/ Stein

Marsha Fischer, a vice presldent

. for the commercial rcal cstate flrm

of Farbman/Stein In Troy, figured

_tast month that the time was right to
start her own firm.

S0 she did, — Fisher Real Estate
— in Farmington Hills,

“Good brokers will always do
well, and I pridc mysell on being a
good broker," Fischer sald. "The
past nine years, I developed my own
clientele, I've always had a great re-

.. lationshlp with developers. I just had
very, very good feedback from cv-
erybody,

“Farbman/Stein I8 a wonderfu)
place to work,"” she sald, “T couldn't
have stayed there nine years If it
wasn't, It was like a famlly.

“The tlming (to leave now) was
good," Fischer said, “I wasn't really
In the midst of any blg deals what-
ever. It's a wonderful feeling to walk
into your own office.”

Several leasing and sales agentis
have left an employer/employee re-
Iationship to start their own busl.
nesses the past couple of years.

Joren Pcterson, Bruce Slmon and
Michael Lippitt lcft Coldwell Banker
to establish Landmark Commereial
Real Estate Services in Birming-
ham. Steve Gordon left Byron W,
Trerice Co, 1o start Signature Asso-
ciates in Soutbfield.

You can avold the “emotional pit-
falls" of buying a new house by fol-
lowlng a well thought-aut plan, says
the chairman of a natlonat home in-
spectlon company.

Falling In love with a partlcular
house is not a good cnough reason
for buying it, aécording to Ken Aus-
tin, chalrman of ‘HouseMaster of
America,

“Of course, you must like the
house a lot, but buying a hause is no
longer an emotional event. Today, fi-
nanclal considerations play an ‘ex-
panded role in the purchase deliber-
ations.

. "It helps to set some guidelines so
1bat you can conduct your heuse hunt
" with realistic expectations.”

To begin your personal analysis, it

is necessary to detcrmine what is an
- affordable amount to spend each
month on housing.

“Review your monthly bills for

Fischer expects to service both
landlords and tenants. :

“We will lcase and sell commer-
cia} properly, general office space,
medical space, office space, industri-
al,” she said.

CURRENT CLIENTS include
Morris Margulics, owner of the
Franklin Savings Building In’Seuth-

-field, and Harold Beznos, owner of

Troy Venture Plaza, Fischer sald.
“Everyone goes through passag-
es,” she said..“I have gone through
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Marsha Fischer and Eric Stein, formerly of Furhmnn/Slmn,

team up at Fischer Real Estate.

. the past year and estimate a typical

month’s budget. This should help you
arrive at an amount that is available
to you cach month for huusing
costs,” Austin said,

From thls {igure, sublract your es-
*timated monthly cost of real estate
taxes, home Insurance, utllity bills
and repaie and malntenance costs.
The amount that remains ts what is
avallable cach month for basic mort-
gARe payments that include princi-
pal and interest.

The next thing to decide is how
much money is-avallable far a down
payment, which. Is- paid upon the
signing of a contract, usually several
weeks or even months prior te clos-
ing. Closing costs should also be cal-

culated becnuse these must be avajl- |
able at the time of closing. A rule of *

thumb for caleulating closing costs
Is to estimate 3 to 5 percent of the
purchase price,

Take emotion out of house hunt'

TO DETERMINE what
house [s affordable, Austin suggests

multiplying your annual gross in- -

‘come by 2%. Next, determine the
amount of anpual Income that Is re-
quired to handle morigage pay-
ments. Most banks and morigage
companies generally {ollow the rule
of thumd that “monthly morigage
payments, Including real estate tax-
es, should not exceed 25 to 30 per-
cent of annual inceme.”

Most banks and real estate bro.
kers can provide a mortgage pay-
ment table with dlfferent interest
rates to’ help determine monthly
costs. In all calculations, Austin ad-
vises to factor in estimates of pres-
ent and fulute personal considera-
tions and cxpenses that may have an
Impact on monthly budgets. These
might include tuitions, medical ex-
penses, child care costs, pay raises,
bonuses and job security. |

prlce
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many passages. ] started off as

.teacher, then stayed home 10 years

raising children. Then 1 went into
brokerage.

“I'm very competitive,” Fischer
said. “I enjoy real estate — live, eat
and sleep real estate, ft's not a job,
It’s part of my life.”

Eric-Stein, a sales agent at Farb-
man/Stein for 4'x years, has re-
signed the firm co-founded by his fa.
ther, Lee, to join Fischer.

“It was a difficult decision” to
make, chviously,” Eric Stein said.
“Therc's some good people* there,
friends of mine. 1 found an opportu-
nity 10 go to & new company where 1
could grow within."

Stein worked on both property
management and brokerage while at
Farbman,Steln.

“When 1 was in (property) man-
agement, the learning curve had
pretty much flattencd out,” he said.
“Fischer Real Estate is really
focused on real estate brokerage. It's
a dynamic company. It's exciting to
be in that eavironment.

“We complement each other very
well,” Stein said-of his working rela-
tlonship with Fischer. “[f we'get into
a meeting tegether . . we're used
to every situation.

Fischer lives in Bloomficld Town-
shlp. Stein in Birmingharm.

“Though the banks might use the
25-30 percent calculation, you aeed
to add in these other items Lo be sure
you will be able to make the monthly
oullay of cash.”

ONCE A buyer has analyzed his or
her financial status, the next step is
to seck out qualified professienals to
assist in the house hunt

“It is a tremendous help to know
_who the individuals are that.you are
able to call on throughout the vari-
ous ‘stages of house hunting. This
way, you have the emotional securi-
ty of knowing that there are people
out there who can a\mt you and are.
just a phone call away,” Austin said.

Some of the professionals who
take pari in the home-buying process
are real estate brokers, lawyers,
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Poor economy
fails to deter
new builders

By Gerald Frawley
stalf writor

‘The area’s big bullders, despite the' *

cconomy, remain optimistic that the
coming year holds a lot of promise
for the industry.

-Most of them have been through
the economic recession of the carly
1980s. They've been around for
years, survived the cconomic cycles,

. and thelr corporate leaders have the

savvy to plan lhrnugh the hard
times.

They may not muke a lot of mon-
¢y, but bujlders are cenfident they
will somehow make it through.-

But what about the.small builders
or the young bujlders who got into
the business at the tail end of the

1980s" buliding boom? What do they

about the future?
Terry Nosan, the Bnlldem Assocl

There may be some
good opportunities for
the new builder.
Purchasing land at a
reasonable price is one
of the toughest jobs
facing builders. During
slower economic
times, the small
builder may be able to
buy land from the
larger builders who
have overextended
themselves by keeping
a large land inventory.

ation of
young builder of the )mr sald lhm
despite what people see in the me-
dia, new house construction is still a
very viable industry.

"It's really not that bad out there.™

Nosan, a viee president with No-
san/Cohen  Associates in West
Bloomlicld, said even though it may
not be growing, the housing market
in southeastern Michigan ramnms
strong.

“Most people are optimistic
spite what you may have heard.”

Houstng starts this year, accord-
ing to the Builder's Associatien of
Southcaslern Michigan, were expect-
ed 10 risc by 9.5 percent from 10.500
to 11,500 depending on what happens
In the Middle East, according to pro-
jectlons of the Bullders Association
of Southeastern Michigan.

‘That increase would follow a de-
cline of 15 percent from last year. A
record 12,400 single family ‘units
were permitted in 1989,

de-

NOSAN ' SAID THERE aren’t
many new bullders, but then, thure
are relatlvely few people who go
inlo building even during good times,

“But in a manner of speaking, yes,
it could be a good time 10 become
builder — il you come in on a con-
servative bas;

There may be some good opportu-
nities for the new builder. Buying
land at a reasonable price-is one of
the toughest jobs facing builders,
Nosan said. During slower economic
times, the smali builder may be able
to buy land fram the larger builders
who have over-extended themselves
by keeping a large Jand inventory.

Other problems encountered by
builders working on large sites —
wetlan woodlands and the no
growth/slow growth movement -
may also not be as big a problem for
the small builder working on one
site.

Vince Todorovich, 27, of Rock Sol-
i Construction in Berkley — who

has been building new  houses
throughout Qakland Country for
abhout two years, but has been in the
building business in ane form or an-
other since he was 17 — said with
the exception of a couple of weeks in
December,  he's been  extremely
busy.

Todorovich is both a home builder
and a general contraclor working
for other builders.

Todoruvich’s company completed
seven or eight custot homes and 15
speculative homes (homes built with-
out a specific buyer). HHomes built by
Todorovich ranged from $80,000 to
$300.000 last year.

“I've already {this year) been éon-
tacted about doing four or five new
custom homes,” Todurovich said.

FOR A SMALL company with
only five full-time cwployees, 20
homhes a year is a good year. Even
when-he wasn't building new homes,
Todorovich found plenty of work
building heme additions and ga-
rages, he said.

Todorovich sald he dovsnt mean’
to infer that being 2 new home build-
er is vasy in sfowlng times —~ or in
good times for that matter '— but it
is not impossible.

“1 think it's lough to get started
tight now — you aced a lot of good
contacls.”

Toderovich™ said in order for a
stnall builder to succeed, he must be
flexible. "We'll_go everywhere and
anywhere, and build anything.” he
said. A small builder has that option

because it's easier for hum te move
froni place to place for individual
projects.

A good reputation — with custom-
ers, tradespeople and builing in-
spectors — is alse an absoluie must
for the small builder, he said

Relerrals “{rom customers and
tradespeople are the small builders”
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THE POINTE
For Onwy $76 900.

Don't miss your oppartunity to live at lhmm s Pointe.
These luxunowly elepant and attordable condo.
miniums are selling for an unbelievable price o they
won't Jast forever. Don'tmiss out, stop i anday?!
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