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Realtor’s calling card: ‘total representation’

Reattors who work for ncgotinted commisstons that
average 5-7 percent say they provide an Indlspensable
service for sellera,

Agents use thelr experlence, personal contacts and a
variety of prosp ~ ines
sence, take on a lot of grunt work most sellers don't
want to be bothered with — to move a property.

And in spile of spending all kinds of up-front moncy’
and time lo find a buyer, there's no.guarantee of pay-
ment unti] a deal closes,

*The primary thing we provide Is a professlonal of-
fering of sub-ngency through multiple-listing servlm
said Carol Frick, p of the
field Board of Realtors. “We offer to pay a percentage
of lhE commls:lnn for cooperalive efforis to find
buyers.”

‘That network of agents and a computer full of listings
through a multi-list are paramount to reaching a wide
audience. The more agenis pushing ‘a housé, the more
ikely a buyer will be found.

“WHAT SELLS houses is exposure,” sald Joseph Dur-
so, owner of Re/Max West in Livenia. "“Within your off-
Iee, you have a lot of llstings, you have a lot of buyers
back and forth."

*“There s more hands on as far as dealings go -

Real estate ma

. This is the flfth story in a series detailing how to
buy and sell a home in today's market. With the drop
in interest rates and the uncertalnty about the Per-
sian Gulf war resolved, consumer conlldence has re-
bounded. The Western Wayne Oakland County Asso-
ciatlon of Realtors report that April sales of existing
homes continued to climb, representing nearly a 20-
percent galn from a year earlier. Sales are running 5

“percent ahead of the flrst four months of 1990.

rket rebounds

Today's story focuses on Realtor services. Prevl-
ous stories dealt with avelding common mistakes of
selling a house; home inspection services; after-pur-
chase expenses; and sclling a home yourself with the
help of an agency. The series concludes with stories
on incentive programs in the real estate industry and
tax-related lssucs.

dolng .ads, taking calls, sctting appolntments, dolng
showlings — total representatlon,” sald Pam King, part-
owncr of Cenlury 21 J. Scott in Garden City.

“We take all the respansibility off the selicr, basical-
1y," Frick added, “We show the house, we pre-quallly
buyers, we do a professional marketing {pricing} analy-
sis using comprehensive data available through the mul-
ti-list,

"Obvlously, we present effers. We're obvlously pro-
fessional negotiators. We closely supervise the complete
transaction. We make sure the buyer applies for a mort-
gage. If applicable, a house Inspectlon if called for,

“WERE LEGALLY empowered to handle all docu-
ments to a real cstate transaction, but we recommend
-all buyers and sellers show them to thelr atlorneys,”
Frick sald.

Realtors have regular tours of their listlngs for In-
house staff and may tour houses offered several times a
week through tours sponsored by realty boards.

Professlonal showlng of property, including negotla-
tlons, is another service.

“It's a matter of putting a sale together, lo get a
buyer to put 2 solid, legilimale offer on paper so It's
legal, clear and binding,” said Douglas Courtney, imme-

diate past president of the Western Wayne Oakland
County Assoclatlon of Realtors,

“We urge sellers not to be home,” Frick added.
“Buyers prefer to discuss what they see without fear of
offending present owners.”

REALTORS WILL tailor sales technlques to speclfic
houses in speelfic markets. Open houses might work
well in some areas, but not others.

Durso said he will sometimes da a directed maillng in
an arca where he has a listing just in case a relative or
{riend of a nelghbor want to move in.

Realtors can spend several hundred dollars and many
hours of time promoting houses vla newspapers, home
sales magazines and direct mailings with no payoff if a
listing cxpires and the original listing agency doesn't
bring a buyer o the eventual sale.

But all isn't necessarlly lost,

“1f you don’t get direct results on some, you may get
Indirect results,” Durso sald. “Buycrs may not be inter-
ested in one house, 50 you try Lo get them interested in .
another.”

Experlence counts [n professlonal relationships, be it
lega) scrvices, mechanics, computer technology or real
estate, Durso added.

Master deed says 1 thing; reality says otherwise

ments?

We bought our condominium unit
approximately 12 years ago from
the original owner who told us ibat
we had two spaces In our g-n‘c
When we came to sell our unlt, the
buyer's attorney reviewed the mas-
ter deed and sald that It shows only
one-balf of the garage as assigned to
us as & limited common elenent,
Apparently, the other part of the ga-
rage that is purtltioned In the master

to another unit owner, Do I have a

problem with the title to Lhe garage?

You must look at the condomini-
um documents to see if there Is'any
discrepancy between the site plan
showing your limited common ele-
ment garage space and the flrst part
of the masier deed descrlbing what
your garage arca is. If there is no
controversy and if there is not anoth-
er basls In the condomlinlum docu-
ments for the assoclation to assign

you a garage area, conslder request-
ing the neighboring co-owner to as-
sign you his limited common ecle-
ment garage space, which presuma-
bly he has not been using for many
years.

You may also eliclt the asshumcc
of the associatlon in an cffort to galn
its cooperatlon, particularly if it has

the right to provide you with exelu- .

slvity as to the garage space In ques-

condo
queries

Robert M.
Meisner

form the master deed or bring an ac-
tlon to qulet title to your Interest in

to see if the buyer would waive his
right to the garage space.

I bought a new bouse subject to °

the Issuance of an occupancy certlfi-
cate from the township. The inspec-
tor'did nol Inspect and detect a leak-
Ing and roliing roof and water dam-
age to my house. | belicve that the
Inspector was negligent and under-
stand that gross negligence Is a basis
by which 1 might be able to suc a
clty inspector. Do you have any com-

A receni case has determined that
gross negligence is normally a jury
question for determination regard-
ing negligence by a municipal offi-
cer. But in a recent case, the Inspee-
tor was dismissed from the suit be-
cause it was decided that he owed no
Quty 1o the plaintiff who bought the

- house. The reasoning was that the in.

spector, as a public official, owed a
duty 10 the public.

deed, bt not in actuality, Is assigned

tion. Otherwise, you may have to re-

the garage space. Or you may wish
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WHATEVER YOUR NEEDS...
CLASSIFIED HAS IT!

Readers recognize classified as the marketplace for merchandise; a showcase for
services they seek. Individual entrepreneurs and businesses of all kinds rely
on classified to reach the buyers they desire.

Classified...it's the reliable resource for the right results.

644-1070 Oakland County 591-0900 Wayne County 852-3222 Rochester/Rochester Hills
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