By Doug Funke
staff writor

7 Not every Realtor Is affiliated
with a nationally known firm llke
Century 21, Coldwell Banker and
Better Homes and Gardens,

Weldon Clark and Ronald Fron in
Livonla and Robert Bake In Plym-
outh prefer to go it as independents.
.- Bowen Broock, with offices In Bir-
mingham, Bloom!lcld Hills, Orchard
Lake and Clarkaten, and Blll Bow-
man Sr., owner of Thompson-Brown
Realty Co. with a presence in Farm-
inglon Hills, Livonia and Novi, aiso
prefer to hang out thelr own shin-

gles.

They don’t have bad things to say
about franchises, and some have
even been approached to sign up.

Lack of closing time allows purcha

. The broker listing our bome
brought us & purchase agreement he
prepared, The agreemesnt gave the
buyer and seller flve days to have
certala contingencles removed from

something they

Independents shr

It's just that thz‘y‘belleve they've

built reputations In the community.

and wouldn't really benefit al) that
much by paying a franchise fee and
a percentage of sales to get their
names before buyers and sellers.

“A relatively successful local Re-
altor doesn’t necessarily feel that's
need to have,”
Broock sald, “We never (et the need
to pay someone for a sense of identl-
ty since we alrcady have one of our
own" :

LONGEVITY IN the business is a
common denominator for Independ-
ents. So, too, is belng active during
mafor buildlng booms and involve-
ment in eivic groups and community
affairs.

Broock's grandfather, Max, found-

drawing, obviously the time of clos-
ing could be negotiated and made an
addendum to the purchase agree-
ment, Because the purchaser Is ap-
parently Jooking for a way out of the

he the review
of the agreement by the purchaser’s
attorney. After flve days, the pur.
chaser made no changes. Then It be-
came clear that one of the clauses on
the purchase agreement was Jelt oat
— namely the time of closing — and
the porchaser has since backed out,
taylog the agreement is pot valld,
What can I do?

! It appears that a material provl-
sion of the purchase agreement was
deleted. While you can argue that in
the absence of the purchaser with-

g : he may have a basls to
do so, But you may have a clalm
agalnst the Realtor for not repre-
senting your best interests [n terms
of assuming the responsibility of
prepariog the purchase agreement.
Damages would include that portion
of the carnest money deposit ‘to
which you were entltled In the event
of a purchaser default.

Qur condominlum is adjacent to &
golf course. Often golf balls have
broken several wisdows in the

MAKE THE
MOVE NOW!!
THERE'S NO

BETTER TIME
TO BUY

if vbu‘vc been thfnking about ﬁbving

the time to do it.

available.

from your current residence to the
house of your dreams or from an
apartment to a starter home, this is

* The selection is excellent.
+ Low interest rates are available.
* There are many financing options

Go ahead, make the move.
Now is the right time to buy
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ed the firm 98 years ago. It now em-
ploys some 90 sales assoclates and a
dozen clerical workers.

.- *More peaple are impressed with
a natlonal firm,” Clark said. “How-

. ever, ln many cases, people would

rather deal with someone they know,
people they bave confidence In
through a parish or Rotary Club.”

Concerns about getting bogged
down I franchlse matters to the det-
riment of selling houses ia one rea-
son Clark sald he decided against
golng that route.

“What we lack in compelition with
them T would say is attracting new
sales people,” Clark sald. “As far as
attracting new business, we always
{elt we were dolng well enough that
we dldn't need to franchise.”

Clark and Fron, partners for 15
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years, employ nine.

Bake altributes hls success In
great part to good fortune as well as
hard work.

*] HAPPENED to be in the right
place at the right time &t a young
age,” he sald. “I could never repeat
the success 1 have today if I dlda’t
start here in 1967. I was here before
all the subdivislon growth west of

- Sheldon.

“Working long hours and seven
days a week beging to come back to
you in repeat business,” sald Bake.
He and his ‘seven sales associates
recorded sales of some $22 milllon
last year. .

Bowman has worked for Thomp-
son-Brown, founded in 1924, for
nearly 40 years. Even though the

resolving them. Reimbursing the as-

project. We belleve that the golf
course should have some responsibil-
ity, and we are d about the

B q sociatlon for the costs of errant shots

Y conqo is one approach as well as possibly
queries certain pi

measures all:ch as plnmngl nll r.ci(;

p or {encing/lancscaping to deal with"
Robert M. the problem esthetically.

N\ AR Meisner While {t would have been prudent

R for your to disclaim any

responsibllity, it Is bard to conceive
how people could purchase the con-
without that

fact that the developer did not warn
us of thls harard when we par-
chased. What is our recourse? '
T would suggest that you contact
the board of directors or administra-
tor of the golf club Lo advise them of
the problems and to explore ways of

they may be subject to errant golf
balls i they knew they were adja-
cent to a golf course.

On the other hand, the assoclation
should be mast concerned about po-
tentlal personal injuries to resldents
of the condominium, and efforts

Lion’s share of business last year was
in the’ commercial/industrial end,
the flrm sold some $3.8 million of
rezl property.-

Success, whether as an independ-
ent or franchisce, depends on Indi-
vidual experience and moativation, he

said.

“We find It's a very personalized
service,” Bowman sald.

Why do independents afflllate with
natlona? firms?

“They go for tools, all the pack-
ages, tremendous marketing tools,
mallings,* Bake said. “They feel it's
important, name recognltion, nation-
wide.”

INDEPENDENTS DON'T neces-
sarily offer lower commissions than
national flrms. They don't necessari-

should be taken to minimlze the risk.
It may even behoave the board to, on
its own, take whatever measures It
deems riccessary to alert members
to this potential hazard and to see
whether there are any procedures
that can be Implemented Internally
at the condominium to minimize the
risk of damage Lo person and proper-
ty.

1 am buylog a condominfum that
is under construction. But the devel-
oper ceased construction of the con-
dominlum, and I uaderstand that the
developer is In financial peril. There
has also been some rumor about the
fact that the developer was selling
out certaln units. 1 wanl my money

B
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NOW is the right ti

1y advertise more or less. That's why "
sellers should interview two — magys*
be one of each — before declding on
alister, Bake advised, .

Ask how an office Is organlzed,.
how commlssions are shared, he
sald. Tt could make a difference In
bow information gets out to the buy-
ing publlc.

Some independents belong to a re-
location network that glves some ad-
vantages of membership In a nation-
al firm.

But when push comes to shove, In-

. dividual performance doesn’t hinge

on whether an agent works for an in-
dependent or franchise, real estate
professionals generally agree.

“This very much an en-
trepreneurial business;” Broock sald.

ser to back out

back. The unit bas laid dormaot for
many months, and I have not golten
a straight answer from the develop-
er's sales representatives, What can
1 do, as the Ume for the agreement
becoming bindlog on me hus long
tince passed?

You should consult with an attor-
ney to examine whether the develop-
er has dotted all of the i's and
crossed all of its t's, 50 to speak. This
writer has had experience in similar
situations where the developer was
found to have cither not placed a
purchaser’s menies (n escrew or
made material omissions or mis-

the

statement.
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to Buy a Home!

Purchasing a home has always been a wise decision,
but current market conditions are making it even
more attractive to buy now.

EXCELLENT FINANCING IS
AVAILABLE NOW

Interest rates are lower, and mortgage lenders are
offering a wide variety of financing options. Low
interest rates mean you can get more for your money.

- 30-year fixed mortgages are still available as
well as many other financing alternatives.

- First time buyers are encouraged to purchase now
through financing packages offering small down
payments.

YOUR HOME IS YOUR
BEST INVESTMENT

Purchasing a home is the best way to build a solid
financial foundation. A home not only provides you
with warmth and comfort, it also serves as a sc-
cure investment.
« Today, homes in the area continue to be a wise
investment.
Equity in your home can be used as collateral,
thus providing you with additional financial
security. :
« Home ownership provides you with a sizable
tax advantage because
mortgages is fully deductible. Property taxes
can also be deducted.
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