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Sell present house before committing to a 2nd

You 've lived in the same house
{or 20 years ~ rebuilt the kitchen,
edded a family room and watched
the kids grow up and leave, If now
is the time to buy a new home,
you're about to face another set of
challenges.

Do you sell your current home
first and then buy a new one? Or
do you buy your new one firat, and
then sell your old one? How about
huying and selling at the same
time? Sound confusing?

If you sell first, you have the
Ieisure of looking for a new home
with a fixed understanding of
your financinl boundaries. Selling

Property

We live in a
site condomini-
um where there
is o fight among
two of the mem-
bers of the as-
soclation re-
garding  the
property line,
The developer
ap ; arently
made a mistake

Ra,f,’f-,’}’,;% in the subdivi-

———— sion plan. It is
dlﬂ'h:ult to get an agreement
among the two owners as to
where the line should be. What

OONDO
QUERIES

first nlso relieves the anxiety
about carrying two mortgages at
the same time and the fear of not
getting a bank loan to finance
your new house.

The downside to selling firat is
that you'll need an interim place
to stay — rental and storage costs
can add up, I your relationship is
good with the

can take adventage of a buying
opportunity and still protect
yourself, If people are cager to
sell, you hove the leverage to pros
tect yourself {n the housing con-
tract. Add a clause that states
that your purchase is contingent
on the sale of your old house and/
ot your abmty to get a bank loan.

his protects you from

an
there's flexibility on both sides,
you may want to Include a clause
in your sellers contract about the
right to postpone possession of
the house until you close on your
new one,

If you decide to buy firaty you

having to take on two mortgages
ot from being sued if you can’t
sell your house or get a loan.

If you're concerned about com-
ing up with the down payment for
your new home, apply for a loan
against the equity in your old

home. Again, you want to avoid
poying two mortgages and strug-
gling with n down payment. Be
aware that interest rates on these
loans tend to be higher,

Ask a sampling of real estate
ngents which route to go, and the
majority seem to favor the sell-
firat approach.

“It depends on the financial
circumstances, but most pcople
would be better off to sell their
home first,” seid Bob Beattie, an
agent with Century 21 in South-
field.

“You won't get caught making
double payments, And you won’t

line causes condo dispute

should the association zio to
help resolve this problem
among the neighbors?

There should be a provision in
the condominium master deed
that allows the master deed to be
amended to correct survey errors
without the necessity of the ap-
pravel of the co-owners. Of course,
that would have to be undertaken
by the developer who might have
to engage a new surveyor to deter-
mine where the exact boundary is.

In the absence of an agreement,
it is probably an issue which

should be left to co-owners with
respect to where the property fine
should be. Reference should®also
be made to the condominium doc-
uments to the extént that they

resolution and the developer is
not willing to step In to resolve
the problem,

Robert M, Meisner is a Bir-

worry about tho marketabtlity of
your home,

“However, a number of people
have their home paid off. If they
find something they llke, they can
go ahead and buy {t. Maybe it will
take only three or four months to
sell their home.”

Michelle Micheel, an agent
with ReMax Exccuuve, says sell.
ing the heme you're Nving in firat
allows you to know the amount of
money you're working with,

“It ellminates the stress of sell-
ing your home at o lower price,
And it's emotionally upsetting if
you lose the home you want.

“It’s smarter, it saves time and
moncy, and it puta you in a better
negatiating position il you sell
your house firat,” safd Michael.

“All sellers will not consider of-
fering a contingency clause be-
cause it ties them up. If you sell
first, you can give yourself enough
occupancy time in closlng. 90
days for extra i

may givo the ion some lat-
itude in resolving this prablem,
perhaps by erbitration.

‘The aasociation should get a le-
gal opinion confirming what
rights, if any, the association hns
to nssist or to deal with this dis-
pute among the neighbors, The
neighbors should also be obtain-
ing legal advice with respect to
their particular problem, would
they not be able to agree as to a

altorncy
hig practice in the areas a/cundo‘
miniums, real estate and corpo-
rate law. You are fnvited to sub-
mit topics you would like to sce
discussed in this column by writ-
ing Robert M, Meisner at 30200
Telegraph Road, Suite 467, Bing-
ham_Farms 48025. This column
provides general information and
should not be construed os legal
opinion.

Mary Nicole of Real Estate One
is another believer in selling firat,
Ann Shahin, nsxlswnt ‘manager of

Elsie Kimmel, an agent with
Red Carpet Kelm in Birmingham,
favors the flip eide of the coin,

“We're trained to have people
sell thelr house firat,” Kimmel
sald. “But me personally, my
honest opinion, I wouldn't do it.

It puts you under a lot of stress.
You might be forced to buy less
than what you really want, -

“And I belleve if you price your
house right, it should sell,

‘What if you buy and sell simul-
tancously? This may actually be
your best bet, nccording to Doug
Stranahan, regional director of
Century 21 of the Great Lakes.
Walking this tightrope requires
the use of a good real estato agent.

Try to use the same agent for both
transactions; once you build a
trusting relationship, you can |
barter on commission fees, *
Stranahan sald.

A good agent will walk you
through cach option. 1t is her re.
sponsibility to help you get top
dollar for your existing home,

while a good price for

Coldwell Banker — , is
quite emphatic about it.

“Definitely sell the existing
home first,” she said, “I've got
some people right now whe
bought first and they're going
nuts trymg to sell thelr old
home."

your new one.

Whether you decide to sell first,
huy first, or do both at the same
time, moke decision you can live
with — one that will allow you to
slcep ot night, whatever house
you're In.
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INFORMATION ON
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HOME & SERVICE GUIDE
# 1-299

An alphabetical directory
of all yout service neads.
Sce Abovo For Section.

REAL ESTATE FOR SALE
# 300-364
30t Open Housos
:mz Birmingham-Bloom!
303 W. Bloomhold Koooo o:cna-u Lako
304 Farminglon-Farminglon Hils
305 Brighton, Harland, Howoll
306 Southiiokd Lathrup
307 South Lyon, Miford, Highland
308 Rochestor-Troy
309 Royal Oak-Oak Park
Hunlington Woods
210 Wixom-Commetco

Lukos Area
311 Oakland County Homos
212 Lvonly
:u: Canlon

4 Pymouth
JI.'| Northwillg-Novi
318 Wostland-Gardon City
217 Rodlord
318 Doarbom-Ooatbon Holghts
319 Grosse Painto
320 Homos—Wayne Counly
321 Homos - Livingston County
322 Homos ~Macomb County
323 Homes —
Washlonaw County
324 Othar Suburban Homos
325 Roal Estato Sorvices.
326 Condos
327 tew Homo Buikiors
328 Duploxes & Townhousos
330 Apastments for Sale
332 Mobdlle Homes
333 Northorn Froporty
334 Ou1 Ot Town Proporty

'INDEX OF . CLASSIFICATIONS

335 Timo Share
336 Southar Propary

337 F

338 Coontry Homos

330 Lots & Acroa

52 Cave Fver Aoson Proporty
342 Lako Fran Property

348 Comolory Lots

358 Hongagos/Land Conracts
361 Monay to Loan-Bortow
362 Roal Eslato Wanted

422 Wantod to Renl

423 Wanted o uom Roson Property
424 Houso Siting Sorvico

425 Conwaloscon Nursing Homos
4zu Homo Hnal\h Cara

slot Car
220 Homosfor 18 Agod
429 Garagos/Mini Storaga

364 Lisungs Wanted
COMMERCIAL/INDUSTRIAL 1 |
Ry '-;2“ €MPLOYMENT/INSTRUCTION
#365-3 SEAVICES
365 Business Opportunitio:
305 Ofico Busiosa Spaco Siooase # 500-524
367 Businasa & Prolessional 500 Halp Wantod
Buidings Sale/Loaso 502 Help w.mxad DontalMedical
368 CommarcialRelad 501 Nurp \Wantad - Offico/Clanical
369 IndustrlatWarohouso —Bovoragos
Sale or Loase sou Hnrp Wantod Salos

370 Income Proporty
371 Incustia) Commarclat Vacant Proporly
372 Investment Proporty

AEAL ESTATE RENTALS
# 400-436

I
401 Fomiuro Rental
402 Futnishod Apamants
403 Ronial Agoncy

404 Hou:
405 Ront Dp\lon oty
400 Proparty M

407 Moblle Mamn;
408 Duploxes.

410 Flats.

412 Townhousos/Condominiums
413 Timo Share

414 Southorn Ronlals

415 Vacation Ronials

4186 Halls

417 Roakdonca ta Exchango

419 Mobilo Home Spaco

420 Rooma

421 Living Quaniora to Sharo

507 Holp Wanloa Part Time

508 Holp Wanled Domestic:

509 Holp Wanlad Couplos

11 Entortalnmont

512 Siuatians Wanted, Furm!a
513 Sruations Wahted, M,

514 Sﬂunﬂon! ‘Wanted, M'l?anomAlo
515 Child Cas¢

516 Exdmly Cnm & Assistance
517 Summor Campa

518 Educationinsiructions

519 Nursing Car

520 Socrotarial Businoss Servicas
522 Prolessional Sof 3

523 Attomeys/Logal Counsoling

524 To.* Servico

ANNOUNCEMENTS
# 600-614

604 AnnouncemontaiioolingSeminars
800 Legal Noticas

953-2020

607 Insuranco
608 Tmnsmlnnmnvol
[

Cwﬂl of Thanks
ﬁ!! tn Momodam
614 Death Noticos
620-624 Py

MERCHANDISE
# 700-736
700 Auction Salos

719 Misc, for Sale~Wayno County
712 Applianco:

713 Bicyclos ‘
74 uu-lnau & Offico Equipmont
715 Compu
718 Comporeatindustial Equipmant
717 Lown, Garden, Farm & Snow Equipment
. 718 Buikiing Matorlals
* 710 Hot Tuns, Spas & Pools
am rmu:n-Fb«nn Plants
721 Hospital Equipmant
722 nohblus-cmns Stamps

753 Cotmarh and Supptos
726 Mustal Instrumants

727 Vidoo Gamos, Tapos

728 VR, TV, Storso, Tape Dacks

729 CB Radios, Cotiutar Phonos

71 Sporting Goods/Exoreisd Equipmont
T4 Tnmcrsi

735 Wan!

790 Ahselu)u Flo&M 1y only

GYS/UV €STOCK

#.138.749

591-0900
644-1070
852-3222 AFTER HOURS:
953.2232 Use Our 24-Hour
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8:00 AM.5:30 P
MONDAY-FRIDAY

Volce Mail System

Rate
$3.15 rer tine

Privale party, non-contract
and soncommercial ooy,
seme  clagsifications ex-
clufed, mioimum 3 lina ad.

vertsa “any

738 Housohold Pots
740 Pot Sorvices
744 Horsos, Livostock Equipment

=)

AUTOMOTIVE
RECREATIONAL VEHICLES
# 800-884

800 Rocrentional van iclos
802 Snowmobilo:

0604 Arplanos
905 Dot Docks, Marnas

M7 BMX Parts & Sorvica
808 Vohiclo/Boat Storago
810 Insurance, Motor
812 Molorcyclos, Go- Knm Mlmbnlus
813 Molorcyclos, Pans &
Bll Cdm otos! homasmmlm
ruck, Parta & Loasing
B!B Amo Rentats, Loasing
ng

522 Yru:ks for Sale

324 Joops4 Whoot Dve
625 Spans & Importd

ﬂS‘ Amnrlc:n Muturﬂ

882 ta
804 Vohawogen

EQUAL HOUSING OFPORTUNITY

AZ roal o3tate m«nha
Fodoral Fak Housig Act

Yy accopt
vertming for real estaie which i in violalion of aw. Our rcadens
&1 Poody inkumed (1t 81 cwokeg acvarised in i news-
paper are avaisble on an equal opportunty basi

WE ACCEPT
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Master €

PLEASE CHECK
YOUR AD

The Observer & Eccentric
will lssue credit for typo-
graphicat or other ervors only
on the first inscrtion of af
advertisement. I an emor
occurs, the advertiser must
notify the Customer Service
Department in time to.cor-
rect the error before the sec:
ond insertion.

poLicy

All advertising published In
The Observer & Eccentric Is
subject to the conditions
stated In the applicable rate
card, copies of which are
available from the Advertis-
ing Department, Observer &
Eccentric Newspapers, 36251
Schoolcraft Road, Livonia, MI
48150, (313} 591.2300. The
Observer & Eccentric re-

o serves the right not to accept
an  advediser's order. Ob-
server & Eccentric Ad-Takers
have no authority to bind
this newspaper and only
publication of an advertise
ment shall constitute final
acceptance of the advertiser’s
order.




