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::..Butlders face
‘new horizons

The name of the building gamo is change. Put-
ting the same product on tho market year after
.. year is Injurious to the health of a building compa-
. ny.
. yHcm's eome of the facts and trends builders aro
dealing with to keep their businesses healthy now
and into the next century.

N Taatt 1 factort

fsa m’yth; almost all new houses aro custom ns-
sembled on{site,

. ®@The typlc':nl builder produces less thrn one new
house per month operating in a very small geo-
graphic area. Housing marketa are Jocal in charac-

. ter, and what works in one suburb could very well

.. fall in another.

B Between now and the year 2000, the United
States Census Burcau expects the largest incrense
in population to be in the 45-54 age group, which
will grow 49 porcent. This leads experts to predict
a tremendous gain forecast for houscholds headed
by this age group. And combined with the solld
gulns that will be ecored In the 35 to 44 oge group,
:’hlﬁdmpnunta an attractive customer base for

ullders.

B One of the moat attractive segment of the mar-
ket for buildera has been marrled couples with
children, But between now and the tumn of the
century, that group is expected to increnso only 1
- percent. The traditional nuclear family houschold,
. which accounted for 39 percent of total houscholds

in 1970, 30 percent in 1980 and 27 percent in 1990

will ountluuu to decline to 24 percent in 2000,

W Singlo pcmnnn living nlone will grow a robust 28

percent by 2000, and then single person houso.
- holds will comprise 29 percent of the total in 2000,
, up from 26 percent in 1990,

M Builder's primary mnrket segments are firste
time buyers, first-time move-up builders, ultimate
move-up buyers, luxury move-up buyers and
move-down buyers.

.. I Tha regulatory environment and land and mate-
rials cost ara scen by the building industry as re-
atricting its ability to serve the entry-level market,
which 18 increasingly opting for the resale market

« to find affordable, “palatable™ housing. ,

B ‘The shift toward more single-person households
. in virtually el age groups and the rising influenco
of immigration a8 a contributor to overall popula.
tion trends are belicved to have a u;mng offect on

=3 lifestyle’ an
'I’bese Includu mellowlnx. cocoonlng, timo starva.
tion, t y kids, and
elders at homn.

Mellowing and cocooning are two sides of the
samo coin, The shift {s becoming evident away
from the showy consumption of the '80s toward a
quieter, leas formal lifeatyle characterizen mellow-
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No boxes here: Retail architecture rarely receives the attentum that its sibling forms — housing
and office — architecture does, Unless, of course, it happens to be a design by Farmington Hills-
based James P. Ryan Associates.
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When people talk of g:cnc mmm-, '

ture, homes and offico hulld&nm get
most of the attention. d
“What o housel”

JamesP, Ryan is he]ping change the x‘aee ot‘mlnll
architecture, In fact, he and his associates have gone a
long way in giving it a face, His new Somerset Collec~
tion I project will show that retall architecture should
no longer be 1g'uored '

tlnn and numemun award wmning re-
s

' Whols'to blame?

Part of the blamo resta 'with dml-'

apers and consumers who didn’t de-
mand more from retail architecturs in
the past, he sald, Architects who
didn't stress the Importance of good
architecture are also partly'to blage,
"Wo lhould ntrlvo ﬁ;r snmnth_!

the country bas ‘been bl

“ busy despite the recent economic anA

drums.

Stlll, Rynn wondem why reuﬂ ar-‘
n

elegan!
thing long-lasting,” be sald. -
‘These_are _ his’

“Wow, look at that b i
‘- When was the last time you heard
someono say what a great mall?
If James Ryan, prosident of Jamea
P, Ryan Assoclates Architects and
. Planners P.C. in Farmington Hills,
had the time, he might be frritated.
Ho's too busy.
In fact, the architectural firm for
the just-onnounced Somersct Collec.
tion II, Somerset Collection renova-

n
compared !.o lta more prominent
counterparts.

It h unfathomable to him, Ryan
sald, that in America — where shop-
pinxil king — that retafl architecturs

lins been one’ of the most ignored

form:

“'l‘his is an industry that is flam-
boyant — but for some reason, you
Just don't hear about {t."

walk
nwny from and then talk nbaut lt lat.

Retall architecture, as he envisions
it, should do more than just create
space, “It should mnko peoplo want
to spond timo there.”

Reglstered to work in 17 states,
James Ryan Associates Iu currently
involved in projects al-

goals ™. fur .uvcry -
'pmject. Rynn sald. "Wc o aenrchlng o

: ank and [a poised to make the jump

to the international scene with sever-
al projects that are still In the discus-
slon stage,

Delpite this lnumntlnnal renown,
Jamea P, Ryan Assoclates maintains
a fairly low profile outside of the re-
tail design community.

- Ryan said that when be lectures to
‘architocture and engineering atu-
dents, thay re often surprised at what
his firm's been able to’ awompllah in
aretail setting. e

- It's" important, Ryan lald. to in
clude the “humian element” in the
consideration of o design,

Ryan says he finds [t reassuring
that mall managers and owners have
begun to realize that it takes more
than square footage to make a mall
succesaful. “The malls bullt in the'
608, '60s and 708 are coming of age

ects in
, ifomnla, Vlrginln, Illinois and New

- Bec JAMES P, RYAN, 4F

Office vacancy rates down,
landlords remain cautious

“The vacancy rate and nvnrsgn n.k

market to rebound to whero vacancies

lion square fect, and the highest va-
cancy rato, 24 percent, in the O&E

are 10 puwent or less, Sant sald.
it's that own-

tebat,

inx rent for office space In sub

“markets decressed slightly during the .

‘first three months of this year com-

pared to the first quartar of 1992, ac- .

-conding to the Southfield commorcial
ren].ld.utau firm of Cushman & Wake-
o ¢ .

" The survey found s vacancy rate of
18,9 percent compared to 20.8 percent
‘and welghted average asking rent of
1$18.75 per squm foot mmpa.red to
$16.90.
¥ Stagnant .new construction and
‘steady Ablorptlon accounted for'a de-
creass in the sul vacancy rate,
the report Indicated. t1!ff competi-
tion for tenants resultud in a generel
decrease in renta.

" The only new office space nportcd

under construction in the metro De.
trolt area’ is "Bloom-Wood Centre, *

145,000 square feet, in the Birming-
ham submarket.’

© “It’s. atill & good time to be a
tenant,” sald Keith Sant, vice preai.
dent and bmnd: manager for Cush.
man& Wlh

+ “What we're ﬁndln: is, indeed, va.
‘cancy rates aro starting to trend

:downward, But they're not coming'*

down as quickly as you might antici-
‘plu. « - and the reason is the econo-

- "Peoplu are not in sn u'pamian
‘mode on the office alde. They’re atiil
‘in & contracting or hn!dmgmodn. '

era; their to retain
tenants.

Different submarkets in tho O&E
coverage area {i differently, ‘ ac.
cordlngm Cushman & Wakefield.

Birmingham: This market, with
leasing activity of nearly 195,000
squere feet and net nbnm-pdnn of
nearly 85,000 square feet, was-de-
scribed as the top quarterly performer
inthe area,

Inventory of 6.6 million aquare oot
had a vacancy rate of 14,9 percent,
down from 183 percent the pmviou-

. year, Asking renta ranged from $11.

25.50 per square foot with a A weighted

. nveruxunl‘tlm R

- when the new construction (Oakland .

feet had asking rents in
& $11.55 to $22.50 with a weighted aver-
.. age of $16.71. The vacancy rats was,

- Asking renu ‘ranged from .$8,60-
325 05 with a we{shud avorage of
Sle .44,
during- the; firet ‘throe months afor
going Into a tailspin during the com- *
parable period in '92,

“Asking rents In Southfield are de--
clining again after a short increase

ton 1 d a 1 enl]

Towne Square) was added,” the re.
port stated.
Troy: Slight improvemient was '
rocorded here during the year.
Inventory of 11.5 million lqum .
a range of

g an a
tmnuy Class B market (52.7 percent)
which was a benefit,” the roport indi-* .
cated. “The atability of the market
has kept uHux rents relstively un-

changed.”

1-275 corridor, levnh/Nale
Leasing activity of 73,633 aquaro feet
waa up by 8.5 percont, Vacancy rates
plunged 5 7 percentago points to 13.2
percent, th
munities.

‘Total lnvmww of - 2.8 mll.llon
square foet had asking rents ranging .
from $12-$19.30 per square foot. The
{ghted 6.38.

“Tt poses a chall .
to manage and market tﬂ'a:ﬂwly"
Snntuld.ﬂthlnklmwmmm
out there are ir

yurlndmuvecudwhnldm
mthumﬂudautlmﬂthwn

looking to
possible, nndhddonunul uuyan
& mave upwards {n rates.”
. It may take four or five years for the
v .

uvpon dl-_

cated.

Mﬂddxmmmﬂty
womwmm.lunn

0 lmt among O&E com- .

sactio aornthlayenL

ng | Iau
5,000 square foet.

“Motives for thia slower AcLMty I.n
this market were that there has been
no ma]or upturn in the auto industry

that deals and decisions are tok-

rental
to $18.50 with a weighted average of -
$158.72 lf'ur an lnvmtofy nH'l million
out.

"Cmnpaudvn rents eonunutdto be
the motivatiag factor behind most ac-
tivity,” the repott said. )
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8. Single-Family living with C
; Rancbes, Story & balf & CoIoniaIs
g " . 5 Fabulous Home Designs

‘First floor ldundry's Attached 2 car garage R
/s Ceramic bath » Full Landscaping Packages
. Bnck on four sxdes

. leoma schools . 73 New Homes
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