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Hs'll copcentrate on residential p
real estate in southern and
Macomb countiss. The 10-year in-
dustry veteran had been with
Chamberiai;

CD-Broker helps Realtors work more quickly

BY JANICE TIGAR-KRAMER
SreciL Wems

Time is money in the real estate
business, so anything to help sales
agents work smarter and (aater is
worth a look.

Interactive Videa Inc, a Farming-
ton Hills-based soft devel

the MLS braln on a disc,” sald Timo-
thy Kean, Interactive Video market.

ing director.
Realtors hnd been asking for easier
access to MLS files, 80 Ru!eoxx;p
n

" added a server to ita fi

solds daily.

When ths program catches on, it
may oven replace the hefty MLS
books that Realtors subscribe to and
carry in thelr cars to house hunt, says
1 Ive Video ident Joo Em

1992, making listing files more accea-
alble to soft 2! tike In-

has a new program on CD-ROM that
allows Realtors to quickly access list-
pap : o Real g

teractive Video.
“We decided to tear down some
h ical barriers to make it casier

ing o L
the wultiple listing service that
serves seven Realtor boards {n De-
troit and suburban Wayno and Oak-
land countles.

The key s “quickly,” aince Real-
comp's lines can be jammed during
peak working hours with egents
trying to call up listing information
they need to pass on to their bouse-

for member Realtors to got their own

goods,” sald Kevin McQueen, Real-

comp's chief executive officer.
CD-Broker offers Realtors several

benefita besidea quick access to the

MLS, armong them:

& Mora time outside the offico to ser.

vice clients and sell.

a Flelllzilily to work at home on a

hunting clients. scrves
some 7,000 Realtor-subscribers and

orinthecarwitha
laptop.
B Ability to scarch for active listings

erick, a former real estato agent, who
two years ago docided the industry
needod a more efficlent way to har.
vest listing data.

Emerick brainstormed with Kean,
financial mansger George Granger
and programmer Rob Skolarus. With
approval to tie into the MLS, the four
opened & sales/programming office In
Apel at 31600 Orchard Lake Rosd,
just down the street from Realcomp.

*“This technology Is the trend. New
real ostate agents are already win-
dows literate and are looking for this
(Ckl?vROM) technology,” sald Emer-
i¢!

day and keep coats down by elim!nat.
ing the MLS books. Flexibility s im-
portant use percsnt of our
agenta are usually cn the road or
working at home,” said Bojl, manager
of Network. Real Estate o Farming-

ton Hilla, .
Joo Melnik, arsoclate broker and

book on CD-ROM and thea some.”

“It"s not the end-all for agents. We
atil) have to ahow houses and educate
the client, but the program Is only
limlted by the agunts themsolves —
they'll decide U they want to buy a
laptop for more flexiblilty.”

“1 see the dsy we'll have computer
terminala in ‘the conference room
where people can look through heme
listings,” ha sald.

n Realtors. stores 80,000 listings and 30,000 ple- The program is a boon to large of- CD-Broker is $75, plua $75 a
Bannister has s philosophy degree from St. tures. within a square mils. fices, who have Jots of agonts tryingto  month for updated CDs that arc de-
Mary's College, Orchard Lake. CD-Broker. a windows-based pro- * B Ability to do a comparabla market-  access the MLS, and to smaller bro-  livered every two woeks. The annual
gram on compact disk, allows hrokers  Ing analysis (either a bar graph or  kers who work at homo and usa their foe for a five-user network runa $300.

B W AGENT and agents to get MLS information  one-line summary) in seconds and  office mostly for cloaings, he added. o mini hard q
with high-resolution color plctures in  create brochurey with photos. Associate broker Carol Boji sald is & 486/DX3) IBM-compatible mi-

Marcia Swain of Birmingham joined McNab-
nay & Associates, Inc. New America Network

seconds from a personal desktop or

B Room to store the real estate ro-

CD-Broker gives her agency a com.

croprocessor and & mouse.

Commercial Real Estate in Bloomfield Hills. laptop computer. quirements of up 10 97 active cllents.  petitive aver tho large fran.
She'll specialize In lesslag and selling office and “Down the road, we see this pro- B Ability to do loan amortization. chises, For more information, call (810}
medical spece throughout metro-Detroit. gram as the industry standard. It's B Ability to updato new listings and “Wa can update information cvery « 851-2060.

She had managed more than 437,000 square feet
of space in the Chicago arca for Hiffman, Shalfer
2rd And aNew ican N iate.

Board holds

ultimate s

ay but also ac

countable

Q. Woare arela-  the domin vest P Is upp: event of a default by the managemont
O KEW SALES MANAGER tively young cone upon the dominl inth dell in peying its personal  company.
Stave Levitt, a real estate agent since 1978, be- the reaponsibility for such maints. bills to contractors, service organ- Obviously, to the extent that the

comes sales manager for ERA Banker's

Chamberlain Realtors and Coldwel! Banker
Schweitzer.

with problems that
will deatroy our
complex. There's a
lack of onforce-

nance, repair and/ar replacement.
Simply put, the board af directors
tells the what

Ixatlons and the like.
1 am concerned this might bavea
dotrl ] offect on our assocls-

to do, as opposed to the menagement

Uoan. The board members soem to

management company s having cash
flow problema or other financial prob-
lemy, it may adversely affect the abil-
ity of the management company lo

Levitt bas » marketing degreo from Wayne State ment of otr bylaws.  company directing the board as to  be ignoring this lssus bocauso they  serve the Interest of your association,
University and a rea! estate from the The management what to do. As to the oversecing of have a cheap mansgoment foo and  including retaining the type of quatl-
University of Michigan. He's earned the GRI des- com fails to mal that  are {emos wined and dined by ty 1 y to lisk
ignation and kaa more than 325 hours of real es- cnforce them, and  should be [eRt to the the the goals expected of it under your
tate instruction. RoOBERT M. \be board s [nex-  company, H delegated to it by the managerment contract.

. MEsneR  perlenced mnd board of directors. A. Write a letter to the board of di- If the board does not react to your
—————— oot know how to The board ultimately has the re- rectors expressing your concem re-  concerns, you may wish to mako it a
@ TOP PROCUCIRS handle the sltuation. aponsibility to adminfster the con- garding the fi 1al | ity on the {itical isaus at the condominium

Realtors Edith Jean-Rice Garner and her Who is Ible for eheckl jominium and, therefore, to oversce management firm. Make sure that iation or consider all ive le-
partoer Leslie Faraci of ERA Banker's Realty, our property for mal the ivith persons bandling the association’s  gal proceedings to protect the assocla-
Inc. at 30038 Lake o of the bylaws? monies are bonded and thst your tion’sintercats.

Hills, were named agents of the month. A. Tho association’s board of direc- Q. I am & momber of our flzan- mansgement contract, which ahould Robert M. Mcisner is o Birming-

The two say their real estale y worka: tors is responsible for tho mainte- clal committoe and have loarned have been reviewed for the associa-  ham-arva attorney concentrating his

“Wa're in the business of giving exceptional ser-
vice.”

pance and administration of the con-
dominium project to the extent that

through another management
that our

tion by counse), protects the associa-
tion to the extent poasible in the

practics in the areas of condomini-
ums, real estate and corporate law.

CLASSIFIED REAL ESTATE

o
301 Opan H 301 Opan Houees 1 Opan Housas | 301 Open Houses
BIAMINGHAM TINANGHAM 3122300 3 bad- | Fgmend Troy
. N E— DUTCHCOLONIAL | st o sastorn. | " orDium ocTa2ou | " OPEN BUNDAY 2-5
@bﬂ ww‘: -:m:--s:.-m oeen'y gat ‘Prtar had et 122

e FEecentric 2.7 Lmecounm, 00 recacs e o et 10 TSA ST | e & 17 o4 s Peeten. 2 Datrgn 3 S o ket

° AN VO aay A Mo ety Smarsiet wd ron. Lie ned B (v 1908, Pl
OIMLIMNELNg SRt
TOU.
ouT. PROFEEBIONALLY
PRVATE YARD
TWO CAR QARAOL WALK TO
COWNTOWN §172,000-SU0AN

Classiffieds

%

s?

;m
{
sgi

[t '
ig
W

if
i

£

i
i)

-3:E§iu

b

MARY , C8S
CHAMBERLAIN REALTORS

i
|

i

i

i
!l!§
HIE

|
g
%’;’s%‘

111
i
l

!
|

FECREXXNMYCHVOUHEYNEY BONGIELT

|




