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HOLIDAY GIFT GUIDE Il

Thursday, December 8, 1994

MIRACLES REALLY DO
COME TRUE

647-9090

soa k. ‘\\.nplv o Birmingham
Open Monday thru Sunday

And malke Christmas dreams come

.

Cheerful gifts to fill « stocking.

Something special just for yot.

We'll be Santa’s little helper.

-
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. wiSSoog

cfcourse

321 Main Street
Downtown Rochester
(810) 652-2212

1ronaay theough Fnaay 10-9
Saturacy 10-5 30 Sunaay 15

true.

Surviving the
post-holiday
rush for sales

by Priscilln Lister

eeetnbuer 26 - the time ta
rottien glts wnd tind bar-
Weliis =t of the hgpest

“hopping day~ of the year

But don't et Santa’s buany
turty vou mto the Grinch s you
sneuser through crowds you
never sagned Follos these shop-
g tips t ke thuse post-haols
das ~ales the stutt of your dreains,
aot tightinares

Firat thigs heat Get to that
~hopping center carly

1t really diees pasy to sturt ot
carly 1 the morming on those hoh-
day shoppng diys,f only because
you want to tind o parking place
withaut trspping Your tempern.

The carlier you vnter, the vasier
the purking, sad that will start
your shopping day on the right foot.

1F you are returmng gilts, b
prepured with as many receipts ns
you can collect, or at least with the
wales tugs from the stores them-
sehves,

Muny stores today, th pursuit
of top-nutch customur service,
will take anything back with
proper sales tags on 1t, even if
you don't have receipts which, of
course, 15 commun with gifts,

Muke a list of gifts you might
wish to buy for fumily celebrations
throughout the year. The bargains
vou may find after the holidays witl
mike such varly-bird preparation u
,:nuvl dv.‘l], Imlv«d.

Lok nto ereditecard options ut
departinent stores, so you can have
the optian of spreading out thuse
puyments over the coming year,
much Like thuse celebritions will
L, Sotetimes when you apply for
K dopur{xnvnl store’s eredit (‘.’ird.
you will also get an additional dis.
cuunt nn that first day's purchase.

But beware of ton much credit:
Know what your budget can han-
dle

Write down the sizes of your
toved ones 1o take with you, eapes
cindly if you're shopping for many
relutives. Men's dreess shiet wizes,
for exampie, can be vasy tu forget,
as cun those of your nieces and
nephews who keep growing.

Plan nhead and clip stores’
post-holiday sale advertisements
from the newspaper for the items
you may want to buy, and take
*hose clippings with you to show
inlespeople what you're seeking.

Your scarcly will go fuster and you
can double-cheek the prumiw;

And dun’t forget te stock up on
Auch pift staples us wrapping
paper, rishens and cards. alimost ull
uf which gu on sale ut this tine of
vear. You'll probably be glad vou
have Last year's wrap whes sou see
next year's prices.

And definitely wear comfortuble
elothes and walking shoes, because
yuu might be engaged in this uetig.
ty fur hours,

You might nlso consider careful
Iy exactly where you want to shop
on that busy day. Desymer outhet
centers and olf-price retulers don't
really have post-holiduy sales
because thuir prices are always dis.
counted, so crowds might be small
er ut these stores than at yuur local
mall. They'll also be smaller at
neighborhood shupping arcis,
including many downtown, und
those shops will be just as anxious
for your business with after:
Holiday sales, toa.

Virginio's MeArthuriGlen
Group, u devetoper of designer out-
lets typically located just outside
major U.S. metropolitan urens,
which feature designer merchan:
dise ot substontinlly reduced
prices, offers some general shope
ping tips thut might prove eaprecial-
Iy useful on that doy nfter
Christmus:

» Wenr low-heeled shiwea that
can be slipped on and off custlv,
especiully if you're louking dur new
shoes,

« Leave sour purse nt heme
and carey money and eredit cands
i jacket pocket or money belt.
And curry several picees of identifi-
cation, especindly if you plan to
write checks.

o If you're shopping for new
wardrobe items, wear clothes thit
are basic and neutral. A white
blouse that will look good watiy all
kindy of skirts, pants and jockets s
esprcinlly nppropriate.

» Ask the salesperson what
merchandise is moat current. =0
you can get an dea of what's new
i fashion.

» Bring pictures of a “loak”
you're trying to achieve so the
snlesperson can betler perve you.

» Take o lurge, helly shopping
bag with you. One large bag 14 ensi-
er to carry than many smaller baga.




