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About 15 years after Eloctronic

Realty Associates began its Seller’s
S ity Plan 1t It we

nnte: Listings, Real Estate Editor, Qbserver & Ec-
centre Neaspapers, 36251 Schookeraft, Livonia
~8150. Our faxnumber is (313) 591-7279.

E FREY BECOMES QM

Larry Frey, a Novi redident, has
become gencral manager for Century
21 Hartford South in Livonis. He's
responsible for day-to-day opera-
tions, recruiting and training.

Frey previously served a3 sales
manager for Century 21 Suburban

in Plymouth.

He entered the real estate profes-

ion in 1968 and was one of the orig-
entury 21 brokers in Michigan in 1974.
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tate seminar for licensed real estate ngents

and

brokers Tuesday, March 14, at ita offices, 30375
Notthwestern, Farmington Hills.

The meeting goes from 8:30 am. to 3 p.m. and
includes lunch. Attendance satisfies annual con-
tinuing education requirements for real estate li-

cense renewal

s.
Cost is $48.50 for BASM members, $63.50 for

on-members. To register, call BASM at (810) —— bough Whether such assumption should t les. The the infum project In order to
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DUCERS
ERA Bankers, a full-service real

in Farmi Hills,

d its top pro-

has
ducers for January — Edith Garner and Leslie

Feraci.

“Therough hard work and sincere commitment
to customer satisfaction, they have risen to meet
the challenge of today’s real eatate market.” said
John Ross, member Broker of the firm.
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GE
One Way Realty and Omerga Mortgage Corp-,
Iy 4

ty

eatate company

don't sell your house, ERA will buy
it!™, the plan is still golng strong.

*It's worked real well,” said Matt
Kenkel, owner of ERA Banker My's
Realty in Farmington Hills. “What it
really does for us is it gives the scller
a certain level of comfort. If the house
doesn't sell, thoy have this program to
fall back on.”

In the past year, Kenkel zaid, his
office has used the plan four or five
times. He added that it is ideal for
people who are rclocating.

“[t's peace of mind,” said Dani
Pett, & Realtor with ERA Rymal
Symnes in West Bloomfield.

ERA on average receives 372 appli-
cations a year from people who want
to sell their homes through the plan.
That number should continue to

inspector msppar-
ontly knew the
home was unlnha-
bitable and that »

ROBERT M.

which share
that they've developed a

tionship to becom= a superbrokerage.
s h fessianal

The term d: bes t!

O

€ pi
and fusion of real estate and mortgage companies

nationwide.

“1t’s kind of a one-stop shopping idea.” sald

P d, even In light of the

1 “asis” clanso?
A Based on & recent Michigan
Court of Appesls decision, I be-
lieve there is & basis for you to pursue

ERA sus

grow, though, because ERA changed
the last June, Inat

ing to worry about. “When they go to
hase a homo, their home is sold

application foes.

What the plan doos Is assure
sellors their houses will sell. When
sollers list their houso with o partici-
pating ERA office, provided the
houss qualifies for the plan, and it
does not sell withln 210 days from the
application date, ERA will buy itata
price the Realtor and seller have
agreed on earlier.

“It's a guaranteed safoty ssle. It's
like a eafety net,” enld Sharon
Menard, coordinator at ERA's pa-
tionsl office in Overland Park, Kan.

ERA keeps the houss on the mar-
ket for seven montha before buying it
fram the seller, allowing It to be pur-
chased by a home buyer.

“1f nobody else has come in within
soven months and made an offer, we
will close with them," Menard sald.

I sellers find & house before the
seven months are up, they have noth-

Challenge ‘as is’ clause

of fact for the foct finder, elther a
judge or jury. Therefore, you may
have a reasonable baais, based upon
the facts of your case, to pursue the
seller.

We arc a condominjum hotel

that has been managed by the
developer for several years but now
a majority of the unit owners are in
control of the board of directars.
There is a property management
company hat the doveloper wishes
to continue to utillzs at tho con-
dominlum project who wants 60
percent of the rental incomo ob-

for all practical purposes,” Me:
said.

For a houss to quallfy, it mustbe a
slngle-famlly, owmer-occupled dwell.
ing up for resale, appraised at more
than $35,000. And tho seller must
agree to purchase & new home
l?mu[h o broker with ERA affilla.
tion.

Through the plan, sellers may
receive up to $100,000 in equity on
thelr old home to use as aidown pay-
ment on o new ona.

Another nice point about the plan,
Kenkel sald, {u that if ERA does end
up taking tho title to the house and if
the scllers end up losing money on
the dea), they aro not required to
make up for it. But if they make more
money than originally azreed on, the
profit ls passed on to the sellers.

“There's really not a whole lot of
obligation up front for the seller,”

Kenkat sald, adding that he usually

“sells a houss under the plan, before
ERA takes tho title.

Llating a homo through the Seller's -
Becurity Plan is not much different
from a regular llsting, he said. There
is a chance s¢llera may have to pay an
appraisal fos, but in the end they get
it back when they sell house.

Along with benefits to the seller,
there are advantages to tho Realtor,
too, “The bonefits for us are we sell
more bouses,” Pett sald. “It's a list-
ing tool for us.”

Kenkel sald he sometimea gots
calls from potential customers after
thoy have seen the program ed.
vertised in the nowspaper. Other
times, he guts calls from people wha
have lsted thelr property with anath-
er Realtor but have had little succesa.

“The bencfits for us and the
franchise are it brings us business we
might not otherwise get,” he sald.

‘

and inordinate control

lect as much as 50 percent of the rent-
Nandlord

through an
rental feos should bu dealt with by -
Nominl iation with

al feea from the

For example, in Aspen, Colo,, there
are o number of hotel condeminiums
where the management company col-
lecta & stipend from each rental prop-
erty, but thore are also, ignificantly,
condominium nssociations that have
tetained their own personnel to man-
age the hotel.

Therefore, thero are no fees collect-
od from the rental, except as is neces-
sary to fund the operations of the ho-
te! condominium. Depending upon

the
the legal rights that the association

and fta members have In order to |

avold any potential abuse by the de-
veloper controiled management com-
pany and/or rental company.

Robert M. Meisner is an Oakland
County atforney who concentrates his
practice in’ co minium, real estate
and corporate low. Submit questions
by writing: Robert M. Meisner, 30200
Telegraph Road, Suite 467, Bingham
Farms, M1 48025. This column pro-

Seller’s Security Plan
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