HR

At Home

" The Farmington ObscrverlOGTOUE 12, 1095

i

—— LET’S REMODEL  |F—

Well-written contracts
prevent later conﬂicts

Q:We got a {Irm priee from our re-
modeler to cxpand our bathroom.
When the walls were knocked out all
of the wires going to ths fuse box
were In one wall. Tho remodeler sald
he would have to charge extma to
maovo the wirca. Ho callod it & Intent
dofoct. Why didn't he cover this in
his Initial contrect §f be is n profes-
wional. :

A: Having a valid contract, ono that is
correctly written, is equally important
for both the contractor and homeowner.
There aro many thinge that aro unfore-
scen, that is, items that cannot be do-

frorn a visusl standpoint. In or-

der to anawer your questions, I would
have to know whero the bathroom is lo-
cated., First floor bathroomn will have
cither a concrete alab, basement or
craw} space belots them. If thero in a
crawl epace or an unfintshed bascment,
a simple visual inspection would tell
the tractor what hanical sys.
tcms, hent or cold air runs, electrical
wires or plumbing llnes, are in tho wall.
If tho space below the bath s unfin-
ishod and accessible, then I feel the
contractor didn't do his homework and
Is ot fault. If the area under tha bath-
room ia finished, which Is usually tha
- caso for & second floor bath or a first
ficor bath over a basement with a fixed”
finished " celling (not removable celling
tile), then the contractor will ot be
abla to visually see what is gaing up
through the floor end into the wall. In
that caso tho contractor should advise
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have a friendly 'heart-to-heart” with
him and see what can be resolved. One
other acenario I feel 1.need to discuss is
the price your were willing to pay to
have this work “professionally in-
stalled.” 1 have presented many de-
talled bath quotes to prospective clienta
only to bo Informed that [ bad lost the
job to another contractor who hed bid
the job for considerably less monoy. In
my view no s deling project should
be awarded solely on the basis of cost.

1 ndvise clients to check out the con-
tractor by talking to their refercences,
sceing a copy of their licenco and insur-
ance coverage, calling the Better Buai.
ness Buroau, and fooking at how Jong
the contractor han been In business.
Given that there is & 97percent failure
rate in remodeling contractors within
t(bm years of the contractor golng into

the owner that it ia not posaible for him
to know what's in the wall. When that
occurs, | inform the client that there
mpy bo items in the wall that aro
concealed and that, ifthis Is the situa-
tian, thero will be an additional charge
to relocato them. This ia an oxtra chargo
for work that is NOT INCLUDED in
the original sgreement.

As to “why the contractor didn't cov-
er it in his contract us o professional”
this is how I would advise you. What
cxactly did your contract say was and
was not included? Was it very explicit?

_Did it have a claune in it that covered
concealod items in walls, floors and
ceilings that are nat visible? Did you
resd your contract thoroughly? 1 would
suggest you read the contract sgaln to
sco IF thess items aro covered In the
contract, Wera any of these items dis.
cussed st the time you signed the con.
tract? .

After you have done your homework

- then sit down with your contractar and

Shuptrine opens Henredon gallery

Scott Shuptrine is opening & new Henre-
don gallery, the largest collection of Henre-
don famiturs in Michigan, Thursday, Oct.
12, at ita showroom 2t 977 E. 14 Mile, Tray.

“The gallery will fraturs more than 20,000
square feet of fumiture on the second lovel
of the showroom. Included will be the Ralph

., , Jauren Furviture Collection end other Hon-

[ , I ndvise clients to only con-
sider contractors who have been in
busineas three years or longer with a
proven track record..In any case, it is
the contractor’s responslbility to edu-
coto tho client sbout the remodeling
proceea and all the poasibilities.

1t is tho owner's reaponsibility to ask

. questions, first about tho contractor,

and then about what will or will not be
included.

Kyle Adhins, President, Adhins &
Sons, Riverview, Michigen, 313-283.
7120,

if you have home Impmvcmcxit ques-
tions, call Gayle Walters at the Michi-

gan Remodsling Associntion {MRA) at -

510-335-3232 or, send queations to
“ ot's Remodel,” 2187 Orchard Lake
Road, Suite 103, Sylvan Lake, MI
48320, Answers are provided by mem-
bers of the MRA, tho local chaptor of
the National Assoctation of the Remod-
oling Industry (NARI),

redon collectlons, among them Charlama,
Enchantment, Splendour, Laurel Canyon,
Agean Follo, Asten Court, Tuscan Hills,
Charies X, Rittanhouss end Natches Clas-

sic
Guests at Thursday’s grand opening may
register to win a $2,600 Henredon cheat. Call
. {810) 589-1100 for more information.
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