MOVERS &
i RS .

Tils column highlights promotions,
transfers, hirings, awards won and
other key personnel moves within the
roal estate ity. Send
a brief blographical summary — includ
Ing the towns of rasidence and emplcy-
ment and a black-and-white photo, it
desirad — to: Movers & Shakers,
Observer & Eccentric Newspapers,
36251 Schoolcraft, Livonia 48150.
Our fax number is (313) 591-7279.

e
Loughman gets LTG
AR Amy

L AW, 9 Lo“‘hmw'

affilinted with
Clarkston Real
Estato Scrvicea
in that communi-
ty, has received
the professional
designation

: H Leadership

HE . i Traoining ?‘rudu-
ato from tho

Amy Loughman Women's Council

of Realtors.

Required courses included oxcel-
lence in communications, personal
and professional power, group dynam-
ics & mecting management and lead-
ership through high performance.

SE—
Scigaj hired

Danna Scignj has been named
marketing dovelopment manuger for
retail branch operations by Source
One Mortgage Sorvices Corp.

Scignj, who works out of the main
office in Farmington Hills, joins
Sourco One aftor serving as mutual
fund markcting coardinator for Roncy
& Co. and Dean Witter Raynolda,

She began her professional carcer at
Standard Federal Bank after receiv-
ing a bachelor's degree in business
administration and finance from
Walsh College.

Source Or.o originates snd services
cenventional, FHA and VA reaidential
mortgages.

e
Fujimori recelves CRS

Yoohlko FuJimori, a rales associ-
ate with Century 21 Row in Livonia,
has been awarded the Certificd Reni-
dential Specinlist designation by the
Reaidential Soles Council of the Heal-
tors National Marketing Inatitute.

Fujimori is o member of the Weatern
Wayne South Oskland County Associ-
ation of Realtors.

V
Barker Joins bank

Bethany I Barker has joined
Republic Bank as human resources
manager where she will direct all
recruiting, training, employee rels-
tions and salary and benefits admin-
istration,

Barker has a bachelor of arta degree
from the University of Michigan and
is 8 member of the Socicty for Human
Resources Management and the
Human Resources Association of Mid-
Michigan.

Republic, with 103 offices in 20
states, closed somo $2 billion in mort-
gnges last year representing 25,000
individual houses.
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affect house’s price

bt a

Pricing a house for sale jsn't an

enco.

And the lopger people havo lived in
the same house, the more out of touch
thay tend to be with prices.

‘They sometimes expect to vecoup
«vory panny out of an improvement.
They put ll;r'nhu :: gmnnr!n that
praspective buyery don 3

At the other, end of the spectrum Is

ple who recall their h o

Houses fairly priced generally
sell quicker. But what Is a fair
asking price and how is one
derived? Several elements
enterthemix.

to attract more huyers immediately.

Current mortgage interest rates also °
ploy a role, Highor rates affoct the-
entire chain, limiting the pool of
prospective buyers at difforent fevals.

In a saller’s market, with more buy-
crs than houses svailablo for asle,
somo ngents have na problom with

umping up the listing prico 8 bit to
eave room for negotlation.

Other sgents don't ever liko adding
croam to tho top for foar of chasing
away prospects early in the process
who may never retum. :

Using tho State Equalizod Value on

casual conversaf
‘ money they gat when they sell a

v pri
¢ forget abont inflationary incress-
o8 in valus over tima, -
Nelghhors aren't always truthful in
tion about home smuch

A Redford homeowner appearsd
hefors Lhe local board of review aever-
warn oo Lo protest the
valuo of his.property besed on what
his n-l{lhbor hag told him he got
selling. '

Broock in Birm!
prico range using
parab)

Eatate Ona in Livonis, agrees.
1 bring market informatlon and
how to

terpret it 8o you can make 8

good decision,” ha said.

Julie Herman, an agont with ¥ax
irmingham, will present &

12 housos and ratios of sales

comy
mm’ to the tax assessor’s opinion of
1

rrvptm’onluo.
1 'yo_:x”g(n them (:lnfo:m;.llo’n

i

when

ner was d into
silance when rscords indicated the
actual 8 of the naighbor’s
house was substantially higher than
what he had been told. '
Mout agents, spparontiy, won't

q! prop: a0 Y
soll homes, that brings ssllers into

ng process and they feel
the ,‘Plha aaid.
Establiching the price also puts

- “Phe biggest downfall is people that
can's soll thelr housen for aa much as
they naed to buy their next house.
That'v really commen. Thoy buy a
house for $220,000 and they need to
ol for $170,000 when tho markst is

~only $1£0,000,” Chuba sajd

.80 how best to lrrivnla‘t A listing

“The base is sulos of comparable
houses within & saile radius during
the past ysar. Moct agents can put
thels on thoee numbers.

Other factors neod to be considered:
® phynical Toestion within the aubdi-

file for tax purpescs isn't always a :
good borameter of current sales’:

prices. :
The 8EV can lng bohind current:«
market conditions by‘lwvel:lul months, 1

and i
by a numerical factor rather tha
octuni sales.

*You have to know the marketple
how hot things ore,” McBroom
*You have to educate the seller o
what's golng on.

*You're there every day, They're no

“We all kind of specialize in Jitt!
pockets,” she pdded. :

*What's happening in Birmingham -

vision, .

agente in & no-win situation. Thay're 8 number of housos for sale nearby, might not. be hn-ppcning in Troy or -

3 bisoed if they don't get it, and they're 8 condition of & epecific houso ‘West Bloomfleld.
*All the aducation we're go now. asséiled for under-pricing if they got  Bage of the roof Judge summarized best: :
{s don’s be suckered into giving a it too soun. . 18 530 of machanical parta such aa the *What's warse than on over-priced,.
,® nald Mory Ann McBroom, an  “Most pecple have a pretty resiistic fumace house? Nothing. It ian't going to g2
. m with Chamberjain Realtors in  jdes of what they can get,” sald Elira-. It also matiars how quickly sallers anywhere. . . A
Y tngham,”: 7 -, -7 "0 heth Chubs, owner of Remerica want to sell. The quicker the nced to  “IU's & wasta of averyone's time an:;
- Michas] Judge, an apent with Resl  Hemesowp One in Plymouth. : relocata, tha lower the price, maybe, energy.” e

Tax bite may depend on your age when house is sold

Q. I sm interes in selling
my houwso but confused
about the tax ramifications of
it. Can you give me s brisf

ysis of my

A. Savera) of your tax options, of
course, depend ummu desire to
repurchase another house md/ir lor

oldor when you sell a principal residence, you can
exclude up to $125,000 of profit as long s neither of
you has exercised this option in the past. 1f you sre
and filing separately, the amount you may

exclude is $62,500. To qul:"f( for the exclusion, you
must have owned and Jived in the house as your
i v-lmumatnrn:huuhmnnh:lmﬁw
years preceding the date of the sale. You can take
the $125,000 exclusion ealy once in & lifetime, oo it

, or Yive in & new
principal residencs withia t=9 (2)
yaars aftor the date you comwplete

booss, and the

yiar age. By way of
construct

i imp 0 use it wisely.

reapecty. However, there has been an cxtensive
smount of litigation in Yirginia becauss of the sheer
number of condominjum projecta located there, and
you are best advised to consult & locel lawyer in Vir-
ginia who iy experienced in condominium lsw. Geo-
erally the market conditions in northern Virginia
are strong based upon my recent visit w the sres.
Condominiums remain popular, and new construc-
tion is substantial, although there may be some
overbuilding in that orea.

Robert M. Meisner is ¢ Birmingham ares atiorney
i condomil

Q.lmm-hwtbumlmw-
um o i Virginia and am wonderl

ng his practice in the areas of i
ums, real estate, corporate low and litigation. You
are ingited to submit topics which you would like o
see discussed in this column, including questions
about condominiums, by writing Robers M. Meisner,
30200 Telegraph Road, Suite 467, Bingham Forma,
Michigan 48025, .
This column provides genersl information cad
shculd nol be consirued as legal opinion. B



