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This Is work? Tracy Starrman, an employee at Disc Go Round gets to help people play music for a living.

Customers invited to “play” at new music store

By Laurie Humphrey
Stalf Writor

Racycling is u big thing these days
and jt could menn big business for
Sugar Trec Plaza's nowest addition -
Disc Go Round.

“Wa buy nnd soll used CDs (compact
discs),” said co-owner David Hochberg.
Customers can also pick up CD holders,
postors and othor music paraphernalia.
Together with his brother-in-law, Jon
Rothonberg, Hochberg opeoned the
1876-squarc-foot store at 8245 Orchord
Lake Road one month ago. To do 8o, he
toft bohind a career in writing and
teaching.

“I've done a lot of things,” anid
Hothberg when asked about what lead
to his decision to bocome an
contrepronour. *Writing wasn't ateady
nnd teaching wasn't my bag.”

'The pair agreed to open o stare,

Opon Monday through Thursday
from 10 am. to © p.m., Priday and Sat-
urday from 10 a.tz. to 10 p.m. and Sun-
daey from noon to 8 p.m., Hochberg and
a ataff of six nesist customers as young

ns 8 years old. Cliontele includea people
upward of 80 years old.

“My biggest clientele however are
men betwoen 16 and 34,” he said.

To satisfy such a wido range of cus-
tomors, Disc Go Round maintains a
hoalthy stock of CDs covering every
music category.

“We hiive 5,000 CDs in stock, and we
get more every day,” said Hochberg.
“And we carry evory gonre of music
m blues to classical to show tunes'to

e

“We have many of the nowar titles,
those that are still in tho storo us new
releases, And we offer them at & sav-
inga of up to 80 percont.”

According to the new atorc owner, the
reason they aro able to provide the
esame music for discounted prices and
atill make u profit is due to the high
durability of the CDs.

“CDs don't lose their quality,” he said.

So the store buys used CDs for up to
$5, doponding on the musical group,
and eells CDs for $2.99,-$3.99, $5.99 -

and $7.99.

“The most we charge is $7.99," snid
Rochberg. The same rule applies dur-
ing the sidewalk sale.

“Becnusc our prices are really low
already, thoy will be the same for the
sidewalk sale,” he said.

In celebration -of the 1 event,
store doors will remain open and a
band will be hired to porform either
Friday or Saturdey night. (Note: all

. their merchandiso will stay indoors

rain or shine).

All CDs are held bohind the counter.
Customers can browse through the
store and bring an empty cassetts hold-
or up to the sales stafl. Store personnel
retrieve the CD and give tho

In the month Hochbarg has been in
business, he has already realized the
importance of B good staff.

“Theso kids that I have hired have
Jjust saved my life,” he said, “They know
the contemporary music and they know
how to use the computors,

“l wasn't raised on computers, but
thoy just heck on tho computers,” he
emphasized. "My staff is the backbone

»of this store”

Asido from helping Hochberg, the
stafl can holp consumars Jook 'up the
store inventory ot the Look-up Station
or compilc a list of everything that has
‘beon .put on CD through the Music
Phone-a-Log Directory, Both computers
are on the sales floor, available to nll

option of listaning to the CD prior to
the purchase on one of the storv’s eight
CD carousels, Each carousel holds five
CDs and is operated vin n remote ‘held
by the Headph

ay each CD carousel.

"Sa thoy hove control avar the CDs,*
Hochberg said. He added, “We have had
~people in here for up to two houra”
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_ Disc'Go Round, the first in the motre-
Detroit area, is a franchise. The parent
company ia 'Grow Biz International,

. also parent company to Play It Again

Sports and Computer Rennizsance.

. 'There are 116 Disc Go Round stores
‘antionwide.



