First-to?&ie
insurance for
90’s families

Editor’s note: This is the sixth article in a ninc-

part serics on risk management. Next week'’s
column will discuss variable survivorship life

insurance.

. husbands. Their widows would need
funds for the mortgage and children'’s

cducation. But now that both partners are

wage-carners, it's important to guard against

the loss of income of either parent.

Instead of a husband and wife buying sepa-
rate policies naming cach other as beneficiary,
“first-to-die” coverage may be a less costly
option.

One policy covers both; if either dies, the other
collects the proceeds. from the insurance compa-
ny.

Two for one

The idea works best when ench spouse’s
income is equally vital to muintain the family's
lifestyle. First-to-die insurance typically saves
10 percent to 26 percent of the cost of separate
policies, because premiums are based on a hypo-
thetical “joint cqual age.”

For instance, as revenled by the boxed insert,
one insurance company charges a 55-year-old
husband $17,974 n year for his own $1 million
whole-life contract.

A similar policy for hig wife, age 50, costs
roughly $11,000. But one first-to-die policy costs
$24,161, n 17 percent savings. Another insurer
will scll two 35-year-olds a $200,000 policy for
$255 monthly, versus $341 for separate policies.

First-to-dic policies are especinlly attractive
for entreprencurs.

Not surprisingly, start-up businesses, and
even thoge that have been around for a number
of years, focus on business plan, cash-flow fore-
casting and other issues that require day-to-day
attention,

Deciding how to fund a buy/sell agreement in
the event of a partner's death either doesn’t
come up or i3 deferred.

ofore the surge of two-income fami-
lies, the insurance industry torgeted

First-to-die policies and riders, however, are.

“1-an excellent means of dealing with this eventu-
ality, with some policics providing coverage for
up to six lives,

Invaluable riders
Firat-to-die policies and riders also have other
uses. For le, what | to a husband’s

or wife's ability te

fits, but don’t want to
take the risk that you might die first.

So you opt for a lower monthly benefit (lifo
with a'survivor option.)

However, a bettor nlternative might be to
forego the survivor option in favor of the higher
monthly payment and buy a first-to-dic policy.
The policy's proceeds would then be used to
establish an annuity for your spouse.

Not for everyone
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‘videoconferencing ejuipment.
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Up and running: Oakland County government trade specialists Sara

Coulter, left; Richard.Corson and Therese Thill talk with commercial
specialists in Parislast week during a trial

County helping busin

ran’ on the county’s new

esses go global

Qakland County is helping local
businesses reach foreign
markets with videoconferencin,

b technology that will be unveile
this week.

By RO SNELL
BPECIAL WRITER

Keith Rhodes loathed
Europo. A translator-less
foray into the international
buainess world had reduced
hia polished sales pitch to a
losing game of Pictionary
with a unilingual Belgium
receptionist. No sale.

Rhodes, 40, president of

J videoconferencing projoct

started by Onkland County
officials.

Tho project is the first gov-
crnment-facilitated arrange-
ment in the country to link
businesses with the interna-
tional market via n computer-
maunted camera.

Europcan and Mexican mar-
kots and with video capabili-
ties we hope it's going to
break the communication
gops,” said Rogers, who fled
with o pocketful of receipts
nnd unsigned contracts. “I
don't expect it to replace a
personal visit, but it should
take us to the point where we
want to mnke one.”

Officinls with Oakland
County — which lends the
state in exporting with 44 for-
eign firms from 20 countrics
« capped n nine-month study
of ways to open doors to
expanded trade opportunitics
for amnll and mid-size busi-
nesses,

e “We'vo h Pl
. Units, the project is expected
L HIGH ?:e" 1001.::‘_ to make business more effi-
TECH mfcc years cient and conveniont for
. to enter tho exparters.

Highland-based Magnetic BTAIY PrOTO BY JERRY ZOLTNSKY
Products Inc., is planning to Tools: Network special-
return, though, thanks to o ist Jere Shockey holds

the Picturetel camera
that allows local busi-
ness to hold conference
calls overseas.

Teamed with the U.S.
Department of Commerce
and Ameritech's contribution
of $16,000 in desktop vidco

“We're doing business gov-
ernment should be doing, and
then getting out of the way,”
said Deputy County Execus
tive Ken Rogers, who left his, .
real estate develapment com- °
pany in 1993 to join County
Exccutive L. Brooks Patter-
son’s staff. .

*“This really opene doars far
the busincss community ¢o
entér the worldwide market!
As wo open avenues for bugi-
nesses, exporters will find
new markets.”

Rhodes participated int
Wednesday's demonstration,
and soaled a faux deal with,
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Kmart sales
slightly down
for September

Troy-based Kmart Corporation reported, on
a comparable store baais, consolidated snles
decrensed 0.8 percent for the five week period

*- Septomber sales in U.S. Kmart stores
decrensed 0.2 percent on a comparable store
basis over the same period. . -3

Total sales for the month from consolidated §
operationa were $2.948 billion, a decrease of
2.2 percent versus

- lon for the same
period lost yoar. :

Snles from eonsolidated operations for the 36
‘weeks ended Oct. 2 were $21.303 billion, down
0.5 percent from $21.420 billion for the first 86
weeks of 1995, On'a comparable store basis,

U.8. Kmart stores rosc 2,3 percent for the f
- snme period. .

“Kmart'a sales performance remains holow
plan,” snid Floyd Hall, chairman, president,
and CEO. “Although overall sales gains did
not appear, we snw ntrength throughout the
month in electronics and photography.”

Kmart has 2,144 stores, 166 Buildera Square
autlets and operates 129 stares internationall
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This column highlights pro-
motions, transfers, hirings and
other key personnel moves
within the Oakland County
business community. Sond a
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Hills as chairwoman of of the
school’s 10-member resource
and dovelopment board.
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Morrill Lynch Trust Bank of Michign offers a unigue array of
trust and estate planning services
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100 e “Fo help service vour needs, we have recentdy hired several
professiomals with trust b, ts, These include;
Mark Mitchell
Chicf Executive Officer/ President .
Bruce E. Fralick :
Senior Viee President/Chicf Trust Officer N
Mari Annc Guidobono

Vice President/Trust New Business Development
. Lori A. Goschinski
Assistant Vice President/Trust Offiver

Merrill Lynch Trust's Philancheopic Financial Svevices dlve
umitivs for meeting cha

provide ¢
fimancial abjectives, Tu take
Bank directly at the follow

Ann Acbor 3139961111

Auburn Hills 810-475-1000 -F
Bloomficld Hills BI0G47-3300 ¥
Dearborn 313.594.9200 :
Detroit 3134461111 :
Farmington Hills #10.737-4680

Flint 810-768.7600

Laurel Park 3139536450

The difference is Merrill Lynch.
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Consultant at one of the following lowal Merrill Lynch offices:

1-800-727-MLTB (6582)
Merrill Lynch Trust Bank of Michigan

1577 North Woodward Avenue, Suite 130
Bloomficld Hills, M1 48304
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