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Some readers
have asked me
to follow a pro-
ject from the
beginning  to
illustrate the
entire process
with its inherent
ups and downs. [
thought it was a
greot idea, 80 in
addition to dis-
cussing a series
of ever-changing
topics related to architecture and
conatruction we will follow the
design and conatruction of a “cus-
B tom" home that is on the boards
gt B ot my office. Secing as schematic
design began in mid September,
the next two articles will get us
up to speed on the project and
from then on I will write about
the project once a month.
The project began with a
phione call asking me whether 1
B knew of any lots for sale in a cer-
¥ tain aren. I contacted a favorite
real estate agent, and a comput-
er search was made of the area,
Three lots were looked at, and
two were shown to the client,
;vho made an offer on one of the
ots,
i The lot is heavily wooded with

l oaks, cherries and elms and has
a 15-foot rise toward the center,
B with a western-facing front yard.
B North facing would be better,
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B WASHINGTON (AP) - New
§ home salea plunged 8.7 percent
#l in October to the lowest level in
seven months. Each of the
nation’s regions shared in the
lous, the second straight, which
was seen as fresh evidence of a
moderating cconomy.
Sales of single-family homes
M totaled a seasenally adjusted
714,000 annual rate, down from
§ 782,000 in September and the
lowest since a 713,000 rate last
March, the Commerce Depart-
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thereby allowing the rear face to
receive southern light, which is
easy to control with overhangs
but will simultancously atlow for
passive solar heating. The lot is
gorgeous and, with the exception
of its orientation, is an idesl lot
with plenty of space to create pri-
vacy and try some unconvention-
al tricks thot have been up my
sleeve for some time.

The offer was accepted, and [
thought this was too easy to be
true. However, the offer was con-
tingent upon satisfactory results
of its perk-test, as all offers to
buy raw land should be, and this
took nearly six wecks to clear. In
the end, a back hoe, which can
only dig 15 feet below the sur-
face, could not find the critical 3
feet of sand. It had to be replaced
with a well drilling rig, which did
find sand at 18-21 feet. This

baths, three bedrooms, dining,
country kitchen (which equals
kitchen plus gathering space for
a few chairs and o small table)
and listening/living room.

The client is a single profes-
sional on the verge of retirement,
and so the master suite was situ-
ated on the first floor to diminish
tho need to go up and down. The
master suite is deluxe and
includes a private exterior tor-
race that the bedroom and bath
open up to.

Listening to music and reading
are important activities that
hove lead to the making of the
listening room, which has been
designed using ideal propartiona
derived from current acouatical
research. Due to these propor-
tions, the floor of tho listening
room had to be raised in order to
get its ceiling (14 foot) to align
with the ining portion of the

meant that a mor
septic system was required
{$16,000-$18,000), and the buyer
reduced his offer by $ 10,000,
which the secller agreed to.
Things got a little shaky there,
and I was wondering if anything
was going to be built, but every-
one was patient, and things
worked out just fine.

With the closing complete, the
cantract was signed, and [ imme-
dintely began waork on the pro-
ject, The program for the house
was relatively simple: 2-1/2

ment said.

The drop wasthe largest since
sales plummeted 9.1 percent for
last March. And, the report
showed, sales in September were
much weaker than the initial
816,000 estimate a month ago,

Still, sales in October
remained above 700,000 for
10th straight month, the longest
stretch since a 36-month period
between October 1976 and
September 1979. So far this year,
sales are 13.5 percent above
those of the first 10 months of
last year.

second floor - the stnirs that one
takes to get to this area use 6-
inch risers, which are very easy
to climb,

Cooking is another major
social activity for this homeown-
er, and the kitchen is the major
public space of the house. Viaible
upon arriving at the house, this
aren uscs an exposed structure,
large amounts of enstern and
western glazing and 10-foot ceil-
ings. In addition to these pro-
grammatic concerns, this client

Many analysts had expected
sales to drop to a 775,000 rate
after reaching a 10-year high in
August., Analysts said the
819,000 annual rate then could
not be sustained.

Existing home sales also
dropped in October, the flfth

1

Let’s follow a pv—léoj_ect from start
to finish; This week: the start

turned out to be a big fan of mod-
orn architecture and design in
general. In uddition, the client
has come to appreciate the
virtues of well made and
designed objects, and the house
is to be conceived of in those
terms, I can respond to that!
Most homes regardless of aize
have certain unchangeable room
relationships - this house at
3,500 equare feet is no exception.
The primary form-making reln.
tionship is that of garage to
kitchen to dining.
Secondary
include foyer to front hatl cloget
to main stairs and kitchen to
pantry with laundry tossed in
the same zonc as well. Due to my
desire to collect some southern
light, the house has an overall
plan shape that resembles an “L”
with the short leg of the court
facing south. The L shape is
clearly visible in the early
schematic sketches and hag
Scmained with the project to this
ny.

Steve Sivak is a licensed archi.
tect in private practice and an
adjunct professor of architecture
at Lawrence Technological Uni-
versity in Southfield. He special-
izes in well-crafted residential
and commercial architecture and
can be contacted at (313} 769.
8502,

¥ Home sales plummeted in October

“Index last month. All three com-
ponents fell, including November
sales, prospective buyer traflic
and future sales expectations,

Association president Randy
Smith said the decline was con-
sistent with the general econom-
ic and h i 1 n that

straight decline, and
evidenee suggests new home
sales may have fallen in Novem-
ber.

The National Association of
Home Buildera said a member-
ship survey showed a four-point
drop in its Housing Market

was expected a’uring the second
half of the year.

“The very strong level of hous-
ing activity achicved in the first
half of the year simply could not
be sustained,” he explained.

Yes, we realize that you haven't even enjoyed the
wonderful fall colors or raked all those leaves, but the
Holiday season really is just around the corner.

And if you've promised yourself that 1996 wil finally be
the year that won't find you frantically searching for those last
minute gifts, we're here to help.

Watch your hometown hewspaper for two of the best
holiday guides to the fine art of gift-giving.

The first will be delivered on Thursday, November 28
and the second on Thursday, December 12. They'll be filled
with exciting gift ideas for everyone on your list.

No ordering with your fingers crossed from places
hundreds of miles away. Just make a shopping list from
these two terrific supplements and then buy your holiday
surprises directly from local merchants who are looking
forward to your visit. .

Or, if you are really an incurable last-minute shopper,
isn't it nice to know where you can go to find some wonderful

giits?
@bserver G5 Eecentric
NEWSPAPERS

To advertise in these super holiday supplements, call
313-953-2121 in Wayne County
810-901-2500 in Qalkland County
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