MOVERS &
SHAKERS

i

This column highlights promotions,
transfers, hirings, awards won and
other key personnel moves within the

burban real estate Send
a brief blogrophlcal summary—includ-
ing the towns of residence and employ-
ment and a black and white photo if
desired—to: Movers and Shakers,
Observer & Eccentric Newspapors,
36251 Schoolcraft, Livonla, 48150.
Our fax number Is (313)-591-7279
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Boorsteln elected VP

Danlel J.
Boorstein has
been clected

* vice president of
the Farbman-
Group, a full-

cial real estate

company with

offices in South-

- ficld and

Danlel J. Boorsteln DO,
ince joining

the firm three years ago, Boorstein

has concentrated on marketing and

developing the $50 million Metro

World Centre near metro airport.

He lives in Birmingham.

Kramer earns license

Jamoy
Kramer, a Novi
resident and a
Realtor with
RE/MAX 100 in
that community,
has carned his
i associate broker
3 license.
" He was the
R - top sales |)1lro~
ducer in the
Jamey Kramer office last year.
Kramer holds the profeagional des-
ignations of Graduate Realtors Insti-
tute and Certified Residentinl Spe-
cialist,

g

Agosta named chairman
Russell F.

with the
accounting firm
of Grant Fhorn-
ton in South-
field, is the new
chairman of the
Censtruction
Association of
Michigan.

Russoll F. Agosta

W
CAM names officers

The Construction Association of
Michigan, a trade association of con-
tractars, subcontractors and suppliers
headquartered in Bloomfield Hills,
welcomes several other officers and
new dircctors.

Paul Forto of Bloomficld Hills,
president of Glass Block Sales, and
Rick Owen, vice president of Edrick
M. Owen in Rochester Hills, are co-
vice chnirmen. James D. Vogela.
berg, president of American Glasa &
Metals in Plymouth, i treasurer.

New directors are Don Brana of
Don Brann Associates, Oak Park;
Thomas Landry of A.J. Etkin Con-
atruction, Southfield; and Ron
Urbanczyk of Huron Acoustic Tile,
Mt. Clemens. |
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BTAYY WRITER

Shopping for a house should be as
simple as one, two, throe, Realtors

say,

Work with a professional wha can
focus your search. Determino how
much house you can afford and get
pre-approved for a mertgoge. Be
available to view a house at a
moment’'s notice and be ready to make
an offer.

Good advice whether you're a firat-
time buyer or looking for a change
after setting down same roots.

1t's O.K. to get a feel for the territo-
ry by visiting open houses, But
knowledge and experience are hard to
beat. When you're actually rendy to
make a move, go to an expert, the
oxperts say.

“I think what they nced to do is find
a Realtor out there willing to work
with them,” said Marty Clercbout, a
Realtor with Real Estate One in
Farmington. “The Realtor should be
doing 90 percent of the work.” )

That includes helping clienta differ-
entinte between wagts and needs, It
includes using the computer to scout
out realistic buying possibilitics and
set up showings: It includes pointing
buyers in the direction of roputable
lenders, inspectors and other ancil-
lary service providers.

“There are too many pitfalls out
thore,” said Bob Renfrew, a Realtor
with Wolverine Properties in Redford.
“If you want n professional job, go to a
professional. I'm o firm believer in
professionals. I wouldn't hire an auto .
mechanic to operate on me.”

Not all Renltors are crented equal,
Clercbout maintains.
“Some agents are part time, others
full time,” he said, “You nced a full-
i a lnck of houses
Ty day véilmeod to check
what's availoble, I check updates
three times a doy”

Be sure that you elearly understand
the agency relationship between dif-
forent Realtors and you in the
pmcenn..'l‘ypicnll_v. scllers pay sales
commissiens.
To avoid spinning your wheels or
biting off more than you can chew,
find out how much house you can pur-
chase carly in tho proceas.

“The higgest thing I suggest buyers
do ... is know what they can afford
before thoy start looking,” Renfrew
said. “Hunting for a house ig time
consuming. You need to have finan-

tomer with no documentation. It's

Make buying exprience' easy

Glenda Lagrois, an associate broker

] Paperwork: .
;.. | Daniel Smith,: -
s a vice presi-
dent with
Republic Ban-
corp Morigage,
exhibits some
of the forms
needed to
obtain a mort-
gage pre- e
approval and -
expedite the
house-buying
process.

a0 8 Dk
anid Michelle

cial ducks in order before looking”

The 28/36 debt-to-income limit still
applies, :

That is, the principle, interest, taxes
and insurance on a mortgage should-
n't exceed 28 percent of monthly gross
income. All debt, including mortgage,
car payment and college lonns,
shouldn't exceed 36 percent of gross
incame. *

“It’s n guideline, not a rule,” said
Danicl Smith, vice president and Ply-
mouth branch with Republi

subject to complete verification and
isn't worth the paper it's printed on.

“A pre-npproval is a written com-
mitment to give forth a mortgoge,
period,” Smith said. “We would get
copics of the W-2 (annual wage state-
ment) for the Jast two years, copies of
two recent pay stubs, twe montha of
bank statements. We would pull a
full-fledge credit roport.”

The only conditions for final
approval woukj attach to tho houso,

Bancorp Mortgogo. .

Banks, savings and loans and mort-
gage companies can pre-npprove or
pre-qualify for loans, Smith explai

itself — app 1, survey and title
work. . :

Cost for pre-approval ranges up to -u

couplo lmm'i‘mdL dnl!:_:rs. E&"m soid, *

the difference.

“A pre-qualification typically is a
loan officer’s opinion based on a ver-
bal interview with a potential cus-

“with
“A pre-approval really showa cus-
tomeors are serious,” Smith said.
“Most Realtor's won't waste a thimblo
of gaa on clients withoot one.”

with Contury 21 Town & Country,

‘knows the importance of pre-

approvals. .

“What happens in a tight real
estate market, I've seen buyers lose #
houso because they were only pre-
qualified,” she said. *Sellers went
with a lower offer with a pre-approval
contract because they felt it was more
stable”

Buyers can’t afford to dawdle if
thoy're serious about acquiring a
house, especially during this time of
year whon comparatively fewer hous-
es are available for sle.

*Be ready to look at something even
if it's inconvenient,” Clerebout said.
«It's kind of first come, first served.
You have to be ready to jump on
them."” . .

“Try to be as available as possible,”

. purchase offer).

. percent emotional and 30 percent .

the firat ono you look at or the }Dmh.“

Michael, associate broker with
RE/MAX Executive Propertics in
Farmington Hills. “You nced to act -
quickly. .
“A real estate person can go over °
forms before you need to use them so
you feel comfortable,” she said. “You.
can write in a timo frame for an attor-
noy to review a document, an offer
contingent on an nttorney’s approval,” -
a time frame for an inspection (in the:

“I have this strong theory that
when you buy a house, it's really 70"

financial,” Michae) said. .

*“When you feel omotionally strong,
that’s the ono you should act on. It
truly is something from the heart.’
There's no rula of thumb. It could be

City can’t ban all signs from residential yards |

Q. Our city is thinking about
placing a ban on yard signs,
including for sale signs. Is this
possible based upon a recent
Suprcme Court case? .

a———.
REAL ESTATE
QUERIES

A. Probably not, based upon a
recent decision in the Sixth Civcuit
Court of Apj which includ

what I should be focusing my nttention on.

A. At o minimum, if you, ag a CPA, aro called upon
to review the ial of an inti
incident to a buyer buying a condominium unit, 1
suggest the following: determine whother the associn-
tion is carrying a deficit in any of its accounts ang, if
g0, whether the deficit is being reduced by the entry
of an lina item in tho current budget.

Michigan, As you may reeall, tho
Supreme Court struck down & “total
ban” on residential signs in 1694 In
a rocent cose out of Ohio, a city
paseed o ban on yard signs, including
for sale signs, and the court said it
. was atill not adequately “narrowly
tailored.” Tt snid that window aigns are lees effective
than yard rigns and that yard signs are an unusually
cheap and ient form of ication and the
city’s ordinance was “more than necessary” because it
campletely foreclosed an  inexpemsivo and
autonomous way to communicate. Therefore, the
court struci dawn the bun that had beea challenged
by » group of Realtors.

SEERR
ROBERT M.
MEISHER

Q. ¥ amz an accountant who {8 boing called
upon maove fr ly to review inl sta

ments of condominium assoctations for inter.
csted purchasers, Do you kave any tips us to

.

Determine whether there are any substantial bad
debt linbilities existing and determine whether there
in any indication that a significant numbor of owners
pre failing to meet the assersment obligation, Deter-
ming whether the capital reserves ara being mnin-

reserve study, the buyer must be aware of this fact
because it indicates the likelihood hat the association
Iater will bo unable to pay for the replacement of a
capital item that is the association's responsibility. In
that ovent, the association may scck to nssess a ape-
cinl or ndditional assesament againot unit owners to
pay for the capital item that needs repair or replace-
ment. .
Obviously, the inadequacy of a capital reserve can
deercaso the value of o unit. More and more frequent.
ly, lenders are roviewing capital reserves to deter:
mine whether tho project represonta an acceptable
risk. If a finnncial statement prepared by an accoun-
tant in danco with CIRA guidelines is not avails

tained commensurate with tho size of the
within o particular association.

You may nlao wish to examine, in conjunction with
tho attorney for the purchaser, the notes to tho ﬁnnn;

able, the 's property should pro:

vide informntion about the association’s practice cons

cerning capital reaerves. You should be working closes

}y wi‘l.h‘ tho 'buycr's attornoy, who is presumably
blo 5 domint

cin) statement on capital reserves. If the fi

wasa propared by an t in accor-
dance with the cammon interest rulo of the associa-
tion (CIRA) guidclines, the financial statements
should contain « note advising whether tho nasocia-
tion is collecting capital yeserves in accordance with
the capital reserve study prepared for the asgociation
or based upan the projections contained in the initinl

“regerve Jevels cstablished by the developer.

If the note indicates that capital reserves are not
being funded in accordance with the associntion’s
[ .

to help you analyzo
these documents, . * : .
Robert M. Meisner ia an Oaklond County dres
attorncy concentrating his practice in the arcas of con
dominiumn, real catate, corporate law and litigation.
You are invited to submit topics that you would like to
sec discunsed in this column, including questions
about condominiums, by writing -Robert M. Meisner,
30200 Telegroph Road, Suite 467, Bingham Farma A
48025, This column provides general information and
should not be construed as legal opinion. .
4 : I



