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FURNITURE & APPLIANCE

BSEARS,

U"E*?"EL.EE"ET

original retail prices!
washers
dryers
ranges
refrigerators
sofas
recliners
mattresses
enmd] mmoerel

Oneotokind, out ol cunon dlu:unllnuod floor samploes, dented,
scratc| a tehandise, lloms pictured ore just
atow oxamplos of lho hunmods c! roal valuos. Morchondiso shown
Is reprosentation only. Actual metchandise varles by store.
SEARS WAREHOUSE OUTLET
12001 SEARS AVE,
LIVONIA
1 MILE WEST OF MIDDLEBELT
OFF PLYMOUTH RD,

Open 7 Daye

Mon. & Fri. 8:30 am. 8:00 pm.
PHONE: 422-5700 Tues, Wed,, Thurs. & Sat. 930 a.m. 6:00 pm.

Now more ways o buy at Sears Sunday 12:00 Hoon to 5:00 pan.

I === PREVIOUSLY SELECTED MERCHANDISE NOT INCLUDED

Three ways of
provmg we try

a little harder.

MANAGEMENT
CHECKING F o N D

Why would you settle for sec.
ond best when you can have the
FirstRate Fund?

It has high rates tied to the

EARS AVE.
MIDOLE SET RD.

PLYMOUTH RD.

First of America, .

Connectio;
Savmgs

If you thought all banks were
the same, we've got the people and
the products that will help you
change your mind.

First of America C M

We're also trying harder
hy offering accounts like Cash
Checking.

Savings gives you high rate savings
when you have at least one other
account with us,

If you currently have a
Connectloas Savings account, we'll
give you this bonus rate when
you make an additional deposit
of $1,000 and bring in 2 copy of
this ad.

You'll get higher interest on
higher balances. As well as unlimit-
ed check writing.

If you currently have a Cash

Checkling

we'll glve you a bonus rate* on the
portlon of your balance over
$5,000 when you make an addl-
tional deposit of $5.000 and bring
in a copy of this ad.

At First of America Bank, we're trylng harder to make banking easier for you. So,
to open an account by mail, call 1-800-222-4FOA, Or visit our nearest office today.

! Percenuags Yields (APYs;
e abave 35,001 ned ek
i hich 84 of 110/97

%, The
mine
n« APY h:l b-l.nm below §10,000 s duummd by the baok 4nd 13 cutrenily heing set equsl to 1.78°%. Fees may trduce eatnings on there accounts. Olfer (s mnmc ro individushs at

€4 t0 change without natice sliet account opening. For Cath Managrment Checking, the Inte;
le1s nog more than 1%, which a3 of 1710597 (¢ 8 31+, The portion of 1he balance 33,000 and

91-Bay Treasury Bill. It's also fully

liquid. Which glves you easy access

to your mancy when you need It
If you currently have a

FirstRate Fund account, we'll give
you this bonus rate when you make
an additional deposic of $5,000 and
bring in a copy of this ad,

If your new balance is $10,000
ar more, we'll give you this special
rate on your entire balance.

o the 91.Day T-Bill cate.

Fitst of Ametica Fank - MUFL/L locations anly. Mrmber FOIC. I hearing impaired, our TOD hine i availatle from 9.8 1ST a1 [-800.229.4814. 03997 Freat of Amaecica Rank Corperstion.

ste fot the portian of
3tne £n Interesy rate

Phone from page D1

Bob Cooper, president of
Ameritech Michigan, “For exam-
ple, it wouldn’t make acnse for a
company to offer service in Mar-
ghall il the prevailing prices are
lower than the cost of doing
business.”

With the ch dential

Ameritech joing a long list of
companics that charge late pay-
ment feea, including utility
providers and credit card compa-
nies,

*Restructuring of Centrex
rates, Customers with month-to-
month for Centrex ser-

customers in Detroit, Roynl Qak
ond Southficld will sce increases
in their basic local monthly
phone bill of 50 cents. Cus-
tomers in other exchanges
across the state will see increas-
es of 80 centa or $1.26. Other
Ameritech local calling plans in
certain areas will have decreas-
esofup to $2,

Pending approval by the
MPSC, the prices changes could
become effective in enrly May,
Details of the adjustments
include:

e«Residential line charge
changes, Call Plan 400 cus-
tomers in Detroit, Royal Oak
and Southfield will see increases
of 50 cents. Call Plan 400 cus-
tomers in several metro Detroit
suburbs, including Birmingham,
Centerline and Warren, will see
increascs of 80 cents. Call Plan
400 and Cnll Plan 60 customers
throughout the rest of the state
will see an increase of $1.26,

The Call Plan 400 Extended
and Unlimited plans in Detroit,
Royal Oak and Southficld will
decrcase by $2 n month. Cus-
tomers of these plans in other
metropolitan Detroit suburbs,
Grand Rapids and Lansing will
see a $1 decrease,

sLate payment charge for res-
idential customers. Ameritech
will nssess a 1.5 percent per
month late payment charge on
unpaid balances for basic local
service in an effort to encourage
timely payment of bills.

vice will scc average increnses of
$2,76 per line, This change will
immediately impact only about
three or four out of every 100
Centrex lines in the state. Cur-
rent Centrex prices will be
grandfathered for customers
with term contracts.

A new pricing plan will be
available with discounts up to 25
percent bosed on volume and
term length.

sIncrease in one-time chorges,
The line-conncetion charge for
residentinl and business lines
will increase from $42 to $60.

In addition, the service charge
for miscellaneous activity, such
ag changing account billing
information or directory listings,
will increase to $13 from $8.35.

*Business line charge |
changes, Buniness customers in
Detroit, Royal Ook and South-
field will sce no changes. Cus-
tomers in other metro Detroit *
suburbs, Grand Rapids and
Lansing will sce increases of 24
cents, Busincas customera ncross
the rest of the atate will see an
increase of $1.25, followed by an
additional inereasc of $1.75,
effective in January 1998,

Ameritech's rates have
increased at less than holf the
rate of inflation since 1984,

The average annual rate of
inflation has been about 3.1 per-
cent, while Ameritech’s local
phone rates, taken on a per year
basis, have increased only nbout
1.5 percent per year.

Barter from page D1

1978. “I started out with zero
accounts and just stepped up
from there.”

‘Today, there are 5,000 compa-
nies that participate as mem-
bers of the TEA. Detwiler's idea
has spawned office in Grand
Rapids, Toledo and Florida and
is the largest independently
owned trade organization in the

S

“We have grouped thousands
of companies together on a
round robin basis and have set
up accounts for all of them so
their trade possibilities aren't
limited to just a few corpora-
tions,” explained Detwiler.

Establishing n membership is
relatively simple. A credit card
is issued to each account and
members can buy and sell their
goods or services. A one-year
membership is $476.

‘The TEA keeps track of debits
and credits sending the mem-
bers a detailed statement each
month. For example a member
might sell services or products
worth $5,000 to another account
holder. That “money™ will now
be sitting in their account as
credit and they can use it to buy
things in any combination they
want,

“They can make 50 $100 pur-
chases or five $1000 purchnses.
It doesn't matter,” said Detwiler.
“Or even if they want to make
one $10,000 purchase using the
$5,000 and be debited for the
rest that's okay too.”

The beauty of the barter sys-
tem used by the TEA is that it
promotes the individual corpora-
tions and allows them to market
their products on a larger scale,
said Detwiler.

“The advantage to these com-
panies (regardless of their size)
is most can do more business
this way,” he said. *Selling theie
products or services now and
taking a credit allows them to
have more cash left over and the
more cash left the better off you
are,”

Membership is open to any
businces that feela they have a

. service or product that ulhcrs

TEA Prosident Fred Detwiler

too,” snid Detwilor. “And that
means that when the opportuni-
ty comes up they can use hotels
and restaurants in those cities,”

“I think one advantage of the
trade exchange is that they mar-
ket your business and that can
be great for first time business
owners,” said Sawicki. “And the
exchange hos brokers that will
do the sales for you too.” Sawicki
said that if he is looking for a
print job at any given time he
ean call the TEA and be put a
“hot” list, If another member '
enlls inquiring about a printing *
service Sawicki's company would H
be referred to them.

Monthly mailings ndvcmamg
the member businesses is also &
nice perk. A fee of about $100 is
churncd to the member for the
space in the newsletter, but
that’s a lot cheaper then going it
alone, snid Sawicki,

The trade exchange dircctory
of membera reads like the yeHow
pages, according to Sawicki. He .
has traded his services for an '
array of itema including; parking
at the airport, car repairs, cater-
ing of hia company party,
accounting services and cquip-
ment repair,

“We also mannged to trade air
flight and accommodations
before too, if you can believe it,”
smiled Sawicki, “But ideally, you .
do it for buninesn needs like
office 13 you are

might like to use. For
doctor who owns a mndominlum
that he only travels to once or
twice a year might want to list it
as a barter item at TEA, said
Detwiler,

Birmingham Vman, the Dou-
ble Tree¢ Hotels and numcrous
resorts and restaurant {rom here
to the Caribbean are¢ part of the
TEA team.

“What's really goeod is that
having some of these opportuni-
tics can enhance employce reln-
tions because corporations can
offer nice bonuses to their peo-
ple,” said Detwiler.

Ancther member perk is the
fact that there are 400 compa-
niea like the TEA across the U.S.
who also share the bartering
ayatem.

*There's one in Chicago and
another in San Francisco and
our members ean utilize those

taxed on that money.”

As Detwiler looks ahend wnh
plans to expand his company to
the Washington and Baltimore
markets he's happy to offer a
goad deal to busincss owners
everywhero,

“We try to make business
moro efficient and act as a finan-
cial organization to help compa-
nies grow,” aaid Detwiler, who
feels his venture is going along
just fine,

“We grow about 12 percent a
year and it's not earth shattor-
ing but it's solid growth,” I
think the whole point is being
able to conserve cash flow,”
added Sawicki. “And a big chal-
lenge for any businesa is geiting
new customers and I've met lots
of people that I normally never
wauld have had contaet with
without the trade exchange.”



