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YThis column highllghts promotions,
transfers, hirings, awards won and
other key personnel moves within tho

roal astate Sond
a brief blographical summary—inctud-
ing the towns of residence and empioy-
ment and a black and white photo if
desired—to: Movers and Shakers,
Obsorver & Eccentrlc Newspapers,
36251 Schoolcraft, Livonla, 48150,
Qur fax number is (313)-591-7279

Dubrowsky Is chairman

Haoroeld
Dubrowsky,
CPA and part-
ner with Grant
Thornton LLP
in Southfield,
has been named
chairman of the
firm's National
N Real Estate and
S ) 5 Hospitality

Harold Dubrowsky G'ﬁ;’g"a utics
include stafl training, publications
and practice development.

D;bruwaky lives in West Bloom-
field,

g
valll was tops in '96

Christine
Valli, scnior
loan officer at
Norwest Mort-
gage in Livonia,
was the firm's
top loan officer
in metro Detroit
for 1996.

\“ Valli, a Livo-
H nia resident,
offers mortgage
Christine Valll services for pur-
chase, refinnnce and investor transac-
tions.

-

Spennachlo: top broker

SR Fred Spenna-
" ! chio, an associ-
ate broker with
tho Michigan
Group in Weat
Bloomfield, hos
received the
firm's Top Pro-
ducer Award for
outstanding
. N A L pcx&l’uxl'mnncc

and client satis-

Frod Sponnachlo faction.

He lives in West Bloomficld.

‘V
Happenings at Heritage

Stephanic Toylor and Susan
House of Heritage Real Estate/Better
Homes nr:g Gardens in Howell have

quired tho profeasional designati
of Graduate Realtors Institute.

Taylor, a Ferris State University
graduate, also has received historic
home certification.

House is secretary of the Women's
Council of Realtors in Livingaton
County.

Julic Treutol of Heritago Renl
Estate/Better Homes and Gardens in
Brighton has accepted the appoeint-
ment of corporate relocation special-
ist.
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. Susan and Thomas Tedesco, moth-
‘er and son.who have teamed as real
estate anles asgoclates for 10 yeard,

to a new level. - .

The two are in process of catablish-
ing their own RE/MAX Showease
Homes franchise from scratch - an
exciting, if not challenging task.

“I was waiting for a Birmingham
{RE/MAX) officc to open,” said Susan,
who has affilinted with the company
for 17 years, the last five in Troy.
“When it didn't, I just busted in and
did it myself.

“I've always winted my own office,”
snid Susan, 60. “I feel it's a signature,
When most people are winding down,
I'm winding up,

*Birmingham is my kind of town,”
she snid, “I get Buch a hug here. You
wouldn't belleve -how many peaple
walk by. It's so warm. It's 8o comfort-
ing. Its so fun* . oo

During a recent interview, Susan
smiled and enthusinstically waved at
every pedestrian who passed her
office window on Woodward north of
Lincoln, drawing smiles and waves in
return,

Tom, the broker in charge, and
Susann, the primary {nvestor, said
they've spent at lcast $200,000 in
office improvements, furnishings,
equipment and franchise fecs.

So far, it's just the two of them, four
sales ansociates and a couplo of secre-
tarics in the office, which opened ear-
licr this week.

New horlzoné: Tom Tedesco, left, and his mother, Susan,
father, also was in the real estate business for 20 years

other, son build from

* viaibilit:

are taking that working relationship.

" *Finding the location that offered

arking, offered enough space to |

attract good, professional people, good
e koy,” Susan said..”

B

yadel
by here-datly,” she sdid. “When I found
this location, it pushed me into buy-
ing the franchise.” .

Tom, 36, intends to concentrate on
accounting and organization tasks.

“The biggest chaltenge is filling this
place up with ngents, quality sales
professionals,” he said. “Our goal is to
be the number ane RE/MAX office in
the region. You measure. that by the
number of staff that produces bigger
dollars and growth.”

Tom also plans to stay active in the
field. .

“] very much enjoy working with
first-timo buyers ond servicing them
on their sccond homes and referrals
to their friends and their friends’

frionds and building a network

through service,” he said.

- Susan, a RE/MAX Hall of Famer for
compiling lifetime commissions in
excess of $1 million, will continue to
concentrate on listings and sales. But
she also intends to broaden her hori-

zons.

*I want to be helping out in man-
agemont — schedule timo for seere-
taries, make sure we don't run out of
supplics, more or less being the mom,”
she said

Tom and Susan have used mailings,
advertising at kiosks around town
and jnvol in the Birmingh
Chamber of Commorce to get the

stand that 66,000 cars go.

have taken the plunge and opened their own office. .

Bob Tedesco, :;un, brother and a

licensed builder, served qsrgo_ggr_nl—.

contractor on office renovations,

Bill and Kay Buckley, Susan's par-
ents, offered ‘encouragement. Bof|
enjoyed aales carcors, Bill in real
estate for 20 years, Koy at B, Siegel.

“They have their oye on auccess,
which becomes involvement in hard
work,” Bill Buckley said of his proge-
ny. Susan hos been in the business 27
years.

“I was working for a manufacturer
as n receptionist,” she said. “There
was a ronl estate office across the
hall. I was looking at my paycheck
and looking at their paychecks. I
checked into it and got a license,

“The first person I took out, I sold a
home and eaid, “This is easy’ Then I
got hit with reality,” Susan said.

“I'waa in sales and saw the typo of

money my mother was making,” said
Tom, & 10-ycar real estate vateran, I
asked her how I could get involved.
She brought me on as her assistant
and we pretty much worked ns a
team. She's the best trainer I could
have had with all her kaowledge.

“Sue is one of the most determined
women I know,” Tom added. “When
she sets out to do something, she
docan't let up until the goal is met.
She was in the top five producers five
consecutive yoars and was number
one in 1991.”

“He's meticulous,” Susan said back.

*“You can open his day runner and seo :

where ho is every moment of the day.”
The best piece of advice cver

word out about their busi
They had lots of help starting out.

jved b

3 7
“Don’t spend ;our commiasion until

scratch

.and feels like thoy're number one,

“'Suson snid. *I've had o very positive

.4(
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Bill Buckley, Susan'§ .l

yolZearnit,” Susan said. | - -
_ “MakeBure the client is ndmber one
Tom added B

“I'midotérmine:

S
o' be successful,”

outlook on this situation: I haven't
considered failure.” !

Bill Nance, a renl catate lawyer, has
known Susan for years and has used
her services to buy and sell houses,

“She'’s very dedicated,” Nance said.
“P've alwnys found her to be honest,
very diligent. I've also found her to be
very frank. She's involved in the com-
munity, Sho cares for the community.
She will be a good business citizen,

“She’s successful,” Nance continued.
“Sho could probably cruise out, but
this 1a something she wants to do. It
tokes guts and determination. I know
ghe’s worked very hard putting this
together.™

Peter H. Luft, regional director for -
RE/MAX, believes that Susan has
what it takes to start and grow a sue-_ |
cessful franchise. R

“Susan las a tremendous amount of
experience in the real estate business
as well as with RE/MAX,” Luft said. -
“She's very well versed on our system,
its benefits and how to maximize
those benefits.

“She's very professional, ethical,.
high profile, When we get tho right”
people, they naturally attract ether”
people to wark with them. -

*“When you start out, you're wearing
all the hats” Luft said. “With Suson
maximizing her skills and Tom maxi-
mizing his, they will complemenit each
other well”

Nature trail on your property may mean money -

e Q. Our property had somo old
mléusgj‘g railroad tracks, which have now

been converted into a “noture
trail” for hiking and biking. The
railrond formorly had an easc-
ment and the city converted the
land under something called tho
Federal “Rails to Tralls Act.”
Somohow I believe wo are onti-
tled to compenoation. Do you
have any thoughts?

A. In o cose similar to that where
tho railrond hed acquired an case-
mont back in the 1890s, the owner
succeasfully claimed that once the
railrond stopped using the land as a railroad, the
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ended and the Iand reverted back to them.
Tho court held that the creation of the nature trails
was a :Lnkinz" for which they were entitled to com-

" M Roal Eddle:
oyl

ment wanted to replace “scheduled rumbling freight
trains” with “obnoxious in-line rollorsk > it had
to pay to do 0. I would suggest that if your facts are
similar, you may have an equal basis for compensn-
tion.

The court suggested that if the govern-

Q. Wo are onc of o fow ownors in a domini

Tudi

;
able, i thoe i of intcrest and late

um The nowest ber of our associ
ation has ded only onoq 1 i
and has been npprised that the ts are

charges if the condominium bylaws or rules provide
for same, the recordation of a lien and institution of
foroc] i {0 eludi

to bo paid to the trensurer at that time. Tho
tronsurer has had to put weokly reminders in
the owner’s mailbox ench quarter. In nddition,
tho president has telephoned tho party to per-

pr the r of
attorney fees nnd costs, . H

1 would not recommend small claims court as thot
ia not a vinble way to protect the secured interest 6f
the i which is lished by statute ang,

1

sonnlly ask for the so tho
tlon's bllls can bo peid.

This quarter tho delinquent co-owner is six
woeks late, and thero is no indication that a
payment is forthcoming. Our bylaws state that
intorest may be charged if payment is late. .

1 would apprecliato your comments if you feel
this wonld be of interest to your read Wo

Pr ly, your N
1 believe that the association, even though small,

should take a vigorous and consistent appronch

toward the collection of these assessments and avoid
lending” with the to pay the

rather, a collection procedure should be adopted and

pursucd, which may include the recording of a lien by

would Hko to know our recoursc, how weo can
collect tho funds to run the assoeiation, how
can we colloct Iate charges, and do we go to
small claims court.

A. This, of course, i3 a very complex issue that is
difficult to respond to in thie column. It is maro thor-
oughly di d in the domini peration clasa
that I teach through Oakland Community College.

Tho association has a number of remedics avail-

the intion’s attorncy and the cammencement of
foreclosure proceedings, if approprinte. By

sRobert M. Meisner ia an Oakland County area
attorney concentrating his practice in the arcas of con-
domini real estate, corp law and litigati
You are invited to submit topica that you would like to
scc discussed in this column, including questions
about condominiums, by writing Robert M, Meisner,
30200 Telegraph Road, Suite 467, Bingham Farms MI
48025, This column provides gencral information and
should not be construed as legal opinion.




