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34 somo fun to the new concept.
For those who dan't enjoy the idea
of their posscaaions boing loft out
ol night the company designed a
*cart garoge.”

“I they want to park their cart
in the garage for the night, that's
fino,” Messer snid. “And overyono
on our staff hos a loptop computar
for their own uso. We also mado a
significant inveatmont in new
technology for medem ports and o

one system.”

Acknowledging tho fact that
mony business people have been

med on the idea that the aize
of the offico and it's location mean
prestige, Messer realizes the open
spaces concept may take sorpe
getting uscd to.

“This scares some people and
wo are trying to break that idea
that they have earncd that space
in the windowed office,” Measer
said. “Our president, John Ander-

the room here. There are no walls
around him.”
Wide open spaces with rolling

son, sita right out in the middle of

furniture and deska that aro actu-
ally carts may ecem axtreme but
more and moro businesses owners
are looking for ways to koop
omployoes comfortable while
trimming their square footage,
Messer said,

*The hoteling concopt is ideal
for sales people use 80 MANY
of them ara on the road most of
the time,” Moaser aaid. “But
again, that particular concopt
ien't for everyone. To bo moving
around using different areas cach
day means that omployees have
to have workplace etiquotte, They
have to make sure the apace is
clean and available for use the
next doy.”

Amid the group atmosphers,
the Solutiona plan does include
threo private rooms that are
multi-functional. A stafl member
can work quictly on a assignment
or a team can book the room for e
v..vhnln week to work on a joint pro
ject. The ntmosphere remains
retaxcd as the room includes big
overstuffed chairs and white
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boards along the walls for scrawl-
ideas,

“This {s oll really exciting
becausa in the past we didn't hava
as many options to offor our
clienta offective ways to manage
the cost of the space offectively,”
Messer eaid. “Now wo offer overy-
thing from deaign, to installa-
tions, to project management to
relocation services.”

Another plua for Solutions is
the fact that thoy sct-up their
new ideas in-house. The staff can
fine tuncs things and got any
bugs worked out addrees ques-
tiona customers may present,

*Tha idea of this learning labo-
ratory ia that we are trying out
some very new and interesting
ways of doing things in the work
environment,” Messer said. “Some
things will work and some won't
but we'll be able to meet the
needs of our customors because
wo'll already know how things
work."

To contact Solutione@Work coll
(248)357-6820

Ph.D. in Special Education and
Business Administration from
Michigan State. She left the uii-
veraity life behind 14 years ago
when sho and her husband
opened up U.S. Scuba Center.

Shortly thereafter, Sellick
began teaching diving courses
through ‘the center und sevoral

including those in Troy and
Rochester. The year round diving
business is growing and the
SCUBA Centor plans to expand
with the demand. Next montn a
brand new state-of-the-ort diving
pool will open up in a new 3,500-
square-foot addition to the shop.

Q. How long have you been
an avid scuba diver?

A. "I started to dive about 16 or
17 years ugo, just for recreation.
After 1 met my husband and we
opened the store, I got my certifi-
cation and began teaching and
traveling."

Q. Tell me a little about the
program that you offer at us
8cuba?

A. *Ours is considered a model
program throughout the country.
We have 13 instructors and our
ataff is half female. We are very
conservative. We don't do the
dungerous deep macho diving.
This is strictly recreational. I
think our conservative approach
is what people want, It makes
them comfortable.”

Q. Do you teach all levels of
diving or just beginners?

A. "We teach from beginners to
instructor level courses, We train
a lot of public service personnel.
The Onkland County Sherifl's
Department has an excellent div-
ing team, but there are a lot of
local departments that are devel-
oping teams of their own now {oo.
We're here for training, teaching
recreational divers and public
service people.”

Q. What types of courses do
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more conscrvative investmenta

- might be appropriate, because
you may wish to protect the
agsots from short-term market
_volatility. In another case, if
your child is going to atart col-
lege and you salready have most
of tho monay saved for that
expense, you may wish to trans-
for some of the funds into
investments that mature when
your child entera college.

Finally, if you are reatlocating
your holdings because you are
nearing retircment somo 0ssets
should romuein earmarked for
growth as well ns income and
stability becauso a portion of
your assets will still need to
grow faster than inflation to
avoid losing purchasing power.

In addition, you may wish to
consider reallocating if you lose
your job, become disabled, or
ure suddenly widowed.

A lurge increase in income-
may trigger reallocation as well.
In short, anything that changes
your risk toleranco and invest-
mont goala may bo & cause for
realjocating your assot mix.

One final point: If you buy
and scll investments in an
account outside of your retire-
ment plan, bo aware of the tax
<onsequences.

For oxamplo, if you risk real-
izing a sizable goin from the
sale of securities, you may wish
to considor its impact on your
tax situntion before moking a
mave,

you offer?

A. "There are 26 specialty
classes that we offer, Undorwater
bnsket weaving and underwater
photography are offered through
the community education pro-
grams, We nlso offer a safoty
course called how to waterproof
your family.”

Q. You actually offer under-
water basket weaving?

A, "Yes. Our instructor hero
designed the course and ia the
only one {n the country that
teaches it. He's getting a patent
on that soon. The course actually
improves diving movements and
breathing in the water.”

Q. Is there some type of
trinl run before someone
signs up for a full course?

A. “We host a one night discov-
er scuba diving class that intro-
duces peopla to the activity. Wo
have an jnstructor in the shallow
end of the pool and we help them
become aware of what diving is
like. It’a really casier then
snorkeling.”

Q. What's the age range for
toking scuba diving classes?

A. "Twelve and older is the
industry standard. The oldcst
person wo've certified was 76. Wo
take five-year-olds in our anorkel-
ing classes though. Kids just lave
the water.”

Q. What does it cost for
lessona?

A. “Through a community edu-
cation program the cost is $187.
That includes tho instructor, use
of the pool, your tank and your
jacket and a packet that includes
text book. Courses are seven
weeks long. Usually 90 minutes
of classroom time and 90 minutes
in the pool each week.”

Q. Do all divers have to be
cortified?

A. "Yes. In order to get your
tanks filled you have to have o

certification card.”

Q. Does a persan have to be
in great physical shape to
scuba dive?

A, "Well they should be in good
physical condition, but they don't
have to bo an 18 year old with a
perfect body, Thoy have to want
to toke tho course, too. Wo see
people white knuckling it along
the pool and we know

Morging two personalitics
and two houscholde is haxd
enough to do without the con-
flict of financial concorns,
“Money” has alwaya found its
way to the top of tho list of
‘causon of disngrcoments
b Varjous

Couple can manage money problems -

thoy'll menage their monoy
from month to month,
Although couples may basi-
cally sgreo on most matters,
they tond to square off and
adapt opposing attitudes sbout
momz‘y. If both are over.’

bohavioral and paychological

studies indicate that the sense '
of security, safoty and power

are probably at tho heart of

this conflict.

Becauso two people probably
have ontirely different styles of
financial manegemont, the
vowa “to have and to hold, for
better or for worse, for richer
or for poorer,” may not hold up
when money {8 co-mingled,
according to Carol Kurth, edu-
cation coordinator for Credit
Counseling Centers, o Con-
sumer Credit Counseling Ser-
vico agency in Farmington
Hills, In fact, somo marriage
counsclors are now beginning

they may ﬁx}n. for
to

four nccounts may work best: a
joint savings account for emor-
gencica and investments; o
joint checking account into
which cach spouse pays accard-
ing to hia or hor incomo; and
individunl accounts to cover
p‘nr‘agnn! oxponacs such ag |

EY Y

the role of super-sp

make each other look like a
honrder by comparison, Why?
Every couple needs one mem-
ber who sets Jimits, If neither
is u natural limit-sotter, thny’l!

st d

somo money
separate eliminates the need to
ask for permission! If one part-
ner stays home to care for chil-
dren, the wage earner's incomo
ahould be split fifty-fifty aftor

it

“fight it out™ until ono

Horo is insight about some
popular finnncial personality-
polarizations that can cause
problems:

W Hoarder versus spender:
Hoarders like to save, budget
and prioritize. Spenders like to
spend. This is the most com-
mon way couples polarizo when
thoy disagree over money.

W Planner versus dreamer:
'l'k}‘o ;:hmner ia tho nitty-gritty,

¢ tep-nt-a-ti
p

househald exp

2, Take turns paying the
billa so both of you know whero
the monoy goea, One may be
‘more organized than the other.
1f you agree that one partner is
the bookkesper, reviow the
bills togethor every month.

3. Discuss financial and
lifestyle gonla and priorities.

4. If you can't talk about
money without arguing, got |
help. Work with a cortified

to add di on monay

type,
The d hatches p:

in) planaer or financial |

an i
premarital counseling, perhaps
a good idea!

Few couples roally talk about
money before the marriage.
They may epproach the altar
not knowing if the other peraon
has outrageoua credit card
dobt, hus significant back taxes
to pay, or just doesn’t believe
in belancing a checkbook.
Keoping these matters private
until after the wedding can
result in major conflicts.

Couples need to sit down and
open up their checkbooks, tax
rehems, billing statements and

has talked them into it , and
that's no good. Diving is supposed
to be fun, relaxing and a stress
reliover.”

Q. What's your favorite
class to teach?

A "1 love the beginnera classes
just to share those first moments
with people as they take the
tanks undorwater. Seeing them
take their first breaths underwa-
mr_‘in s0 great they are 8o excit-

Q. You do a lot of diving off
the job, you must really enjoy

i?

A. "I love it. And here in Michi-
gan we have the shipwreck capi-
ta) of the world, o I enjoy that
too. There are over 6,000 ship-
wrecks in the Great Lakes, It's
not unusual for our customers to
roturn from a dive eaying they
saw or found a boat from the
1800'8."

Q. Have you taken part in
any diving excursions looking
for ships?

A. "Yes. A ehip called the Price
ia one of my favorite shipwreck
dives. It went down (in the Great
Lakea) in the 1900’s. Anothor
favorite ia a ship called the
Genawa that my husband Bud
discovered in Lake Huron about
16 yenrs ago. It went down in the
1830’

Q. What's the best part?
A. *It’'a wonderful to have an
occupation that I love.”

One of the most
respected investment firms
in the Midwest is now
in the Detroit area.

An affillate of the t

three-quarters of a century.

Mutual Life |

Company, Robert W. Baird & Co,, a full-service investment
firm offering one of the nation’s largest equity research
departments, has been serving serious Investors for over

livod i

From securities and p

diffticult to find elsewhere.

Art Ciagne
First Vice Presidents
&Branch M

ment to retirement plans and financial planning, Balrd“can
help you make the most of your Investments, And we pride
ourselves on providing the person-to-persan service that is

I you're familiar with Balrd, we Invite you to get reac-
quainted with us. If you're not,
our products and personalized service.

Please stop by or call our new Bloomfield Hills office.

we'd like to Introduce you to

Michael J. Welch
Senlor Vice President

Powerful ldeas.
Powerful Results,

0199’ ko

v. . Incorpocated, Member
and ather principal exchanges. Member

Robert W. Baird & Co.
200 East Long Lake Road
Bloomfield Hills, Mi 48304

248-594-9959 - 1-888-594-9959

SIPC. wwwawbaird.com

g to discuss
what they have, what their
financial goals are, and how

ato schomes, but has no idea
how to make them coms true.

W Merger versus separatist:
The merger wanta to pull ail
the couple’s monoey together.
The soparatist, who is most
often the woman, wants ot
tenst some of her own money.

& Risk-taker versua risk-
avoider: The risk-taker loves
adventurous invosting. The
risk-avoider gocs for the sure
thing.

Kurth liats some ways to
help curb the financial con-
flicts:

1. If you disagree about who
spends what, keep scparate
accounts. For some couples,

lor to oxplore financial
goale and realistic waya to
achieve them.

5. Track your income and
your sponding and sce where
‘you can cconomize. .

6. If you have a home com-
putor, try an inexpensive com-
puter money management pro-
gram that holps manago per-
sonal finances and gives you a
clear picture of your financial
situation. .

With some of thesc ideas in
mind,along with working
togother to achiove the Mfiscal
fitness” desired, couples can be
well on the road to success — |7
tove and money can go togeth- | *
er.
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Attorney General joins FTC fraud crackdown -

Attorney General Frank J. Kel-
ley announced last week that he
has joined the Federal Trade
Commiaaion (FTC) and seven
other states in taking action
against Goorgin companies
engaged in tolemarketing fraud
and other practices detrimental
to consumers,

Kelley recently brought a suc-
cessful contempt action agninst
Americon Vacation Vonturea
(AVV) and its owner, Duniel
DelPiano, for failing to obey a

court order to deposit monoy into
eacrow for consumer refunds.
The company fled to the Atlanta
area after Kelley filed o lawsuit
under Michigan's Consumer Pro-
tection Act.

The Inghom County Circuit
Court found both AVV and DetPi-
ano in contempt.

Kelley said: "Our goal now is to
find their essets in Georgia and
use them to satisfy their debt to
Michigan companics.”

Prior federal-state

projects in which Kelley has por-’,
ticipated have focused on certain, |
types of scams, including sweep-,
stakes and trovel fraud. Last
week'a sweep targets a particular-s
arca of the country where con
artista have sot up shop.

*This coordinated action should .
send a messnge to con artists |
that there are no safe havens for |
scammers, Keeping acammers on'
the run drives up their costs and |
interferes with their schemes to !
rip off * Kelly added.
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Or FAX your ad to
313-953-2232,
it's your call,

It's hard to grab attention these days. We hope we have yours for the
time it takes.you to read this, because we have something so new, so cool
that you will want to use it whenever you need to sell something. it's
called AD VILLAGE and it's the first place you can place an ad on the World
Wide Web, It's affordable, too. In fact it's what some might call “cheap”. So
you don't have to spend a lot to sell the thing, or things, you want to sell.

Think of it, Milflons of Web surfers out there reading your ad.
Buying your stuff. Sound cool? Call us:

1-800-579-SELL

Or e-mail your ad to welcome@advillage.com
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