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Get kids to accept no’ without major battles

Mommy, canl 'pend the night
at Ryan ‘s house?

Why can't 17 You never let me
have any funl We already made
plans. Tommy's parents are nice.
They already said I could sleep
over. You're being mean.

Pleceese! I'll do anythil

is an al tive way to handle

aay, just let me go. Why can‘t yau
be like other parcntal You don't
even care about me!

It is possible to get children to
accept “no” without a major bat-
;l:;1 ‘There are ways to peuccfully

those cndless demanda and keep
your children's self esteom intact
as well as your sanity. This
method discournges childron
from wearing you down and
ennblo: you to communicato

8 Hero

with each other,

Parents typically fall into the
trap of giving an instant *no” to
kids® requests, Children quickly
loarn thut they can’ cl:ange an
instant “no” to a “yes” by whin-
ing, begging, anger, tears or
tantrums. Parents also.spend
far too much energy investigat-
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 Winter Rebate Sale

January 20th - February-12th

Get up to a cool $1000 back on every style of

Thomasville furniture.’ See stare for detalls.

Introducing

NEWEST COLLECTIO

BRITISH
GENTRY

W
Blending Victorian turnings with
intricate marquetry, dark emperador
marble, and burnished metal accents,
British Gentry combines traditional
clements . from fine’ antiques with:
contemporary comforts and panache.
Specifically designed to help you
create 2 unlque and personalized
environment that marrles old world

charm with the comforts demanded

by today's lifestyles.
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ing, quulﬁoning, and probing for
details to make a decision. Make
it the child’s job to present the
details needed to make an
informed decision. The following
proceas is for parenta who strug-
gle with kid's demands.

M Invite your child to give you
all the rensons why their request
should be granted.

B After llntening to all the rea-
sons, nek if there is anything
else the child wants to add
before you make your decision,
This gives children a final

“chanceo to nxpren uddxtinnnl

or ideas

Marliyn Suttie

asked him if there wns anything
elso ho wanted me to know in.
order to make my decision. After.
a moment of thinking, he began

M Tell the Chlld' “I'll get back
to you in X amount of time, after
T've given it-some.thought. The

.. answer will be no, {l’l am asked

before the set dme. X

You decide the umou.nt of time.
Choose 10 minutes, after dinner,
tomorrow or whatover fecls
appropriate to you, Eve? if you

me that he wouldn't
leave the controllers sitting in.
the middle of the family room
floor because he knbws I like the
house to look neat.

1 told him (step 3) I would:
make my decision once he found
out the price and availability of
tha unit, That was the end of our.
From past experi-

-after
henring the request that your
anawer will be no, using this
approach respectfully lets the
child feel like his request is wor-
thy of your consideration. The
key to succesa is that you
obsolutely say “no” if your child
presses you for an angwer before
the set time. Be firm here; and
soon this now way of communi-

enco he knew not to bug me for
an answer beforehand or the.
answor would definitely be no.

A few days lator, I realized
that he had réally done quite
job in presenting me with a well
thought out request. Later that
day I asked him, “Did you put a
lot of thought into how you
asked me for that game

hine?” He ded with;

cating will roplace the
hassles.

M Consider the requelt and
maka your decision. Many tines
parents immediately say 'no to
requests that they later agree to.
By giving yourself time, you can
clearly‘decide if a "yos” will work
for you. Maybe a sleep over at
Ryan's house will give you time
to read a good book. You may be
surprised at how ‘meny times
you end up saying “yea” without
the whining and begging. If
after consideration the answer is
ne, then confidently say so. Say-
ing no is an important part of
actting limits and structure.
Children find it casicr to cooper-
ate with your decision if their
feelings have been heard,

This approach givea the child
an opportunity to do the think-
ing. Be sure to really listen to
what your child is saying. Don't
just listen with your cars. Listen
with your eyes. Childron feel
more conn to you when they
are gaven your full attention.

Let's look at o real world
example. Last Septomber my son
eamo to me with a big request.
Ho said, “Mom, is this a good
time to talk with you?” Hmmm, I
know something was up right
then, (step 1) so I sat down and
gave him my full attention.

“I want a PlayStation 2 video
game machine as a combination
birthday and Christmas gift.” He
brought this request to me a
month before his October birth-
day, quite far from Christmas.
He tells me all the benefits of
having ene, and the hours of
enter it would provide.

The best price. The best service, Guaranteed.
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He tells mo that in a way it
would be a “family gift* because
it plays DVDa and the whole
family would get to enjoy it. He
mentioned that the price of the
unit wasn't aveilable yet, but
there was a set date for tho units
to be in stores. He eaid it might
be hard to got one, so he and his
friends would be willing to wait
in line outside the store the
night before the units were to be
sold. (There is no way I would let
him stay outside of a store all
night, but there was no need for
mo to mention thia.)

I listen attentively until he
finishes all his reasons for wanti-
ng me to buy this machine, Then
1 gave him an opportunity to add
any final thoughts. (step 2) I

“Me and my friends spent atl
Friday night figuring cut how to
get our parents to buy us anel”

By giving mysolf time.to con-
sider his request, without being
hassled, I was oble to moke a,
docision ! felt good nbout. I reals;
ized that while he would love t&;
got the video mechine on his:
birthday, by Christmas the thrill
would be gone. I had my doubts
that it would even bo possible to
find this popular item in stores.
There were several other things
he wanted that I would rather
buy him. Things he would cnjoy
and benefit from much more
than a video game machine.
Also, I strongly believe that chil-
dren should -help pay. for expen~
sive items, They take better care
of the belongings thoy worked for
and saved to own. Whon the.
price became available, I gava
him my decision (step 4) not to
buy the PlayStation 2. He was
disappointed but accepted it.
Quickly he focused on the other

things ho would like for his
birthday. When family members
asked my son what they could
givo him for Christmas, he asked
for money, and is now saviog up
to buy the PlayStation 2. L&

By following this procedure, it
shows kida that thulr lhanghtuv
and feeungu are wol being

d. It also di

them from attempting to wear
you down with constant whining,
begging end tantrums. With reg-
ular use, your children reap the
richest rewards, Children who
become accustomed to this
approach, think and prepare
before they ever approach you.
Children soon stop bringing out-
rageous requests to you because
thoy've already done their men-.
tal homework and realize the
request will not bo granted.

They gain life skills. They
learn how to effectively approach
someone in o logical way to pre-
sent their requesta. They will
use these skills in many whys
throughout their life with teach-
ers, job interviews, necighbors
and clionts. By consistently
using this approach, we empaw-
er our children and ourselves to
handlo requesta effectively.

Marilyn Suttle teaches educa-
tion classcs for Farmington
Youth Assistance. Her email:
MsaSuttle@aol.com. '
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‘ Our promise Is to bring you an interesting, enllghtenlng
. Bridal section filled with useful information.
Don'’t miss this very special addition to your hometown
newspaper, look for it on
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