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Add fresh blooms to any and every occasion

(WMS) -~ There is no mis-
taking the inviting presence of
fresh-cut flowers, They can be
the basis of holidny decora-
tlons, set the mood for a moon-
tight dinner for two oradd a
sense of elegance to awedding
reception.

¢ Flowers also can set the
seene when you are entertain-
ing. From a lavish banquet to
an intimate morning brunch,
the right flowers are the per-
fect complement.

« The presence of flowers
1ends a grace to any and every
occasion, but you must choose
your flowers carefully and con-
dition them so that they will
look best for your party.

There are o few things to
consider before creating your
personalized floral arrange-
ment.

Here are some tips, courtesy
of Malcolm Hillier

Flowers also can set the scene when you are entertaining.
From a lavish banquet to an intimate morning brunch, the
right flowers are the perfect complement.

scissors, n pair of pruners for
cutting wood stems, a small,
sharp knife for scraping stems,
and buckets in which to condi-
tion flowers.

For more complex arrange-
ments, you may need florists’
foam, chicken wire, stub wires,
wire cutters, florists’ gum nnd
prongs.

FLOWER CHOICE

First decide on the type of

Hillier.
TOOLS

*. For informal displays, you
will need a good pair of florists”

arrang {or arrange-
mients) you want at your party.
Where would you like to dis-
play it? How much space is
available? What vases or other
receptacles do you have? What
flowers are in senson? Do they

dictate your color scheme or tie
in with it?

Low displays are most suit-
able for the table, but larger
bold ones really can impress;
cither have one on the dining
table until guests sit down to
eat or place on a side table or
niantelpiece.

CONDITIONING

Buy flowers three days in
advance of the occasion, sclect-
ing specimens thot are just
beyond the bud stage, with
healthy fresh leaves, Check
that stems that have been
underwater aren't white or
pale and are free of slimy
bacterin.

‘When you return home, pre-
pare all plant material by cut-
ting the ends of the stcms atn
sharp angle and scraping
around cach stem up from the
base.

Remove any leaves that will
be subme: in the final
arrangement, and plunge the
flowers or folinge into 0
bucket of water with three
or four drops of houschold
bleach added (this inhibits the
bacteria that causes plants to
rot).

Leave in a cool, light (not
sunny) place ﬁ:r ulll'cnst two

Give your walls a
change of art

(NAPSI) - One of the casiest
and quickest ways to change
your home decor is wall art.

Hanging a new print or
poster, or changing picees with
the scasons, can transform the
mood of any room. Decorntors
say it's also a nice way to make
a dramatic difference inexpen-
sively,

To do this, ntany consumers
arc turning to the Internet for
llqnu_a decornting ideas and

hours, but p !
or until buds have opened and
you do the arrangement, ideal-
Iy the day before the event,
Keep the buckets in a cool
place to prolong the plant
materials life.

Once the plants arc
arranged, change the water
regularly, ndding a few draps
of bleach cach time.

Drooping stems are
sometimes revived by
placing their cnds inte almost
boiling water for five to 10
minutes,

Looking for a new recipe?
Read the Taste section in Sunday's paper.

beeause of it wen:
ience, cost effectivencss and
simplicity

“Web sites like Art.com arca
great resource for choosing and
purchasing wall art,” said
Melissa Andron of Realm
Design Studio,

“The site is ideal s a virtual
gallery for determining indi-
vidua] style. Plus, with their
online custom framing, itsan
easy and economical way to
create the look and quality

selestion that is casy to navi-
gate with on alphabetlcal
{nventory of artists and sub-~
Jeets, and a list of the 100 most
popular selections,

The option for viewing and
buying prints with a varicty of
frames climinates the guess-
wark by allowing the consumer
to quickly judge which frame
and matte loaks best with the
print.

‘The site even offers decorat-
ing tips for shoppers with
advice on how to set the mood
in & room and how to group
prints with furniture.

Gilt certificates from
Art.com allow recipicnts to
choose their own gift at their
convenicnee.

The site offers consumers
more than 1.4 trillion product
combinations in n friendly,
informative and easy-to-navi-
gate shopping venue.

Pecorators, students, and

huslasts of all kinds can find

everyoneis for with-
out breaking the budget”
Internct sites such s
Art.com resolve any doubt sur-
rounding the selection of wall
art. They provide visitors with
art as unique as cach customer.
Art.com, for example, pro-
vides visitors with an extensive

just what they're looking for,
experiment with matting and
framing options, nnd get deliv-
ery in days of ready-to-hang art
work.

Visit www.art.com or call
(800) 952-5592 for more infor-
matlon.

Youcan get it all atyour Mercury Dealer. Our Mercury Sable LS Premium comes with lgather—trlmmed
" seals and ABS, $1,495 In extras, at no extra charge. Mercury Mountaineer's standard third-row seat
helps seat seven, then folds down to give you up to 81.3 cubic feet of cargo sp-acé. And inch for inch,

pound for pound, dollar for dollar the newly re-designed Mercury Grand Marquis is the best value

in its class.* We've got it. So come and get it at your Metro Detroit Lincoln Mercury Dealer.
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FOR A/Z/D-PLAN EMPLOYEES & ELIGIBLE FAMILY MEMBERS

PER MONTH $2 2 CASH DUE AT SIGNING **

136-MONTH ~ (AFTER 12,000 CASH BACK}

/36000-MILELEASE  ~ FOR RETURNING LESSEES
|HCLUDES REFUNDABLE SECURITY DEPOSIT. EXCLUDES TAX, TITLE AND LICENSE FEES.

$20,631 (52,000 0%

A-PLAH PRICE*** CASH BACK ON PURCHASE™

2003 MERCURY SABLE LS PREMIUM

FOR A/Z/D-PLAN EMPLOYEES & ELIGIBLE FAMILY MEMBERS

$30,920

A-PLAN PRICE FORV-B¥**

$1,500

CASH BACK ON PURCHASE™"

L e —

0%.

PER MONTH
136-MONTH
136,000-MILE LEASE

2003 MOUNTAINEER
LUXURY V-B

3,254

CASH DUE AT SIGHING**

2003 MOUNTAINEER
CONVENIENCE V-6

1,654

CASH DUE AT SIGNING**
(AFTER 12,000 CASH BACK) {AFTER +2,000 CASH BACK)
FOR RETURNING LESSEES FOR RETURKING LESSEES
INCLUDES REFUNDABLE SECURITY DEPOSIT,
EXCLUDES TAX, TITLE AND LICENSE FEES.

2003 MERCURY MOUNTAINEER LUXURY V-8

@
MERCURY

FOR LATEST A/Z PLAN PRICING,
VISIT LMAPLAN.COM

FOR A/Z/D-PLAN EMPLOYEES & ELIGIBLE FAMILY MEMBERS

PRE-PAY A TWO-YEAR LEASE WiTH ONE
EASY PAYMENT OF

7,199

Ask about the Mercury Motor City Talent Search

www.MercuryTalentSearch.com

AFTER 53,500 CASH BACK"™*
FOR RETURNING LESSEES,

SECURITY DEPOSIT NOT REQUIRED.
EXCIUOES TAX, TITLE AND LICENSE FEES.

2003 MERCURY GRAND MARQUIS GS
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. - ANN ARBOR CLINTON TOWNSHIP DEARSORN DETROIT DETROIT GARDEN CiTY
S VisitYour [ Sesi Stu Evans Lakeside  fack Demmer Bab Maxey Park Motor Evans Garden
,Metro Detroit 2100 W. Stadium Blvd. 17500 Hall Rd. 21531 Michigan Ave. 16901 Mack Ave, 1800 Woodward Ave, 32000 Ford Rd. 49251 Grand River
Lincoln Mercury stilbeely a1 Romeo Plank Between Southfield & at Cadlaux Opposite Palmer Park 1081 Wast of Meniman 196 0t Whiom R, (€2 189}
" Dealers. {734) 668-6100 (586) B40-2000 Telegraph (313) B85-4000 (313) B69-5000 (734) 425-4300 Two Ets West of 12 Oaks Mall
) d seslim.com stuevanstakeside.com (313) 274-8800 im.com tm.com (248) 3055300
demmetim.com vinityla.com
PLYMOUTH ROCHESTER HILLS ROSEVILLE SOUTHFIELD SOUTHGATE STERLING HEIGHTS TROY YPSILANTI
Hines Park Crissman Bob Maxey Star Southgate Crest Bob Borst Sest
4o601AnNArbOTRd, 1185 South Rochester Rd, 29000 Gratiot 24350 West 12 Mile Rd, 16800 Fort Street 36200Van Dyke 1950 West MaFIu 950 East Michigan
allays Between Hamlin & Avon Rd. 2t 22 Mile R, st Tetegraph atPenssylvinls atag 4 Mile Rd. Troy Motor Ml 9 Miles West of 1375
(734) 453-2424 (248} 652-4200 {586) 552-6000 (248) 3544900 (734) 285-8800 (586) 939-6600 (248) 643-6600 (734) 482:7133
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*Based on MSRP comparison for all 2003 models in its class, **Not all buyers will quallfy for Red Carpet Lease. Some payments higher, some lower. Residency restrictions apply. Take delivery
from dealer stock by 1/2/2003. Custamers eligible for the $500 (Sabte, Grand Marquis) or $1,000 Mountalneer lease renewal Incentive must terminate thier new or used Lincoln Mercury vehlcle

lease by 1/2/2003. ***Not all buyers qualify for Ford Credit financing. Residency restrlctions apply. APR varles by term, For APR or cash back, take delivery from dealer stock by 1/6/2003.




