around that area looking for the
home products available.

“The house a family buys is a

matter of its'individual requirements
--its personal tamily objectives.”

HE EMPHASIZED THAT most
municipalities have building depart-
ments with sound standards of in-
spection. If there is any question in a
buyer's mind, he should check with
that department.

“Fortunately, most buyers and
builders are legitimate,” Frankel be-

“lisves. “If there are difierences, they

invariably find reasonable solutions.

A builder loses his license if he com-. . . cessful builder -is-the-builder~who "

mits fraud. And a builder is very
zealous about his building license.”
On the matter of “allowances,”

ing, 'wall myaterials, lighting and oth-
er-house “items, Frankel said thay

--~are-"strictly a-matter of.-contractual

_._vants_of_the_people,’.- he—added:

white hat.” ™™~

agreement’' and are generally “a
merchandisingtool.”. _ _ .. . ...

One builder may have a higher
allowance for flooring than another.
However, his lighting allowance may
be less. "Allowances are a decision
made by the merchandiser depend-
ing on his market, but based on the
competitive standards of the In-
dustry,” Frankel continued. “When
all Is said and done, the base prices
will be compatible.”

“Basically, builders are the ser-

“"They do not overbuild; that would
be committing suicide. The suc-

most nearly fulfills the market re-
quirements. ’
"You can't make more of the bull-

. ...which ag.zllder may give for-floor-- —der than'he Is==~he is not God, Re is

not the zoning board. He's basically
a good guy even if he doesn't wear a

Aleng with ‘a record number of
new home starts this year have

come record numbers of crowds to

inspect the newest models.

The heavy visitor traffic at model!
home sites can pose problems,
. which is why advance planning can
make your home tours more re-
warding.

" Ro$ner Corporation, a large pub-
licly-traded community developer
currently building in the Chicago
area and-preparing plans for the

___New_ York and Phildelphia-markets-—

as well. )

. "Knowing what to do when you go
through a mode! home can help you
_.get the most out of the visit, and also
contribute to the comfort and plea-
. sure of thase who follow you,” states
‘Morton E. Silfen, the company's
sales vice president.

Here are the specific suggestions
" made to help you make your model
" home inspactions pleasurable:

1. Try to schedule your visits to
model homes before 2 p.m. on Sat-
urdays and Sundays, when the larg-
estcrowds showup....___ .

2. Dress comfortably. Women are
urged to wear low-heel shoes or
flats to avoid fatigue.

3. Use the designated parking
_.space provided by the buiider.
Avoid parking where you'll block
drives, walks, and other cars. Park-
ing in the right place is your assur-
ance that your car won't be blocked

when you're ready to leave.

4. Carry small toddlers or else
hold them firmly by the hand..

shoes will stay clean, and so will the
model homes if you stay on the
walks and driveways.

6. Furniture and washroom facil-
ittes in the model homes are for
show only. Most builders provide

+ facilities for use in the sales office. '

5. You'll have an_easier_time, your___.sales office. .- -.

TIPS FOR VIEWING
NEW MODEL HOMES

pencil to jot down questions as you
go through a madel, you'll remem-
ber pertinent points to discuss later
on with the salesman. '

8. Close the ouside doors firmly
as you enter and leave the modei-
home. This will keep the model
warm in winter when the furnace is
operating and cool in the summer
when the air conditioning is on.

- 9. Carrying food such as pop-
corn, ice cream bars, and soft
drinks through a model inevitably _
leads to mishaps, not oniy to the
model but perhaps to your own
clothes. If hunger or thirst suddenly
strike, most builders will provide
some sort of refreshment in the

10. During busy_periods, sales-
men may get tied up with customers
and prospects. They'd like to.get to
you as soon as they can, so be
patient. When your turn comes, the
salesman will be happy to spend as
much time with you as yourequire.

7..1f you carry. a note.pad .and -.--
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NEW LOOK

~* Come See Our

Collection of
Bath

@ CUSTOM SHADES
®#HOME CONSUL-
CCTATION T T T
# INTERIOR DESIGN

®ROD INSTALLATION &
RELOCATION

Specialists

. Ke76666 |-

Two Convenlent Locatlons
KE 7-6066
20980 Grand River

DEARBORN
Call; 278

GARDEN

P R R R F XX NN )

- _.albaround you...

awa/ NURSERY &8

' 32593 CHERRY HILL
| WESTLAND e 721-6610

Accessories ...

TOWELS
SHOWER CURTAINS
""" ~~ TACCESSORIES
TOWEL RODS
SOAPS
B8ENCHES<HAMPERS

Accessories

... forthe
Home...

Bridal Registry

wWavsSIiDE

820 W. ANN ARBOR TRAIL
453-8310
MASTER CHARGE
BANKAMERICARD

Open Daily 9:30-6 P.M.
FRL 9:30-9 P.M.

We will create natural beauty by carefully landscaping your con-
dominium...landscaping to please the eye with spaciousnecss and
decorative touches. We will give you a home environment of un-
matched beauly and converiénces, = 77T 7T UL : -
Elnchanlment can be yours. A visit will show you what we're so proud
of. :

CENTER

R N TR R R E R R SRR RS

_ FORYOUR NEW BATH




