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Anxious Buyer Can Raise Value -

Actions Determine ‘Appraisal

rect, and be governed accord- and are generally, knowu 10 at-

We are all apprnlser:. whether in changing homes. You wish to

you realize it or not.

Each time you look at aperson
or object, you form an opinion.
Sometimes it is the correct
opinion, sometimes It is not. The
possibility of its being a correct
oplolon is measured directly by
the anfourt of knowledge you have
to support your opinton.

1n the appraisal of real estate
this same principle applles. A
real estate .appraiser has the

" knowledge of the various char-’

acteristics of a property that
cause it to have value. Ap-
praisers do not determine value.
They estimate value based on
the actions of people.

People like you and me make
value., We make value by want-
ing a property so quickly that

of bafance or we all want a
certain property so badly in a
particular locatlon “that the
demand s greater than the
supply. Any time there are
more buyers of anything than
there are nupplieu, the price

. increases.

You, the paopln makae .value. . .

We the appralsers, then find

the value that you'made by ap-

plication of certaln appraisal
principles, by training in ap-
pralsal schools, and by relying
on sound Judgment.

For a better understanding of
the appralsal problem, let us
assume that you are Interested

know how mnuch you can expect
to receive from your present
home. Then how much should
you pay for the home you plan
to buy.

Some people add all the pay-
ments since they bought their
present home, add this to their
unpaid mortgage balance and say
that is what they want for thelr
home. They never once consider
deterioration, obsolescence (out
of date), or the fact that the
house is in a dying nelghbor-
hood.

Then they are disturbed when

0o one buys their home. At the

beginning they should have con-
sulted an appraiser (all real
estate men aren't appralsers,
no more than all real estate men:

ance salesmen),

The appraiser then would have
advised the correctselling price.
The property would have sold
and they would have saved hours
of frusiration and money. Con-
versely, when you buy another
home—yuu—should-not pay more-
than it Is worth because U you’
do, you.have.no guarantee that.
someone else will buy it trom
you at its unrealistic price.

One of the biggest detercrents
on the decision of the property
owner to have anappralsal made,
1s the fear of the charge of the
appraiser. Appraisers, as well

\ linds your physical trouble.

as all other professional meq,
are always happy todiscuss their

fees before furnishing the
service. :
One should not necessarily

employ an appraiser justbecause
he. has a lower [fee than some
other appraiser. He should al-
ways employ the appraiser that
has the knowledge and the ability
to perform the desired service.

There are no cut and dried
appralisal fees, no more than are
doctors® visits the same price
or all lawyers' fees the same.
The fee charged is usually pre-

“dicted upon the difficulty of the

appraisal,

A real estate appralser is a
person who has Qeen trained to
find the value of your property.

“the~supply—is—temporarily —out—gy s mortguge” brokers or insur-—He~ -approaches—the- problem-in-|- ¥

a simllar manner as your doctor
, The
appraiser gathers the facts,
checks thelr authenticity, applies
his skill in appraising, then ar-
rives at an-opinion.

This opinton, as I mentioned

{n the begiuing, Is-the appraisal .

and” this is what you pay for,

The appraisec- cannot alwnys
tell you every minute step he
took to arrive at his opinion,
That would take too long and you
wuould not be willing to pay him
for his time. Therefore, if you
have chosen the right appraiser,
accept his report as belng cor-

ingly.
LAppralsers are

torneys and ftnancial istitutions.
Itsted 10 the The next time you have a valu-

yellow pages, the city directory ation problem, call one of them,

Buy or Sell Your
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Housing a little tight?
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Five Mile Road near Farming!

Your Real Estate Broker
or Builder has the key!
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When you ask your realtor, builder or home re-
modeler for Livonia National Bank financing,
things happen fast. You get all (or any part) of
these services: .

B Your choice of a conventional mortgage with up
to 25 years to repay or an FHA mortgage with up to
30 years to repay. Home owners can have a con-
ventional or FHA home improvement loan for up
to $3,500. -

B Your mortgage payments can include your home .

insurance {(from the agent of your choice}, taxes
and, of course, the principal and interest.

M If you wish, we will make your monthly mort-
gage or home improvement payments for you from
your Livonia National Bank personal checking
account.

So if you want {o_stretch out.and stretch those
realtor, builder or remodeling dealer for Livonia

National Bank financing. We’ll get you out of that
“sar!ine situation” fast.

Open Monday through Snturdny until 4:30 p.m. ... ‘til 8 p.m. Friday

v Road, Wi

" Livonia NATIONAL BANK

- 4 Offices to Serve You / Member Federal Deposit Insurance « :rporatlon

land Shopping Center, Middlebelt and Seven Mile Road,*Plymou:n Road near Yala

>or -remodeling=dollars;too;ask yoeE TS TERRAT



