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The Day Of The Motorcycle

The motorcycle rage has hit
the suburbs and spreading like
wild fire. The bike rage in the fif-
ties which saw collosal Harley-
Davidson's compete with Lilipu-
tian Cushman’'s and Vespa’'s.
doesn’t compare with the Japa-
nese marketing we face today.

One day you might be the
neighborhood critic of “noisy"’
greasers oh wheels, but you might
be the next convert to the open
road, green fields and trails. if you
are a motorcycle enthusiast, in the
not too distant future you will be
soaking some hard-earned cash
into these machines. Knowing
what to look for in a new or used
bike can determine whether you’ll
remain an enthusiast or return to
being the critic. Let's examine the
purchase of new and used bikes.

THE NEW BIKE

Before you ever walk into a
dealer’'s showroom the first thing a
buyer has to decide is whether he
wants a bike for street riding or
trail riding. There is a difference in
comfort, weight. equipment, and
tires. A buyer must decide what
he is going to do with his pur-
chase. A specific model or manu-
facturer plays second to what you
expact the bike to do. Talk with
every biker you meet and try to
find out what they prefer in a bike.

The A
Suzuki RV-90.
It’ll go anywhere
you point it.
Any time.
Any place.

Big, fat tires smooth out
rough roads and rocky trails,
take on sand and snow, glide
through mud and water.
Street legal, easy to ride, great
looking. 8 hp/6000 -
rpm. 4 speeds. Get ! )
on one and point it. ‘sviw ©
The RV-90 conquers terrain.
Any kind.
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Find out if they have gripes or
pleasures in their cycle.

Assuming you've read a few
cycle magazines and picked up a
few brochures from dealers, and
know what bike you want, the
next thing you do is select a
dealer.

There are several considera-
tions in selecting a dealer. But
primarily choose one with a good
service department. Let's face it,
the bike you buy will need some
work done eventually that may or
may not be covered under war-
ranty. If it’s warranty work you
want a dealer who can repair the
bike right, the first time. If the bike
needs repair out of warranty, you
want a dealer who can do the job,

© as inexpensively as possible with

as little waiting while the bike is
out of commission. Thus, a small
shop in a large dealership can
mean a six month wait while your
bike is being repaired. Word gets
around concerning the reputation
of a dealer. Check with owners of
your brand of bike as sources of
information.

Motorcycle prices are not as
flexible as automabile prices so
there is not going to be a whole
lot of dickering or price differences
between dealers,

Don’t be fooled by a “low ball”
deal. That's an intentional low
price thrown at you by a dealer to

get you back in his showroom
after you've shopped around. A
low bail usually means that set-up
fees, freight, accessories, license
and taxes will cost you extra. be-
yond the original price quote. Re-
sponsible deaierships won't try
this. if you're victim to one of
these sales pitches, watch out! If
you still want to deal with the guy,
that's fine, but don’t start crying
when the same guy won't follow
up on his warranty claims, or other
problems creep up later. If he's
anxious to make a better than av-
erage profit on a bike sale, he
probably is “cutting corners or in-
flating prices in the repair shop
and parts department.

Another consideration in your
bike purchase is insurance. Check
around for the cost of bike insur-
ance, If you own an auto policy.
go to that agent. You could make
a better insurance deal on your
own rather than going through the
dealer. Just as your insurance
salesman makes a commission on
your insurance purchase, a motor-
cylce dealer probably gets his
commission for pushing a particu-
lar insurance company.

THE USED BIKE

Everything mentioned in the
purchase of a new bike can be
applied to the purchase of a used
motorcycle. In any deal approach
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it cautiously and don’t be too im-
pulsive.

Just because the bike looks
chromed and flashy doesn’t mean
it runs well. Look tor small shiny
pieces of metal suspended in oil,
this usually means excessive wear,

Inspect a grease fitting. Re-
move the plug and look inside the
hole. If it's dry, the owner probably-
didn’t maintain the bike properly.
A dry battery can be an indication
that the bike wasn't “loved” by its
previous owner.

if you buy a bike from a prsi-
vate owner, buy a recent model. A
very old bike will cost you money
on repairs. Current parts and avail-
ability of discontinued parts are a

* consideration when buying an old

bike. Try to keep your shopping to
the four-year or newer bike.

Buying from a. private owner
can be the cheapest way of pur-
chasing a bike. But it can mean
costly repair bills later. Buying
from a dealer can cost more
money initially but might be a bet-
ter deal. A dealer often will war-
ranty a used bike or has replaced
worh parts on the trade-in you're
about to buy. .

Before you buy any bike, shop
around. Don’t get anxious, if you
do it could be a bad purchase.

With patience, common sense
and planning, buying a bike can be
a happy experience,

X MICHIGAN'S

LARGEST DISPLAY
of. . .

PICK UP
BOX COVERS

Spring Specials!
PICK UP CAMPER

725%

[ ® vaANCONVERSIONS |

® BUMPERS
® FRONT TIRE MOUNTS

Storage space available
for TRAILERS et

CAMPING
UNLIMITED

12769 INKSTER Ru,
LIVONIA

GA 1-8800

7




