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By LOIS C. DICKS,
President

“Realtor” -- There is a tremendous
feeling of pride in this word that is
used by thousands throughout our
country. It has a special meaning for
those who are entitled to use the term
but the public, generaily, makes no
"distinction between the licensed real
estate sales person and a Realtor be-
cause they do not understand the dif-
ference. Let us evaluate this differ-
ence.

A Realtor and Realtor associate is a
dues paying member of a local Board
of Realtors which is affiliated with
the State and National Associations.
He is required to complete a course of
instruction covering not only the
by-laws of his local board but also
those of State and National. He
agrees to abide by the bylaws, stan-
dard operating procedures and the
constitution of the National Associ-

" ation of Realtors. '

Most importantly, a Reallor ac-
knowledges the Code of Ethics as-set
forth by the National Association and
he pledges to adhere to it. As a result,
he has a deeper sense of obligatien to
his client, his community, and his
country, a fact which should insure
the public of a more qualified type of
service and a very real interest in
protecting their individual rights per-
taining to all phases of real estate.

;The Western Wayne Oakland Coun-
ty Board of Realtors is one of the
largest and most progressive in the
country. The governing body is a

Board of Directors consisting of 12
members elected by the membership
for a term of three years having as
officers a president, vice president,
secretary and treasurer whose duties

are indicated by their respective ti-

tles. The work of the board is carried
on through the various committees
which are chaired by the officers and
directors.

The Education Committee sponsors
educational programs that tend to in-
crease the professional competence of
all members. It works with the Real

Estate Department of Licensing and-

Regulations as well as institutes of
learning to provide a full .range of

real estate courses and study mate-

rial. It plans and produces orientation
sessions, educational conferences and
seminars. This committee recom-

mends text books and films for the

use of the membership.

Finance and budget committee pro- .
poses the annual budget and conduets”

reviews of monthly, quarterly and an-
nual financial statéments and annual
CPA audit.

Professional standards  committee

hears complaints involving arbitration

of disputes and alleged breaches of
professional conduct. It promulgates
policies for the improvement of ethic-
al practices.

The membership committee in-

. vestigates the eligibility and quali-
fications of applicants and makes its
recommendations to the board of di-
rectors.

The by-laws committee from time
to time reviews suggested changes by
the membership at the request of the

board and makes recommendations.

Public relations . committee pro-
motes the publication of information
relative to real estate conditions gen-
erally and brings to the attention of
the board any advertising or items of
publicity which may be dishonest or
harmful to real estate interests.

The legislative . committee promotes
private ownership of real property by
encouraging faverable legislation

“through clvic participation at the lo-

cal level. It recommends action af-
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fécting city, township and county zon-
ing ordinances and equal opportunity
in housing for all persons. -

For the most part these Realtors
and their Associates are dedicated
men and women — improving them-
selves through continuing education;
striving for more equitable and just
legislation - working to create better
public -relations - but primarily and
most importantly they are intent on
increasing their service to you - our
clients and customers. '
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Computer Age

‘Your Uhnited Northwestern Realty Association’
broker can help select .

"~ YOUR HOME

out of 7,000 listings
with the aid of a computer.

Tell Him what you want and where you want it

Within seconds your selection will be made .

CKEON
OLING

EAL ESTATE, INC.

PLYMOUTH
500 S. MAIN
453-6800 s

HERE'S WHY:

® Member Matti-List

Bob Fitzner - Assoc. Broker
Jean Naling - Assoc. Broker
Kalhryn Barry

Larry Bucalos

Selma Hegazi

Vickie Johnson

Lynn Koths

Doris Manley

‘Thinking of Buying
or Selling Your Home?
McKEON NOLING 1S YOUR‘

ONE STOP
'REAL ESTATE SHOP

® Exceplional knowledge of Area, values and needs prolects your hame dollar
@ Professional answers from professionat people . :

a

June Nicot

Shelby O'Quin

Vern Schilawskie
Margarel Slezak

Jack Williams
Fldrence Wodds
John Woods

Jim McKeon - Brakar
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THERE IS A BETTER WAY TO SELL YOUR

HOME!

Sure, you can put a sign out front ... that's what we
do when you engage us.to represent you. But
that's not the end of it! .
There are so many other things to do ... to know
3 "~ about. . ‘

. That's where we come in!

"LIST YOUR HOME WITH US

IT'S THE BETTER WAY!
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