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Now Homes and Condominiums

Loca

(Conlinued TivarPg—6)

herself and survived be-
cause she learned how to
handle condominium re-
sales and the growing
tales of concern by de-
velopers of ongoing
communities that resales

ﬁontopf

competition. She has
also seen the cBarts of
resale ''statistics’’ from
several Detroit area com-
munities and draws her
conclusions regarding
the growing strength of
the markst from the ex-

Kate points out that
the first *‘preliminary re-
turns’’ on the resale sta-
tistics ot Lexington Con-
do Homes in Northville,
in mid-1975, were & bit
bailling. They ranged
trom a 15 per cent appre-

within their own devel- periences of her col- cistion in value in two-
opments are fast becoing leagues as well as her and-a-quarter years on’
their best and strongest own. one home (the first to re-

well), o a per cent
appreciation over two-
and-a-half years oo an-
other to a one per cent
loss on another.

Today, after 14 resales,
a defenite pattern has be-
qun to emerge. The con-
dominium homes in good
or better coadition, re-
qg;dlen of size, likeo any

Hovombor 4 1376

other home in the North-
ville area, are averagung
a five to seven por cont
appreciation o value
per year. The figures are
based on rosale prices
minus the original pur-
chase price, including
structural improvements
such as finished baso-
ments. OQnco tho oniginal
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ownors got past the first
two yoars of ownership,
the chances of realizing
oven groater apprecia-
tion on their homos are
significantly improved
Tune on the markoet (roal
estalo terminology for
the longth of itme a home
18 advurtuoq for salo)
bas varned anywhero
trom one to throo days in
some wnstances to c:gkt
months 1n two aituations

VA services
are varied

{Coshinuedft.m Py 4)
eatitlement available to
them” U, for example, a
World War |l greteran
has cxzhausted his ong:-
nal $4,000 enttement
for an $8,000 guarantoed
loan, he now 11 eatitled
to an additional guaran-
teo of $13,500

A VA or GI quaran-
toed loan offers these
featutes

® A moderato interest
rato

o No down payment,
unloss roquired by the
londer or the cost of the
home 13 moare than the
reasonable value of the
home as asppraised by
tho VA

® A long
penod

® Assurance that the
home buyer can pay off
all or part of the boan wn
advanco without penal-
ty

THE VA will also ap-
praise and inspect the
house a vetoran wants to
buy. The appraisal will
determinoe. its reasonable
value in the prevailing
housing market The 1n-
spection checks that the
now house meols accept-
ed construchion stan-
dards and conforms to
plans and specihications
on which the VA's ap-
praisal s based. In addi-
tion, the VA wil try to
assist1n getting a builder
to correct defects

Some things the VA
cannot do are:

® Act as an architect
or supervise housing
coastruction. -~

® Guarantoe that a
houso does not have de-
focts.

® Cannot provide lo-
gal services i problems
resull during the con-
struction or purchase of
a home.

® Campel a builder to
tix defects

® Guarantoe satisfac-
tion with the home

® Guarantoo that the
homo owner 13 making a
good wvestment

ropayment



