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Working women get the business?

By KATIE KERWIN

A woman must do a job twice as
well to' be considered half as good,
according to an old adage.

Four Birmingham-Bloomfield
women: who have recently gone into
business for themselves give the the-
ory verying degrees of credence,
based on their personal experiences.

Bloomfield free lance public rela-
tions specialist Sylvia Coughlin said
she finds that both her gender and self-
employed status make dealing with
some customers tougher.

“It’s difficult for 2 woman working
free lance to convince people she's
worth the money she charges for pub-
lig relations work,” she said.

She added that an individual's opin-
ion can influence the way business is

transact:

“IT'S HARD for a free-lancer to tell
a man running a company how she
thinks she can improve his business,”
Ms. Coughlin said. A lot of men seem
to think you're just some woman —
that you're just doing public relations
for pin money. Many men can't get
beyond that.”

While a sense of chivalry may cause
an'editor or television producer to give
a woman a few mimutes to present an

-idea, Ms. Coughlin said men tend to

quibble more with women in public
relations than with their male counter-

parts when payment is discussed.

“It's harder for a woman to con-
vince clients that she’s a professional
2nd can make significant contributions
to their businesses,” she said. *‘And
it's infinitely harder to command a
fair return for work and collect.™

ELLEN KAHN AND Betty Mat-
thaei, co-owners of Bettelle’s, 2 new
gourmet health food store in Birming-

to making it a success, some of their
male friends commented in surprise,
*“You rezally are serious.”

. “That gave them away,” laughed
Ms. Matthaei.

Some took the “you girls are just
playing store™ attitude, Ms. Matthaei
said. Others ‘‘thought we were going
into it because we had nothing better
to do,””Ms. Kahn added.

ham, said that others in the  health
food industry took them seriously from
start.

They said their husbends and chil-
dren encouraged them, but added that
they encountered some condescension
from male friends and from what they
termed *the bureaucracy.”

As Bettelle's began to prosper and
the co-proprietors devoted long hours

Skeptics might have guessed from
the three months of research the
wornen did last summer that the busi-
ness was more than a lark to them.

Before launching their venture,. Ms,
Kahn 2nd Ms. Mattheei investigated
various possibilities and ga!hered
information at restaurant schools in

New York and Michigan State *

University.

They concluded that their original
concept of a fast-food health restau-
rant was not feasible, and settled on
-the gourmet health food shop.

GINNY HYMAN FOUND the recep-
tion of her oriental art dealership
more encouragnrg She opened the
doors of Dulany’s in Bmmngharn two
years ago. A second shop is scheduled
to open soon in Dallas.

As far as receiving different treat-
ment as a’'woman in business, Ms.
Hyman said, "l've never lhought
ebout it.” -

The sole shopper for Dulany’s, she
also handles pricing, inventory, clean-
ing and supervises the bookeeping.

Although her hushand, J. Leonard, is
her backer, legal adviser and compan-
ion on buying trips, Ms. Hymen denies
that she’s *playing shop" while he
runs the business. I handle all

- aspects of the business,” she said.

Buying excursions have taken her to
mainland China six times and on
numerous other trips to Asia and
Europe as well. Even in the remote
outposts to which her art hunts have
taken her, Ms. Hyman said she never
felt different because of her gender.

*“As long 2s you are honest and 2s

. long as people feel they can have con-

fidence in you, it doesn’t matter who
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you are, male or female.”

Were the (hnes...

A Message to
INVESTMENT-
MINDED
Women

Many of .our clients are women, who came to us initially for
advice on their investments. They are still with us because they
have confidence in the integrity and competence of our Account
Executives. And they appreciate the fact that we have con-
scientious concern for their specific financial requirements and
objectives.

Some of these women want maximum investment security,
others are interested in growth, and still others are concerned
with income. We try hard to please them all.

If you are an investor, or would-be investor, we invite you to
discuss your program with us — without obligation. You'll like
the courteous way we treat you. (And by the way, some of our
Account Executives are women).

I MANLEY, BENNETT, McDONALD & Co.

100 Renaissance Center, 25th Floor
Detrait, Mich. 45243
BLOOMFIELD HILLS o FLINT » GRAND RAPIDS ..
LANSING o PLYMOUTH  ROCHESTER .
SOUTHFIELD » TRAVERSE CITY
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Type of  |Minimum| Annual E/{fne:l‘j';le
- Account | Amount| Rate | "Rt You want to provide the best for your
§ Regular No 1/ 0 o, family—a good home, higher education,
. , (Daily Inleresl) Minimum 5%% | 5.35% vacations, luxuries ... as well as a financially
B : . One-Year 150 o secure future. )
I A K Certiicater | 1000 | 6%2% | 6.66% In fact, we're the ones that pay the high-
Ys-Year $1.000 3 6 '/ est interest rates allowed by law! NOBODY
You're a working woman and vour Certificate* ' 6%% ‘92,00 PAYS MOHE!! .
just conked out. That's two A-Year - - Stop in and see us today ... before you
strikes against vou already. right? Certificate” $1,000 | 7%% | 7.71% decide where to invest your savings. After
WRONG. You have friends to help - . all, we're the ones that pay high interest ...
you out. We promise we'll give you &?ea; . $1,000 | 734% | 7.98% and that could mean extra money in YOUR
the most courteous and efficient Certificate pocket!
“service in town. No ripolfs. No 8-Year 0, o, f
grouchy service people. No coarse Certificate* $1,000 8% 8'24/°
lianguage.
Straight talk. We promisc. '
We have a complete, modern service department featurings . “A substantal interest penally is required for early withdrawal
¢ Front Eng Aligument ¢ Mufflers » Brakes ¢ Tunc-ups ® Batteries ® Air af centihicates in accordance with Federal regutations.
Condmonmg * Shocks ¢ lenrn Wheels ¢ Hi Speed Computerized Balance
r m.m., ey our specal this week: ‘l’
Your car deserves this inexpensive but valusble service I g
.| every 3,000 to 7,000 miles per your car ovngr’;‘ ]ml;uul. |
You'll get up to five quarts of high-grade motar oil, plus a
o Mc\n Olﬁce 761 W, Huron st. Ponfiac, Mt
| e s e o e e o o Phone 313/333-707
3 2N Z] and light trucks. I -
Iil.JSTCALLAHEAD FOR AN APPOINTMENT. Ofer ends October 31, 1975 . : ’ OAKLAND COUNTY OFFICES:
T . — — — — — ——— V— V— —
CHARGE IT! We booor Viea ‘and Mastercharge AVONTOWNSHIP  BLOOMFIELD CLARKSTON DRAYTON PLAINS,  HIGHLAND TOWNSHIP  HAZEL PARK HotLy LAKE ORION
Rochester Hills sszde0n S3a-40s8 6252831 74027 857:4141 5438578 634-4deS 6906228
Hi - -6 pm : -
Tire & Service Fours: Mnn Fd. 86 p MLFORD ~ OXFORD ~ ROCHESTER ~ DOWNTOWNPONTIAC  NORTHEAST PONTIAC  UNIONLAKE  WALLEDLAKE  WATERFORD PLAZA
510 N, daln 51, Sat. 8-4 pm | 6a51855 6280755 651-5460 2920147 MR 383763 6244524 6731278

" other canvenient offices located in Macomb, Lapeer & Sanilac Counties.
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