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Q.1want to hold a garage sale, but keep putting i1 off, Any suggestions
for motlvation?

First ascertaln If you will carn as much from a garage sale as you
would from a tax deduction by giving what you don’t need te a charitable
organization. That could save you lots of work.

1 you want a sale, mark your calendar for the speclflc date to hold it.
A vague “this spring™ won't do. If there are no openings on your
calendar, then you won't be holding a sale, will you?

Holding a joint sale with a friend or nelghbor will provide additional
motivation. This can add more fun to your venture and help them get
arganized, too.

1f holding the sale alone, enllst someone else’s help and ask them to
block out that time on their calendar.

Next, call your favorlte charlty that provides pickup scrvice. Find out

after

~Antique acclaim

Vintage furnishings and collecting made easy

AP — For most of us, lhere's
something slightly scary about a tru-
Iy superb 18th century drop-leaf
tabte.

A modernlst collector might be
Just as Intimidated by a supremely
simple (and technologically revolu-
tionary) Charles Eames bent
plywood chalr,

They are pricey items, yes, bul
more often it's the chaflenge of
securlng a “good buy” in a highly
ticld that robs us of con-

the first time they wlil be in your your prop sale
date, Make a commitment that they get either what I left from the sale,
or everything if you haven’t had the sale by then.

Make a fite folder entitled ““garage sale,” cllp a pen to it and establish
a special place for it. File everything pertalning to the sale in it. So far
your work has been minlmal but you'll feel the date Is “written in
concrete,”

Chart your preparatlon timetable, Rough draft your newspaper
advertisement and file It with your time chart. Mark your calendar for
the date to submit the ad. {Some papers require advance payment.)

At the office supply, buy pricing stickers, using different cotors for
itets owned by different people, along with garage sale signs to direct
traffic from major streets. (Don’t forget to remove the signs
immediately after the sale.) Visit other garage sales to get pricing ideas.

With your folder and a box or bag in tow, systematically search your
house. Price each flem to selt right then and place it in the receptacle,
moving full contalners to a speclficd place.

Make a master list of ltems. For merchandise too large to move unti}
the last minute, price the item, noting its description and location on
your master Jist. On sale day have plenty of sacks, newspapers, boxes
and change on hand.

One key to accomplishment Is Lo set aslde a specifle time to achleve it;
otherwise It probably won’t happen. Anather key is to be positive,
discovering how much fun your sale can be and how you can benelit
from dejunking your home. '

Questlon from a reader: We purchased an oider home, We love the
arsu itis in hut ere unkuppy with the old look lo oor kitcheu and
bathrooms. We want (o start oor remodeling with oor bathroams first,
Have you nny suggestions as to what we can do for cablnets, lighting —
anything to give us an updated look? Our furnishings are a mix of
everything.

In your powder room or master bath, shop the antique shops for an old
washstand. This witl serve as your cabinet in that room,

This plece does not have to fit end to end, It should look like a plece of
furniture. These old pieces usually have tile or marble on the counter
and back splash. You would recess your sink into the center or the stde,
depending upon which Is more comfortable for you.

The catire wall in back of the piece can be mirrored. If you have &
soffit over the cablnet, that could be mirrored as well. The soffit can ge a
good piace to house your lighting. Use a bevel where the mieror sections
abut onc another.

For a more contemporary look, use a brushed chrome mica for your
cabinet. Leave slx to elght Inches open on elther side, Recess your sink
into the center, which is curved a radius of 24 inches tapering to 18
inches on the sides,

The cablnet is susprnded eight inches from the foor. The brushed
chrome with a laupe sink and lucite and pollshed chrome faucets is a
great look. Again, your mirror may cover the entire wall, or try usinga
mlrror the width of the cablnet with the depth 36 to 38 inches,

Add a mirror frame around all sides overlapplng the mirror itself. Use
a bevel at the inner and outer cdges of the mirror,

FOR ANOTHER CABINET, yau may conslder the waterfall top. This
ean be made of mlca, An Interesting look would be using the same color
of miica but different finlshes. Use the sucde mica on the counter top and
back splash with your doors In the shiny or wet Jook mica. You may use
the brushed or pollshed chrome mica in your trim.

Tile is another surface you may consider. Any number of deslgns are
avallable. A visit to any tile company wll give you some ldeas. If you
are working with an interior destgner, ask to visit the Virginla Tile Co.
shawreom at the Michigan Deslgn Center.

IN REPONSE TO MY recent column on Wood-Mode cablnetry,
dealers in the arca include Royal Oak Kilehons, 549-290944 on N,
Woodward in Royal Oak and Kitchens by Jensen in Birmingham. There
arc others as well,

fidence.

But there's nothing really mysteri-
ous, say the betlter antiques dealers
and vintage ferniture shop owners,
about thelr love for the furniture,

Most are enthusiasts as well as
merchants, And, whether their in-
ventories include very old, hand.
crafted mahogany pleces or the slm-
ple chromed tubular-steel vintage
items from the 1930s and "40s, most
dealers are happy to share thelr

wli

sics (like the Marcel Breuer chair or
Mles van der Rohe's famous 1930
couch) are widely available. the best
defenses against outright frauds is to
work with a reputable dealer and to '
know what you're looking for.

DO YOUR HOMEWORK. IUs re-
ajly the best place to start, and it's a
labor or love for true colleetors who
n:llr:d interested in a chosen field or pe-
riod,
By dipping into the wealth of doc-
umentary material on antlques,
you'll know that country-of-origin
stamps only began to be used about
1890, So if a plece says “Made in
England,” you can be falrly certain
it was made after 1890,

Also, you'll not be decelved by

called a “Chi d
sldeboard” — it's a simple fact that
16th cenlury cablnetmakers did not
make sideboards. |

For 20th century collectibles, the

hol is thinner, but some good

th a p lal custom-
er.

S0, FOR OLD World charm or re-
tro chic, the experienced deater Is an
invaluable resource. Herewith, tips
Irom the dealers to aid your collect-
ing search,

Don't be intimidated by antiques
or. vintage classics. On this (ke deale
ers are almost unanimous. You
should buy something only because
you love It and can really use it.

Don't be mesmerized by age alone,
“0ld for old's sake,” is how the deal-
er describes this Jamentable syn-
drome. He adds that “there were
perfectly dreadful things made in
every period, just as there will be
some perfectly beautiful things crec.
ated n this century, which will al-
ways have value.” Age, alone, s not
enough.

Know thal Imitation= cxist. Re-
member that 18th century designs
were revived and reproduced
throughout the 19th century, and
that knockoffs of 20th century clas-

\

books are available, No matter the

riod, read up on it, and become fa-
millar with the distinguishing char-
acteristics (markings, patterns,
places of manufacture} that other
collectors prize.

Adapt and use antiques. Since
most of us are not museum curators,
many dealers suggest we loosen our
purist respect for antiques and make
sure we can really use them In the
home. Case in point: Lamps made
from the raony Chinese porcelaln
vases that were imported {nto Eng-

land in the 17th and 18th s
“How many vases can you use?”
asks one dealer, “But you can never
have too many lovely lamps,”
Cultlvate the dealers in your col-
lecting field, Since most antiques
shops and vintage furniture stores
are small, private businesses owned
and opernted by a family or individ.
ual, part of your shopping fun should
come from chatting with the propri-
etor. Make use of this conversation.
For example, most dealers are

glad to take “want” Usts, If you don't
see just what you're looking for.
Also, don't be afraid to ask questions,
to ask for advice, to'ask about alter-
natives in your price range. Ask, too,
if your purchase will bave trade-ln
value should you want to upgrade
later. . g o

Ferret out “as is"” treasures. Ask
the dealer about a back room or
“warchouse where he might be stor-

ing pleces that have yet to be made
ready {or sale,

- IF YOU SEE something you like
that hasn’t been refurbished, you
may be able to discuss ehoices of
color or fabric with the shop owner.
For the vintage furnlture collector,
some dealers keep rolls of mint-con.
dition vintage vinyl to use ir reu-
pholstery,

short takes

GRANDOPENING

Just when we thought we were well on our way ta staging pur
Grand Opening, we discovered we were well on our way 10
alrcady being sold out.

$o, unless you act quickly, the opportunity to claim one of these-
luxurious, handsamely designed, unattached custom eluster
hamcs may be lost forever,

Come discaver What Plymouth most sophisticated homebuyers
are raving about. Priced from the mid two-bundreds.

McClumpha south of
N Ann Arbot Rosd

PLYMOUTH
Model daily and
e et Call 459-7100 or 5404232

Anothet ditinguished comamunity by John Richards Deved pment Corporation

DURING THE WEEKENDS of April 9-20 and

April 16-17, more than 5,000 Century 21 sales

D g 256 offices gt
Michigan will go door to door collecting dollars
for Easter Scals. .

More than $3.5 miltion has alrcady been
pledged by the nationwide system of Century 21
offlces In 1938 — the largest Easter Seal contri-
bution ever made by a corporate sponsor,

ENGLANDER'S HAS ADDED a 5,000-square-
foot Henredon furniture gallery to ils Birming-
ham showroom, bringing its total number of
Michigan galleries to six. The Henredon gallery
features a highly diversified offering of {lne
furnishings ranging from 18th century tradition.
alto the latest in contemporary deslgns.

SOLOMON PROPERTIES announces the oce .
cupancy of River Oaks Club, a newly opened
two-story clubhouse serving the River Roak
{tpnmcnt and Towaship Community in Roches.

er Hills.

LUXURY CONDOMINIUMS

HATURAL LAKESIDE COMMUNITY

« fanch typs units with private " |8
entrance and sttached garages

* Walk-out basements
= Ali kitchon appliances
« Vaulted coilings

* Male fioor laundry

srn °99,900 15*149,900
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MT. CLEMENS
42657 GARFIELD

- 263-5600

GUARANTEED

ALAIESA

bl

« $250 TOTAL ORIGINATION FEE
+ NO DISCOUNT FEES — NO POINTS
« NO HIDDEN FEES »
75% REDUCED DOCUMENTATION '

LOW RATE
+ LOWEST ANNUAL PERCENTAGE RATE
ON STANDARD CONVENTIONAL FIXED
RATE MORTGAGES

OUR GUARANTEE

WE GUARANTEE AT THE TIME OF YOUR LOAN
APPLICATION WE WILL OFFER A LOWER ANNUAL
PERCENTAGE RATE THAN ANY OTHER METROPOLITAN
DETROIT SAVINGS INSTITUTIONS CURRENT PUBLISHED
RATE. ALL INTEREST RATES ARE GUARANTEED FOR A 48
DAY CLOSING PERIOD.

FIRST

- SECURITY

" SAVINGS
BANK rs

FOR SPECIFIC DETAILS, PLEASE CALL ONE OF OUR FOUR AREA LOCATIONS.

LIVONIA

+ 37650 PROFESSIONAL CENTRE DR, :

591-6770

352-7700

T MORTG
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SOUTHFIELD
20444 NORTHWESTERN HWY.

MAIN OFFICE  357.2200

1760 TELEGRAPH RD.
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FOR A LIITED TIME OSLY ARD SUBJECT TO LOAN APPROVAL®*
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