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Common threads

unite

those building wealth

Wealth accuraulation methods

Systematlc savings and §

ent

8y Dan Boyce
and Alsn Forrara
spocla) writers

D Automatic payroll deduction
Q 401(k) or tax-sheltered annulty

Q Dollar cost averaging
Q Income tax refunds

Bullding long-term equity
0 Buslness ownership

Q Real estate accumulation

Managing the windfall
Q Inheritance

Q One-time large capital gain

Q Large gift, lottery, etc.

Dan Boyce

Alan Ferrara

First of two parts.

‘This month's Family Finances celumn focuses on
some common characteristics of those who are suc-
cessful financially. In analyzing the {inancial situa.
tions of the many respondents to our column, same
common threads emerge In those who have been able
to bulld their personal wealth. Through the sharing of
thesc observatlons, we are hopeful that our readership
will galn some insight that will be of assistance in
accomplishing their fInanclal goals.

“To get money is dlifficult, but to keep it is cven
more dlfflcult.” Al of us have money that we recelve
cither through wages, investment income or other
sources. It is how we manage (hls inflew that deter.
mines long-term financlal success.

Generally, most people who have been able to accu-
mulate signlflcant asscts fall into one of three categor-
les. We will call these three types the savers, the
achievers and the Investors.

‘The savers remember the story of the tortoise and
the hare. They believe that slow but steady financial
progress will untimately win the race.

Estahlishing the habit of
savings for the long term is
the single most common
attribute to financially suc-
cessful people. Inltlally, it
seems as If the amount

Guy Flannery

Venture group provides

investor,inventor forum

By Doug Funko
stalf writer

Matchmaking,
working.

It might not sound fancy, but
that essentially is what the
Southeastern  Michigan Venture
Group Is all about.

ly., it's 10 provide a fo-

expediting, net-

saved does not matter —
estahlishing the habit is the
Important factor.

The savers have discov-
ered that cven modest
amounts saved regularly
over a long perlod of time
will graw Into
sums. For example, $150
per month Invested at 8
pereent over 35 years
would grow to more than
$340,000. If an average rate of 12 percent can be
achicved, the monthly [nvestment of $150 would grow
ta almost $1 milion.

FAMILY
FINANCES

THE SAVERS reallze the magic of compounding.
Over lime, money grows exponcntlally when the Inter-
est is refnvested and compounded.

For many people, the forced discipline of an auto-
matlc savings plan Is helpful. Several stragtegles can
be adopted by those who want to begin a regular sav-
ings or lnvestment program. Three methods wlill be
discussed here.

Many employers will, upon request, automatically
transfer a portion of their employees’ paychecks into a
credlt unlon account or other savings vehicle. If used
solely for investmenis and long-term growth, this
money can form the foundation of fulure financial se-
curity. We typically recommend that this account be
completely separate from your general checking ac-
count and any savings account used for periodic major
purchases. This account should be used solely for long-
term investments. Don't use the money for expendi-
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rum for investors, entreprencurs
and service providers,” said Scott
Eisenberg, president of the non-
profit organization.

"We're a network,” said Carl
Meyering, a founder of the venture
group four years ago and a former
president, “The group itself
doesn’t tend money. It brings peo-
ple together.”

The Southeastern Michigan Ven-
ture Group, onc of at [cast six in
the state, meet at monthly break-
fasts at Walsh College in Troy.
They generally draw upward of 50.

ABOUT HALF are cn-
trepreneurs with ideas at various
stages of Incubation, sald Eisen-
berg, manager of the corporate

Soo" Elnenberg

{inance group for Deloitte, Has-
kins & Sells.

The rest of the participants are
service professionals llke accoun-
tants and lawyers and investors
such as banks and other private
capital groups.

Alter a featured speaker, every-
one has the opportunity to take a
minute to tell the gathering about
his idea, business or service pro-
vided.

informal connections are made
before, during and after the light
meal,

“Entrepreneurs, per se, are not
members,” Eiscnberg said. *Most
come to one mecting and don’t
come back. We don’t have any idea
of followup, what luck they've had.

1 think they shortchange them-
selves by not coming back, he
added. “You hear all those presen-
tatlons in one day, you can't re-
member them all.”

“it's just kind of exclting work-
ing with peaple at that level,” said
Guy Flannery, vice president of
the venture group and flnance dl-
rector for MIDA Dental Plans.

Don Beardslee

“SOME PEOPLE will have one
plece missing, some might have all
the pleces missing,” Flannery add.
ed.

Danicl Beardslee, vice president
of the Demery Sced Capital Fund
and a venture group board mem-
ber, sald his campany has invested
with a business that ficated an
idea to the group.

‘That company, Rollforge of
Benton Harbor,'is involved with a
high-speed forging process.

“Thls 1s one of the best ways we
can see a lot of potential invest-
ments quickly and meet people.”
Beardslee sald. “It's a lot different
to read a business plan and sce the
person who wrote il

Meyering, president af the
Meyering Group, said his private
investing group Is involved with
several companies with which con-
tact was made through the venture
group.

“If you'rc a new business, you
don't have any assets, you don’t
have collateral,” he said. “Where
are you going to go? The private
communlty.”
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CHUCK DALY SAYS, “CHOOSE MET
AND EMPIRE OF AMERICA FOR
AFFORDABLE COLLEGE TUITION!"

Chuck Daly knows the smart way to finance your MET is with a

loan from Empire of America!

We'll deliver a credit answer in just two days, so there’s plenty

K mart to merge with PACE

K mart Corp., based in Troy, an-
nounced an agreement Monday that
says the world's second-largest re-
taiter will purchase PACE Member-
ship Warehouse Inc. for $23 a share,
or about $322 million.

The board of the Colorado compa-
ny, which haz membership
warehouses In Michigan and 10 other
states, has approved the agreement
and recommended that stockholders
tender (helr shares, the companles
said.

Under the terms of the merger
agreement, a wholly owned subsidl-
ary of K mart will begln o tender
offer to purchase all cutstanding
PACE shares at a price of §23 per
share In cash. Any sharcs not pur-
chased In the tender offer will be ac-
quired by K mart in a subsequent
merger at the same $23 cash price.

“Fhe comblnatlon of K mart and
PACE

ganizatlons. The membership ware-
house club cencept has great poten-
tia), and the long-term prospects for
PACE Membership Warehuuse and

PACE Membership Warchouse op-
crated 41 membership warchouses
In Callfornla, Colorado, Florida,
Gcorgia. Iowa, Kentucky, Maryland,

its will be by
the affillation with K mart,” a Joint
release ssued by the two companles
sald. “PACE Membership Ware.
house will continue to operate under
Its present management, as will
K mart's Makro Inc.”

Makro is a slx-unlt membership
warehouse elub chain with units lo-
caled In the Clncinnati, Washington,
D.C., Philadelphla, Baltimore and
Clevetand markets.

mart Corp., the world's second-
largest retaller, posted sales of $27.3
blillon In 1988, As of Scpt. 27, 1980,
the corporation operated 4,150
stores §n all 50 states and ih Puerio
Rico and Canada, including 2,263
K mart discount stores, 1,247 Wal-

rep-
resents a partnership of two fine or-

141 Builders Square, 279
Pay Less Drug and six Makro stores.

North Carolina
and Pennsylvania. Its 1988 sales
were $1.3 billlon,

Morgan Stanley & Co. and James
D. Wolicnsohn Inc. witl serve as co-
dealer managers of the tender offer.
Goldman, Sachs & Co. acted as fi-
nancial adviser to PACE in connec-
tlon wlith the transaction.

1n other news, the K mart board
approved a cash dividend to be paid
on Dec. 4, 1989, on the outstanding
shares of the corparation’s common
stock to holders of record on Nov. 16,
1988, in the amount of 41 cents per
share. K mart Corp. Is the second-
largest retailer in the world, with
1988 saes of $27.3 bltlion

The Associated Press contribit-
ed to this story.

Home saies up, prices down

Sales of cxisting homes continue
to outpace 1988 sales by 4.3 percent
through the third quarter of the year
in this area, METRO MLS, the
state’s largerst muttiple listing ser-
vice reported.

“Sale of 1,508 single-family homes
and condominiums in September
brought the (hlrd qunr(cr total to

homcs sold for more and haif for

“Whlle listings throughout the
area are still 7 percent above last
year, Lhey took a declded drop in
September and were down 20 per-
cent above the $72,000 at this time a
year ago,” Hunt said. “The comblna-
tion of lower prices and fewer homes

5,006, a 5.4-peree

over last year,” uld Eﬂc J. Hunt,
Metro MLS president.

“After a very strong August wich

. saw 1,930 unlu chnnge hnnds the

should be slgns for the
market during the remainder of the
year,”

STILL, HOME owncrship declined
In the 1990s for the firat

market n
Spetember, but still is continulng on
a near-record track.”

Medtan prices dropped to $76,000
in September down (rom the $30,500
in August. The year-to-date median
price, $77,000, remained 6.9 percent
above the $72,000 medlan prico at
this time a year ago. Medlan price
marks the polnt where half of the

time since World War II

According to a study by a senlor
economlst for the Jolnt Economic
Commlttee of Congress, hame awn-
ership peaked at 05.6 percent of the
-population In 1980 and then began
falling, hitting 63.9 percent last

year.
The study found home owncrshlp

had fallen dramatically in the
youngest age groups. In 1973 nearly
one-fourth or 23.4 pereent of people
under age 25 — owned a home. In
1084 the rate was 15.5 percent.

In other younger age groups, the
situatlon s similar: 43.6 percent of
25-t0-20-year-olds were homeowners
in 1878, falllng to 36.2 percent in
1988. For the 30-to-34-year-old
group, 60.2 percent owned homes in
1973, dropping lo 52.6 percent in
1988, And in the 35-t0-39 bracket, the
rato {ell from 68.5 percent in 1973 to
63.2 pereent in 1988,

The average age of flrst-time
homebuycrs has jumped to 32 now,
up from 28 years old in 1980, Hous-
ing atfordabllity Is determined by
several factors, Including tax potley,
Income growlh and housing prices,
the study aafd,

The Assoctated Press contribut-
ed to this report.
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