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By Doug Funke
blatfwriter

© There's always.room in the real
estate businens for ageats who pro-
duce results. But if you belleve any-
one can fust walk In and mine & for-
tune with little preparation or effort,

ag:

7Tt takes time to prepare for the
state licensing exam — at least 40
hours of classroom lnstruction —
then maybe another couple months
to learn the ropes and close that first
geal, established professionals say.

<. 'The Income statement may Ioltial-
{y show a big zero or even & oss con-
iidering Lhat virtually all agents are
gelf-empls le for thelr
awn

commission after a sale. *
- Ope million dollars in annual sales

_expedite paperwork.
And expenses.

Glamour of sales

today would put you at the poverty
level, at least one veteran said.
A

theoretl
An agent sells 10 houses each valued
at $100,000. The agent Is also the
listing agent for five. A &percent
commission on each sale would yleld
$22,500 to the agent. Co ons
are dlvided among listing agents and
realty flrms.

NOW CONSIDER all the time an
agent spends trying to match buyer
with seller. Hosting woeketd -open
houses. On call virtoaily around the
elock to show bouses, present offers,

Pre-licensing class-
s offered by reaity firms, communi-
ty colleges and adult education pro-
grams can cost upwarda of $120.
Board entry fees also will cost sever-
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positions

a1 hundred dollars and m’?ulmt 10«:’1

can run up to $70 mooth.

So don't bother, right? .

Wrong. Just know what you're get-
ting into. And know that brokers and
managers are always looking for en-
thuslastic people willing to learn.

“I think you have to be very much
a sellstarter, strongly motivated,”
sald Bette Ball, assistant manager of

—

1

the Bfrmingham office for Chamber- -

laln Realtors.

“There are 30 many detalls you
bave to take care of. No one is golng
to prompt you to do the details your-
3elf”

Paul Koepke, a broker and gener-
al manager at the West Bloamfield
office of Welr, Manuel, Snyder and
Racke, picked up on Ball's traln of
thought.
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“FIRST OF all, we lock {or some-
.one who lives in he area Lhey're
servicing. We look for people who
are well educated, established in the
community, bave tie-ins with vari-

ous clubs, grpnluuou churches,

synag

"fom Lewarne, sales manager at
Century 21 Today In Livonia, de-
scribed what be looks for when inter-
viewing prospectlve agenta.

“We try to determine if they have
setf-motivation, a good - feel for
working with the gencral public.
They must be able to be flexible with
people,” he sald.

Most firms wen't- work with
agents until they pass the state
exam. Then, many make in-bouse
trainlng avallable at.no extra
charge.

“What we teach people ia offices

and pew people is how (o llst, how to
prepare a purchase agreement, host
of

pen houses,
tochniques,” Ball sald.

The lure of unlimited income po-
tentia] is what draws many (o sales
work generally, and real estate spe-
cltically, But sometimes, expecta-
tions exceed reallty.

“THEY THINK It will be real easy
money,” Lewarne paid. “Once they
find out what's involved, the process-

" Ing that goes into effect, It's not easy

money but money earned.

‘The days of dabbling In real estate
on a part-time baals are pretty much
over, professionals agree.

But teachers, epglneers, nurses,
poltlce offlcers and people in other
sales flelds all bave successfully
made the transition.

belies hardwOrk%

So what separates the wheat from-

* thechafi? * .

“Work hard, a lot of hours,”
Koepke sald. “It also requires people”
akills, a Jot of sensitivity, a lot of em--
pathetic understanding for what the-

is and what people go
through moving from one area to an-;
other.” .

Responded Lewarne: “The abllity
1o be personable . . . to bave enthu-
slasm to make people bappy.”

That, in turn, leads to referrals —
the key to success, he sald. “You
make one couple happy, they’ll send
you two or three more.” .

“Be willing to put In a lot of time'
and work hard and, you will be suc-
cesstul,” Ball sald, “] guess that's
trus of many professions,”

Association fails to impress judge with parking issue

Iam the p of oar condoml:

‘we were Lavolved In a petty item, He
did not award us any attorney fees
and seemed to shrug off the whole
proceeding. How can we make it
clear to judges that the coaduct of
éoodominiom business is serlons and
needs the belp of the courts to en-
force the documenta?

.One of the ways that is problem

—

condo .
queries
Robert M.
Melsner

s

- pdy

A
can be limited is by bringing it to the
attention of the bar and as
have dove by submitting this ques-
tion. Unfortunately, some judges do
not consider community assoclation

problems to be of the magnitude and
severity that would requlre their un-

dlvided attention and concern as op-
to other pressing matters that
they have on thelr dockel.

terms of its success wlli be severely
challenged. 1 hope that as more and
more communlty associations and

While

may not be of the ‘magnitude of

'
crimlnal violations, obvicusly mcy“

are of & serious nature In regard to
the manner in which Te-

become P

judges will become more concerned.
When the next judiclal election oc-
curs, lovite the candldates (o attend

lations between persons can be
fostered. If the courts do not recogt.
plze the right of the zssociation to

enforce the documents by providing i

for rellef for community assocla:

your meeting.

1 am interested in developlng &
motel cosdominium o a resort area
of porthern Michigan, Can you tell
e what your experience has been In

Motel condominlums have been
successful in various tourist- areas
such as Florida and California. But
as Is the case with any other type of -
recreallonal condominiur, tight re-
strictions must be imposed with re-
spect to the use and oceupancy of the
units, .

Suffleient studles should be under-
taken to determine whether a motel
condominium can be sold similar to
a tUme-share in the sale of weeks as
opposed to the right to use the con-

tions as weil as of Its
costs and attorney fees, the viabillty
of the community association

plng these types of
um projects ln terms of thelr viablil-
ty In this area?

motel over a period of
months or years. The documents
should retain sufficient flexibility to

convert part of the motel into anoth-
er type of rental property without
necessarily encumbering the entire
project as a condominfum. These as-
pects of plannlng should be carefully
thought about before the condomini-
um project is establlshed.

Robert M. Meisner is a Bir-

ingh attorney ating
his practice in the arcas of condo-
miniums, real estate and corpo-
rate law.
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