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Jewelry makes up about 70 per-
cent of pawned Items, cars 20 per-
cent, art 10 percent, Norman sald.
Specinlty items include a Norman
Rockwell original, a classic music
box and a baseball autographed
by Babe Ruth.

Jewelry and cars are valued on
the spot. Collcctiblel raust be left
a day or so for profeseional appra-
isal. Customera must own what
thoy pawn outright and Norman
will check, especially when cars
arginvolved.

For safety and security reasons,
the Gornbeins declined to get into
financial specifics, “I would uy
in general business is good but
bustness always bas been good,”
Norman sald, “We've nlwnyl put
in time to make it good."”

Schooled in the business

“My wife and I have educated
ourselves in art,” Norman eald.
“My wife and I took a gemology
course, we both took art courses,
We went to dealership schools.”

Sharon, a former cosmetologist,
waa always interested in art. She
credits Norman for teaching her
the intricacies of jewelry making.
Last year, she won a national de-

sign award from Modern Joweler
magazine,

Norman, whose father was a
watchmaker, epprenticed. as a
bench jewsler at the ags of 16,

“He bullda It, I architect it,”
Sharon said of her original works.
“I like real clean lines. Soms are
big, some are small, My rings are
deslgned and sold in & way that
:itcnu can be changed In each

ng’

‘The couple started the business
about 12 years ago.

“My husband and I have
pumped overythiog back into
this,” she said, “We robbed Peter
to pay Paul. We were very, very
frugal”

But they saved and expanded
mostly from earnings, Sharon
sald. Their own business funds
mainly, and other Inveators, pro-
vide money for loans now.

“My husband's entertainment
is trout fishing. Mine is being
with my gh-ln. Joonifer, 8, and
Jaclyn, 3,” she sald.

Sharon sold her wedding rings
when things were tough at the
start. That's one reason why she
can emphasize with people who
p::in‘ Jjowelry for short-term cash
needs.
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engineering conau]tlng and test-
ing, 76th with growth of 26.76 per-
cent; Corporate Upholstery of
Livonta, offico furniture manufac-
turer, 78th with growth of 26.74
percent; Devenir of Southfield,
syatem consulting/softwarc devel-
oper, Blst with growth of 25.64;
Maurketing Force of Rochester
Bills, marketing scrvices, 86th
with growth of 25.38.

Discount Paper Producta of
Livonia, rotall paper products,
87th with growth of 26,06 percont;
DIvemll‘ ed Vocational Sorvices of

worker's
tion and rehabilitation services,
8Bth with growth of 24.52 percent;
SunTel Serv(cea of 'l‘roy. voice

About that will — get one,
advised Edward D. Gold; a lawyer
with Butzell Long of Blrmlnghnm
and president of the Oakland
County Bar Anoclatlun‘

Where there’s a will

“The average person probnhly
doesn’t have one,” he said. “It's
not a pleasant thlnx to think
about, so they put it off. Unfor.
tunately, when the need arises,
:h’a’u isn't time to go out and do
it

You don’t have to be wealthy to
need a will, Gold added. Parents
can deaignate custody preferences
and money management for the
care of young children in the
event both parents dle together.

Older people with more assots
should look at estate taxes and
the posseibllity of setting up a liv-
ing trust, Gold said,

. Everyone should think about
designating someons to act in his

half during short periods of in. *

capacitation through a durable
power of attorney and what mea.

sures should or shouldn’t be tak- ,

en to prolong life through a livin
ety P g 1 gh g

“People think as soon as they
draft a will, they’ll die,” Ronan
sald. “Truat me, that’s not true.”

Some fi tal  Inatitutl

the business of selling mutual
funds, too, and annuities, tax-
dcl’l:rmd savings plans,” Ronan

Bang for the buck

Hodleall

Other thingatoconslder: 5 -
M Are beneficiaries listed in your=
life insurance policies and wl!l""
still appropriate?
HDo you check out your Soem“ﬁ;

should
chock to make eure their money h

worklnxto thelr best ad

“Do they havs the right bank-" -
nan sg!d. “Xouv

ing vachxa?'
can

n Bt free

on Sit down with your

make worksheets available to
a:liiir customera. Use them, Ronan
a .

“You've got to take stock,” he
sald. “If you don't pay attention,
you may be surprised. ‘Am I put-

bank and work with them on
that”

One of the aimplest things
apouses can do to make life easier
for each other is to know exactly
whnt they have. Where are the

ting money away on a |
basis? Do I spend more than I
make?"

“Banks are trying to get people
to work on budgeting and saving,
not just bank accounts, We're in

ank CDs,

insurance policies, stock certifi-
cates and mutual fund Awounu?
0 can be called

measuring point to fill in a lltdc
net worth statement whethdr
you're maklng $30,000 or”
$100,000."

"'I'lmo s nlmy- a Imlandn; act

in
¢y to sort through tho financial
web?

lhon-term needs, daily uvln‘
penses,” Lau aald.

MARKETPLACE

To place your business in the
marketplace calendar, mail the in-
formation, including the business
telephone number and address, to
Buginess Editor, 3625! School-
craft, Livonia 48150, Or drop the
information off at your local Ob-

server & Eccentric newspaper off
ice.

Ross Roy Communfeations
Inc. In Bloomfield Hilla walked
qway with nine awarda in th;g!-

{ation of De-

troit’s (DMAD) 1993 Targot
Awards competition, capturing
first place in five of the 10 cate.
gories, and sweeplng -al) three
awerds In the Consumer Direct
Marketing division.

of the Wi

‘Wayne Oakland County Assocl:
ation of REALTORS havs an- v
nounced a new scholarship pro- -~
grem for high school graduates
and collegs students Interested in
careers (n real estats sales and re. -

" lated fields, ce

percont; C Solu-
tions of Farmington Hills, soft-
ware ond systems consultant;
95th with growth of 22.98 percent;
and Future Threo Software of
Livonia, developlng, marketing
and supporting software for in.
ventory control, 97th with growth
of 22.5 percent,

The study was co-sponsored by
the Michigan offices of BDO
Seidman in Troy, the public rela-
tlons firm of Purocher & Co., the
Detroit News, and radlo station
WWJ. To qualify for the Michi-
gan Privata 100, companies had to
bo privately held and based In
Michigan with full-year fisesl
1988 net sales of betweon
and $30 million. Five

aj sys-
tems, Sﬂth with growth of 23.82
porcent.

Carter Marketing Group of
‘Troy, manufacturers’ representa.
tive, 92nd with growth of 23.28

full years of net revenuo and full-
time employee figures had to be
submitted and verified by a com-
pany officer and the company's
accounting firm.
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A complimentary hearing test at your authorized
Miracle-Ear representative will let you know if a
Miracle-Ear hearing system can help you hear better.

# Custom fit. & Custom engineered. & Tiny, practicaily
unnoticeable. & Has helped over I million people hear
better again. & Two-Year Hearing Protection Plan.

Special Offers!

& FREE hearing test* and initial consultation.
& FREE 30 Days To Better Hearing book.

c5¥50 OFFCD

I 1
| !
I A A Miracle-Ear Hearing Instrument & :
1 _ Save $50 off the supgested retail price of a ]
I Mimacle-Ear® hearing instrument. |
1 Offer not good with other offers or discounts. :
{ Valid only at participating locations. \
_Explres May 5, 1063

convenience, call for

r* heating systems i
iracte-Ear representativi

Troy Waterford Novi
OaklandMall  SummitMall 12 Oaks Mall
300W. 14Mile 435N, Telegraph 27600 Novi Road
e 313} (313)
6833712
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MUNDER

CAPITAL MANAGEMENT ' ||

announces the formation of

.

THE MUNDER

MULTI-SEASON GROWTH FUND

An open-end mutual fund

formed under

Contact your Broker

the Investment Company Act of 1940

for a Prospectus

or write to

Munder Funds, Inc.

c/o NFDS e PO Box 419667
Kansas City, MO 64141-6667

Distributed by Ascher/Decision Services, Inc.
Member, NASD * (800)645-0852
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