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Carney & Associates, =
growing training and perform.
ance technology firm in South-
ficld, was formed in January,
19938 by Jeanotte Carnoy.

An extensive corporate
“background, education and in-
volvement with program devel-

" opment and training in public
achoola and community eol-

. leges produced the desire for
Carney to offer services to pri-
vate and public sector clients
‘through independent busi-
ness.

Children’s Hospital ol'
Michigan has promoted Nick-
olas A.-Vitale to vice presi-
dent of financial services and
chief financial officer,
In his new position, Vitale
. will assume administzative re-
sponsibility for the admitting,
2} medical records and utiliza-
tion manngement depart-
* menta.

Cambridge Industries in
Dearborn has named Albert
. Gonas director of rescarch
“and development.

Gonas will manage all as-
pecta of product design and
"~ development for all of Cam-
bridge Industries operating
units, which include Wolf En-
gineering, Troy Products and

Voplex Corporntlon.

Donald A, Hayes has beon
appointed Director of Deslgn
for Interior Systems Contract
Group, Inc., a contract fumn-
ishings and Haworth Select
Dealer,

Hayes bas design and man-
agement cxperlence through
Facility Services, Ine., Carson
Business Interlors, Inc., Al-
bert Kahn Associates, Inc, and
Louis G. Redstone Asaociates,
Inc.

Hayes

Personal financial reviews
can yield surprising results

By Doua FUNKE
BrArr Waitze
. Businesses regularly take in-
ventory, So should people, eape-
clally as it concerna their ovarall
financial standing.
- That's the advice of investment
planners, bankers, insurance un.
derwriters and lawyers who annu-
ally co- lponsor Financial Affaira
Month in April

"Why now? Becamo many of us
already pull together information
at this time of year to wmplnu

an interest in this,” said David
Lau, owner of an lnmmnee agon.
cy in Birmingham. “More don't
da it becauns they don't know how

%tmmgton @bserver

Couple' finds best

of both worlds in
pawn, jewelry shop

] People in a pinch can{ turn to an anclent service that's been

d for today’s ci

BYDouG PUNKE
BTArY WhmsR

Sharon and Norman Gornbein rec.
ognize that pawn shopa haven't en-
joyed the best of reputations over the

vears,

That's why the husband-and-wife
team pald special attention to detail
when reeent.ly moving their business,
Norman's Jewelry & Loan, to larger
quarters in Southfeld.

“We wanted to give a comfortable
environment, not overwhelming,”
Sharon said. “We wanted to stay
away from a dirty environment.”

Most of all, the Farmington Hilla
couple ‘nesded more room to combine
rotall jewelry operations, their custom

" designed wholesale line and the

pawn/loan end.

“They all go together. Thoy really
aro related,” Sharon sald, “We want-
ed to find anmnhlng no one elss was
doing out thers.”

Some 60 percent of their overall
business is pawn related, 40 percent
retail, Norman sald. Their pawn cus-
tomers run the gamut from upper
class to middle class to poor.

The place looks like a jewelry ators
more than anything else with carpet.
ing, chairs and display cases. Cus-
tomers can lock into a room whers
Jjewalry is croated and repaired.

Stereotypes dashed

The Gornbeins will .pawn jewelry,
cars, works of art and collectibles but
not guns, tools or appliances.

map,”

to go about it or they haven't heen  ahip,

nppwuahed by a professional.”
“We think most poopla know

how much they maki

M. Meitzner, a een‘.mod public ac-
countant with the Southfleld firm
of Parker, Wittus & Co, “The av-
erage person doean't know his net
worth, which parhaps is more im-
portant — h how mucb you keep,”

A baste fi

term objectives.
" said Alan

stroke of a pen.”

our income tax forma, P
als recommend that we go beyond
tax considerations to detormins
nucdy whan we are financially
“and where we're going.
4~ call it apring cleaning,” sald
,“Peu ", Ronan, senlor vice presi-
dent for Michigan National Bank
;ierumlngton Hills,
& We certainly find people have

<= "A Southfield gift and groeting
card retailer that grew more than
31 fold duﬁng the past five years
“is Michigan's fastest- puw{n[, pﬁ.
vntely held

slsta of a balance sheet, a reconi
of what you own and what you
owe; an incoms statement or an-
nual budget plan; and a will,
which specifies disposition of as-

sots at death,

Make a plan

“You're not going to get Hll)'-

‘Gift/card retailer heads growth
rankings for private companies

PPOM of Southfield, preferred
provider organizatifon, 34th with
growth of 41,14 percent; Decision
eld, soft-
growth of

cent; Sygnetics of Troy, perma-
nent and contract placement ser-
vices, seventh with a growth rate
of 61.44 pexpent;'SAmi_n'l‘iloftmn-

ica-& E:

ry con-
viewed pe;

leverage money,"”

where unless you hnve s road
u sald. “I've nevor been
much into rules of thumb. It
smacks too much of salesman.

“You sit down and look at long-
If something
should heppen to you snd you
dis, the eastest way to create capi-
tal to meet objectiven in lifo insur-
ance and that's done through the

Life insurance and disability
insurance needs change over time,
Lau con:umd, and should be re-

Soma peopln don’t know that
you can borrow against
vnluu of a life insurance policy,
Lau said, and depending on cir-
cumstances, “It's a great way to

the cash

There {8 no typical pawn customer,

“You'd be surprised at the lawyers
and doctors,” Norman seld. “Some of
our"tllenh you gee every night on

"1 would aay the wealthier the peo.
ple, the less liquid they are,” Sharon
sald. “'l'helr money might be tied up
n CDs."

“When someone comes in,we don't
ask them what {t's for, It’ thelr busi-
ness,” Norman said. *

“Thay tellus q lot," Sharon ndded.

It may be to help a son or daughter

get atarted In businées. It may be to;
* pay for medical treatment. It may be
m rahn some cash durlng divorce pro-.

"A Iot of peoplo dnn't. have credit -
, they don't use banks,” Norman °,
suld. “When an emergency happens

“They get it (monocy) qulck .
Sharon sald.

The interest eamed on pawn louns
is lucrative. State law allows 3 per.
cent per month with a loan perlod up
to six montha,

That means a customer ,wha re-
celves a $1,000 Ioan will pay $30 in-
torest by redeoming the first month,
$60 the second up to $180 if wuitlng
until month six.

Back to the owner

“Most of our loans are picked up —
90-95 percent,” Sharon sald.

If they aren’t, Norman added, it
isn't because he and hia wife don't try
to reach them.

Quality chec

an.

“After the sixth-month period, we
wait a week and our computer auto-
matically spits out a letter that thoy
hava two weeks to pick up thoir mer-
chandise,” Norman sald. “Wo'll wait
a week or two and one of us will con-
tact them oursclves.”

“QOur busy timea nro right before

Norman Gornbein checks the progress of An-
thony Lividoti as he works on a ring at Norman's Jewelry and
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tax time, before school when parents
need money for clothes, right after
Christmas because they wanted to get
gifta for the kids,” Sharon sald.

Thelr smallest loan was $5, the
largest into the thousands of dollars.

Sco COUPLE, PREVIOUS PAGE

Consultants of Sou

!.hn eighth annual Michigan Pri~

te 100,

'I‘lu % Off Card Shop topped
ﬂw survey of the stata's 100 fast-
..ot growing, privately held compa-
‘nles based on

Hills, electronics assemblies engi-

neering and production, 10th with  sis

a ;mwt.h rate of 58.56 percent.
Retail Resources’ of Rochesater .
Hills, hardware and customized

growth
.Owners William, Lecpard and

“Steven Zucker 22w the seven-
yanr-nld company’s revenues
climb to $226 nalalgan in 1992

- for retail
11th with puwth of 64,08 percent;
W of Rochester,
Hills, enmpuhr urvleo and sup-
port, 13th with growth of 5243

52nd with

Soe REVIEWS, PREVIOUB PAGE

tomotlve product consulting, 36th
with growth of 33.17 percent; But-
- ler Graphles of Troy, computer -
graphics syatems and productien,
growth of 33.64

or those of you
whod ra

er not

wait fora Saturn,
your Saturn
iswal

ing foryou.

‘We were pretty surprised when we ran low on cars a little while back—as you
canimagine, car companies dont experience that kind of customer demand every
day. Well, the peop]e down in Spring Hill rallied to the cause (they voted to
work as much overtime as necessary) and we now have a pretty wide selection of
Saturns to show you. Includmg the one you'll probably want to take home.

ASRPof the I,W)'SL? $1L555 including re! i
Tas i i ul?ol:ro’lw g Ay A b

fromtﬁm pemnt; Rock Finsncial of Bing- percent; MIDA Dental Plans of
Southfield pmducud seven ham Farms, mortgage Southﬁold. denta] benefit pro-

companies that made the list, fol- 15th with growth of 52.19. gram administrator, 6lat with k .

lowed by Rochester Hills with slx  Sim Ware of Livonis, computer  growth of 30.69 percent; S&J Tech SATURN-

and Troy and Livonia with five. cabling system manufacturer, Data Service of Rochester

Ann Arbor was the leader with 16th with Wtho!&lﬁ&pueant; technical writing/training in- SATURN of FARMINGTON HILLS SATURN NORTH

d;ht companies named in the MCA Financial of structars, 64th with growth of 24230 Hagywty Rood &400 Dizie Hey. ot 1.75, cxit 93

17th -m.h mvth of 2088 percent; qumocuvnicn of 34737220 3136208800

Othueompn.n[u inthe Obufv 50.31 percent; ti-Bank Ser- ic com-

or & Econtric arex recognized in  vices of Bautbﬂdr!. I.nnlmdoul ponent distributor, 74th with SATLE:‘-( PLYMOUTI SATURN of SOUTIFIELD

the survey Include: financial services, 24th with growthof 26.94 percent. “”“_““"Aﬁ_,u 29929 Tolegreph Koad
l?lnibla Plan Investments of nthh of(&?& percent; Phoenlx _ Clin Sa?'{m' o_( 313452789 3133540001

Bloomflald Hills, an & Group, F Hills, busl. F

" advisery com; , ranking sixth
.dﬁlmp‘:’udﬂ.ﬂm

eummunluﬂnu. 30th with
percent.

ness
growth of 44.37
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