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€D bin blnge- Tom Goodwin of West Bloomfield peruses the used compact discs at CD
Warehouse in West Bloomfield.
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Bands play on, but labels
hope to s1lence used CDs [

By JESSIE HALLADAY
STAFY WHITES

Used compnct discs have inun-
dated the market, and that is just
the way retailera and customers
like it. But major record compa-
nies would like to end this new
trend in mustc buying.

In an effort to curtail the sale of
used CDs, record companies are
refusing advertising to retailers
who continue to deal in resale.
And the retail community is an.

From the conaumer's point of
view, many don't know what the
record companies are doing.

“What I think is unfortunate is
that most consumers aren't aware
of it {the controversy),”" said
Thom Goodwin of West Bloom-
field, “If they (record companies)
keep used CDs out of stores it's a
way of controlling prices.”

Goodwin buys two or three CDs
n week, both new and used.

“What bothers me most is that
record companies think they can
do this and bypass the customer
in the cquation,” he said.

Retailers concur,

“We fecl what they are trying to
do is wrong,” said Roman Kotrys,
uwher of the three-store chain Re-
peat the Beat and co-founder of
the Independent Music Retailers'
Association (IMRA).

Four of the six major record
companjes have joined in the
fight, which, according to Kotrys,
began  when the Wherehouse
Record chain based in California
began selling used CDa. WEA,
CEMA, Uni and Sony Music take
exception.

It doesn’t come as a surprise
that the campanies want used CD
sales stopped because they don't
tnake any money off the sale, and
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Resale discs: Used CDs of-
ten retatl for $8 each com-
pared to anywhere from
312 to $16 for brand-new
ones.

neither do the artists,

But Kotrys says that the com-
pany and artist have already been
paid from the first sale so there 1a
no problem with reselling a dlse,

The record companies cleim
that the sale of used CDs dimin-
ishes the quality of the product
thoy are trylngm market.

“They're saying that we are di-
mlniublns the value ol’ the prod-
uct,” sald Kotrys, .“But what
about compact disc clubs where
yot; can get eight CDs for a pen-
ny?”

Companies also cleim that used
CDs hinder artists just breaking
in. But retailers maintain that it
really helps tho new artista be-
cause people feel freer to experi-
ment when they don't have to
spend as much money.

“Record companics use stores
like ours to break new artists,’
said Kotrys, “and by not using us,
they'll be shooting themselves
and the artists in the back.”

Some beliove that the record
companies are the cause of the
popularity of used CDs — by
keeping the cost of the dlsca so
high, they are actually forcing
consumers to find an alternate

route.

“They brought it on them-
pelves,” sald Steve Minter, owner
of Dise Connection in Troy. “Con.
sumer preference is there for
used. People ate tired of paying
$14-15 for CDs.”

“With CDs, more and more
people are turning to ueed be-
cause they don't scratch up as
ensily,” said Lorna Kuachel, man-
ager of Solo Records, CDs and
Tapes in Bloomfield Hills, “and
they get more sounds for their
money."

But not everyone is putting up
a fight. CD Warehouse in West
Bloomfield is discontinuing its
used CD service in an attempt to
comply with the record compa-
nies.

“Tho only way to pass along
savinga to the customers is to
continue to buy from the manu.

" sald Larry
manager of CD Wsrellouse “The
only thing we can do to maintaln
tho best rolationship (with tho
mllx‘n’\':fnctumrs) {8 to do what they
ask.

But the majority of ueed CD
dealers do not intend to stop sell.
ing. However, not all are optimis-
tic that they will be successful in
their fight.

“Anytime you, get that much
power unifled,” said Minter,
“they're golng to be tough to beat.
They could care less about the
mom-and-pop corner record store,

“Somewhere down the line,
they may extinguish tho little
business.”
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OFFERS EXPIRE 6/23/93

and GARDEN CENTER
9900 Ann Arbor Rd.

Just 10 minutes West of -275

JACK ROBERTS POOLS
BEACH BALL MY STERY DISCOUNT

| FREE FRESHMENTS

Here's How It Works . . .*
Make a selection of any quantity of merchandise. Before paying
for your purchase, pick out one beach ball from our outdoor

model pool. On every beach ball is a coded discount sticker.
ON FLOATING LOUNGES

POOL CLEANERS AND
Reg. *1.59 Limit 2 cases

Mon-Wed 9-6
851-1510 Tars
32750 Northwestem Hwy., Farmington Hills

LIQUID CHLORINE .o% Oy o
100%
PATIO FURNITURE
Just South of 14 Mite Rd.

FATHER'S DAY SPECIALS
$ 11
gal
*Spa’s. Patio Fumiture, Liquid Chlorine and Falher 's Day Specials® are nat eligible for discounts.

Sun. 10-4

Insulation Special

6" R-14 Fiberglass
Elown In Attic
Insulation

1,000 Sq. Ft. -

JONES

INSULATION
348-9880

325

Revitalize Your Old
Landscape or Start
a New One,
. Natmal Landscape
. Annual & Perennial
Plantings
* Trees & Shrubs
* Garden Upkeep
* Pools
DANNY WEISS
642-3987

1f Your
Furniture
isn't
Becoming
to you.

it should
be Coming
to US!

28235 5 Mile, Livonia

DICKS

UPHOLSTERY

At Providence Hospital, we know
that no two births are exactly alike.
That's why we offer so many birthing
options. In fact, we're known as “the
baby hospital,” and it's no wonder.
We've delivered more than 200,000

If births were this standard we wouldn't

babies through cight gencrations.

And our obstetrical program is one

of the largest and best in Michigan.
Choose from a wide range of

birthing options at Providence. Qur

medical staff is commiteed to listening

toand understanding women's needs

hitdhireh

That's why we offer an extensive range
of birthing options, Our comfortable
LDR (labor/delivery/recovery) roms are
adirect response to women's requests
for a more home-like atmosphere and
the comfort of staying in one room

Our maternal.fetal specialists and facilt-
ties provide women with high-risk preg-
nancies the safest delivery possible. And it's
comfonting to know that should the need
arise, Providence hasa level il regional
neonatal ICU fox 1ll or prermanure newboims.

birth, brothers and sisters, breast-
feeding, and infant CPR.

Schedule a Providence tour.
1f you're planning to have a baby, visit
Providence and find out about all your
options. Ask your doctor about

offer so many options.

offer traditi

and wants concerning

for the entire birthing process.
Giving birth in our Family Birthing
Center, the only one of its kind in
Michigan, is almost like having your
baby at home. For those women who
may require a cesarean delivery or
other medical intervention, we also
1 birthing suites.

or call us at 1-800-968-5595
to schedule a tour. To schedule a tour of
our Family Birthing Center, catl 424-3919.
Our friendly and capable stalf will be
happy to answer yuur questions, -

PROVIDENCE

Prenataland p leducational  Provid
services. At vaidnnu: we're committed
to helping families feel capable, before
and after birth, That's why we offer health
education classes. Expectant mothers
and their parners may take atlvantage

of cldsses such as preparation for child-
blnh childblrth n:l‘rshcr, cesarean

525-5625




