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* the Handleman Company in
*Troy. He will be responsible
- for the corporate marketing ac-
tivitles of the music, video,
book and ocmputer software
prioduct lines.

Investing in the family plan

g '{l'he fnmtl,ly ;pprou;:ih of the
Maro Schwartz of Birming- chwartz brokerage/invest-
- bam hes beon promoted b ment firm in Bloomfield Hills
‘vico president/marketing at seems to be winning the trust

and confidence of its clients,

By DouG FUNKE
BTAFF WRITER

Gregory J. Schwartz, owner of o

-, O

Money men:
Gregory J.
Schwartz,
foreground
center, and
all of his sons
Walter (left),
Peter, Joe,
GregJr. and

Andy Thomsen has been
named sgenior vice pesident
and on-line editor at Unique
Flim & Video in Farmington
Hills. He hae assumed the du-
‘ties of on-line video editor and
crentive and technical consult-
anting. Also at Unique Film &
Video, Helga V. Abela hae
joined the firm as sales
representive, a newly created
position.

Charles A. Essor, CPA,
and partner at Nemes Allen &
Co., a Bingham Farms-based
Certified Public Accounting
firm recently earned accredia.
tion as a certified business ap-

ments,

footsteps.

. brokerage/Investment firm in Bloom-
field Hills that carries his name, is
proud of his accomplishments since
starting the business in 1976,

The firm has 1,000 active clients,
most with a minimum net worth of
$200,000 to $300,000, he sald.

About 26 percent of his business
involves mutual funds and annuitics,
25 percont real estate syndicates, 20
pereent stocks and bonds, 20 percent
company mergers and acquisitions
and 10 percent miscellaneous invest.

“We make more than $1 million a
year in commissions — that's in the
ballpark,"Schwartz sald,

But perhaps even more satisfying
— and certainly more unexpected —
is that all five of Schwartz's sons have
followed or plan to follow in his

Greg Jr., 29, a registered represent-
ative, Walter, 28, a registered repre-
sentative, and Joe, 26, a certified pub.

lic accountant, work
full time.

Peter, 18, who plans to start college
next year and major in finance, is

with their father

helping with clerical tasks around the
office.
. Ed, 24, who recently completed an

invest: bank'ln'g

Ed work or
plan to work
in the finan-
cial invest-
ment/ser-
vices busi-
ness.

STEPHEN CANTRELL/STAPF PHOTOGRAPHER

As it tumned out, the patrlarch
founder suid, it worked and worked

well,
is ""Greg's the one that anid, ‘Let’s get

Walter in the business,’" Gregory

for
and will start on an master’s degree
in busi +

continued. “He was an over-the.coun.

this fall, ter trader in New York City. I didn’t

prasler by the institute of R
Business Appraisers, Inc.

To gubmit materials to this
calumn, please send a brief bio-
grophical summary elong with
a black-and-white photo, if
possible, to: Business Editor,
QObserver & Eccentric Newspa«
pers, 36251 Schooleraft, Livo-

Esser

nig 48160. There is no charge.

Brothers’ advice bytes

Investment advisers are paid to
give advice. While specific diree-
tion must be tailored to specific
circumstances, members of the
Schwartz family offer the follow-
ing generic points to ponder,
H*Have a long-term plan. Don't
trade or speculate.” — Gregory J.
Schwartz,

B “Make suro as an investor you
determine what your objective is.
Often, they haven't gone through

a thought process and asked,
‘What is my goal?’ * — Joe
Schwartz,

M “For a young person, take a
fixed dellar amount and put it
away in good times and bad for
long-term Inveating” — Walter
Schwartz,

# “Don't worry about short-tarm
fluctuntiona, Invest with a long-
term perspective.” — Greg
Schwartz Jr.

He, too, figures to put in some part.
timo houra at Schwartz & Co. this
summer,

A family affair

“I wish I could say I had this grand
design whore I had it all figured out,
but I can't,” their dad said. “It was
pure luck.

“My son, Greg, who worked on
Wall Street, wanted to get married
and come home and work in the buai.
ness with me five, six years ago, I falt,
‘My God, what if he doean't like t?
]\i\]"hn‘t';l‘ he's no good? What if I den't

e {t? "

know it, but Greg had been negotint-
ing with Walter to come, and he's
been here three, four years,”

“Walter is the best manager of the
group,” Gregory sald. “He's a great
coach. He knows how to handle peo-
ple, and he's the one that eald to me,
‘Let's get Joo in here.!

“Joo is & CPA and tax guy. I had
my doubts about what good that
would be in an investment firm, but
his tax experience fit like 2 glove. I
just wasn't smart enough to see it —
a lot of inveatment declaions center

Sco FAMILY, PREVIOUS PAGE

Who needs background in business?

ctyd

nees-women, And we made some

By R.J. KING .
BTAF? WRITZR .

Wall Street and the prospect of
riding the next blue.chip stock
from the ground floor up isn't so
far away for a group of savvy
fomale inveators who meet every
month to review stocks and bonds
over coffee and tea.

“We bought Wal-Mart stock
'way back when, and now the val-
ue of our Investment has In-
creased over 1,000 percent,” said
Mary Jane Snow, one of the origi-
nal members of the Wamen of the
Plungers Investmont Club, which
wae founded 12 years ago In
Bloomfield Hills,

“Some of our members put in
$20 a month, others Invest up to
$200. We have 12 different stocks
in various numbers of shares with
@ total value of around $130,000.
T've learned quite a bit eince I
Jjoined. It also came in very handy
when I me & widow and had
to manage my own money.”

Another stock winner the group
profited from — AFLAC (Amori-
can Family Life Assurance Co.)
— increased in value by 421 per-
cent since an Initial Investment &
decade ago, sald Snow.

AT&T, McDonald's Corp. and
Emerson Electric have been in
the group’s winner circlo na'well.

Bonded by thelr membdérship in
the American Associatién of Uni-
veraity Women, a natlonel group
of females holding four-year col.

Not the womeén of the Plungers Club

. loge degrees, the 18 membera of

the Plungers | Inyestment Club
live in Birmingham, Bloomfleld
Hills, Bloomfield Township or
West Bloomficld.

“We started out together in
AAUW by studying under the to.
ple of Money Talk, Ono of our
members happened to be familiar
with investment cluba, so we just
wont from' there,” said Joyce
Manby, assiatant financial officer
for the Plungors Inveatment Club,
and a West Bloomfleld resident.

Said Snow: “We were all non-
working, and wo had very little

- backgrouind In business. In fact,
. we had quite different majors: po-

Litleal sclence, education, chomis-
0an, no, we were not busi-

v

Monsy wamen: The original women of the Plungers In-
vestment Club: Irene Sichert (left), Mary Jane Snow and
76yce Manby.

/mistakes along the way,”

Not too many, apparently.

Mesting on weckdeys from 9
a.m. to noon, Snow said tho group
was timid at first, with each
member investing $20 a month on
average. Today, though, membera
aro more willing to plunk down
three-figuro pmounts bosed on
group research or a strong hunch.

“I know some of the husbands
have their own investment clubs,
and once in a while we'll compare
notes, but we do pretty .well on
our own,” said Snow. “Wo havo a
walting list right now (for now
members), and we have our own
portfolios that we manago outside
the club as well, .

“But it's not all fun and games,
Each of up watch the markets
very carefully, and wo rely heavily
on our own rescarch, whother it be
from the Wall Street Journal,
money magazines or periodlcals.
Wo also belong to 2 national In-
vestment association which
evaluatea Individual stocks.”

‘Typleally each member of the
group’ takea a tum hosting a

meeting, snld Manby, though the

club will gather at an area restau-
rant to colek & landmark

STEPHEN CANTRELL/STAFY PHOTOGRAFIIER

event, for instance, most recently
when the portfolio reached
$100,000.

‘The next portfolio milestona ia
the $150,000 plateau, said Monby,

Meanwhile, the allure of invest.
ment clubs — epart from educa-
tion and camaraderioc — stema
from bypnssing traditional bro.
kerage fees, which can reach as
high as $45 for & single sharo of
al

“You can go into a Scars store
and buy apy retall item at face
value, but when you go to buy a
single share of Sears atock you
havoe to pay a largo brokerage fee,”
sald Barry Murphy, director of
matketing for the National Asso-
clation of Investors Corp, in Roy-
al Oak, of which the Plungers are
amembor,

“We have over 10,000 Invost-
ment clubs in our membership
who represont over 170,000 peo-
plo. We also have 40,000 individu-
al invostors. All of our mombers
avoid brokernge fces by buying
thelr firat sharo of stock thr b
us (for n $5 fes), After that.  y .

Don'’t Miss This Pair
Of Country Originals. -

\ .

Travis Trite, Trisha Yearwood and
Little Texas will be in concert

July 17‘, 1993

The Palace
of Auburn Hills

Win Concert Tickets
To The Budweiser*
Rock 'n Country Tour
Courtesy Of Laredo’
Western Boots.

Jst like Travis Teitt and
TrishaYearwood, Laredo Western
Boats are a pair of true country
originals, And now you can catch
them both when the Budweiser
Rock 'n Country Tour comes to
town. Come by and register to win
FREE TICKETS for the concert.
And be there for one Rock ’'n
Country good time,

DRAWING TO BE HELD
Wed,, July 14, 1993

C '
a‘ ]E d ne
WESTERN BOOTS '
The Official Cowboy Boots
Of Th i

e Budweiser*
Rock 'n Country Tour.

Scott Colburn wesrern wear

20411 Farmington Road (at 8 Mile) « Livonia

Hours: Mon.-Sat, 10-9
Sunday Noon-5

476-1263

deal dln_’dl;'y' with the rex. .vo:

)

A

¢ )

I,
Ld
-




