MARILYN Fircnetr, Eprror

119532102

g

* Farmington Observer

BUSINESS

‘THURSDAY, JULY 16, 1993 .

Patrick Morln has been ap-
. pointed chairman and chief
“executlye officer of Cloveland-
s " based Griswold, Inc,, n Ross
} ‘Roy Group company. Morin
s Tas been prestdent of Ross
- Roy Advartising in Bloomfield
-+ Hills in January 1991,

+
s

} . Annotte M, Do Lorenzo
" has succeeded her fathor, A.G.
" De Lorenzo, as President of

the public relatlons firm A.G.

De Lorenzo Assoclates, Inc. In
i Bloomfield Hills. Miss De
. .Lorenza has been a coparate
! “public relations practitioner
for 20 years both in Chicago
and New York.

Donald H. Clayton, presi.
dent and manoging director of
. Southfield-based Schmaltz &
L Co., hos been appointed chair-

Review Exccutive Committee
. of the Michigan Association of
b Certlfied Public Accoutants,

ke

J

" Daniel S. Hollander has

ance and financial services

" mon of the 199394 Quality bl

Jjoined Southfield-based insur- §

B Besides a hot cup a coffee and
good conversation, The Tout
store in Livonia offers some in-
sight and horse sense on the
golngs on at local and national
horse racing venues,

By Douc FUNKE
8TAFF WRITER

Not every busi-

ness aspires to mil-
lions of dollars in
. sales and large
B growth spikes,
T Ea—— Mike and Phyllls
Corbett, owners of The Tout, a thor-
oughbred racing information center
near Ladbroke DRC in Livonin, arc a
contrast to the big and hooming.

They're @ mom.and-pop operation
that's on pace this year to ring gross
sales of, $100,000, Mike said. Their
basic product s information includ-
ing the Racing Form, track programs,
tip sheets, books and videos,

But there’s more. The couple sells
art work, souvenir plates and mugs,
racing trading cards, post cards, T-
shirts, caps and stopwatches,

The Corbetts tapped into their sav-
ings for about $15,000 to set up shop
in a 600-aquarc-foot storefront in
March of 1992,

Low overhead — they're the only
‘stafl” — contributes to financial suc-

To submit materials to this
column, please send a brief bio-
graphical summary along with
a black-and-white photo, if
posgible, to: Business Editor,
Observer & Eccentric Newspa-
pers, 36251 Schoolcraft, Livo.
nia 48150, There is no charge.

firm of Allmerica Financial, cess,

His areas of concentration will

be estate pl and corpo- Coffee shop atmosphere

rate benefit programs. “A true handicafiper can never get

enough information,” Mike said, “A
trite handicapper never has enough
time. People spend a lifetime trying
to understand this,

“It’s a micro-market,” he said, “On
average, one million people go to the
track acroas the street. My goal is to
get every one of those people here, but
1'd be satisfied with 5 percent. Those

A hot tip for horse race fans
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Racing touts: Mike and Phyllis Corbett’s The Tout store in Livonia should be a busy place this
weekend prior to the running of the Michigan Mile at Ladbroke DRC Saturday.

Customers may dash in and out if
they know exactly what they want, Or
they can browse, sit in a fow chairs
get up around tables, sip coffec and
share gossip.

“I'm just here to have fun,” Phyllis
said. “We get lawyers, accountants,
CPAs, business owners, stockbrokers,
truck drivers, factory workers. There's
no pressure. They can do or buy any-
thing they want.”

Bualness picks up a couple hours
before post time. A typical customer

Hollandor
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rBY DANIEL BOYCE
LAN FERRARA

You cannot take it with you
so check out gifting strategies

are serious handicappers,'

will epend $10 for the Racing Form,

DRC program and a couple of tip
sheets, Mike soid,

Informational sales increase for
apecinl events like the Michigan Mile
{which will be run Saturday at DRC)
or Kentucky Derby when the crowds
incrense at the track, December is the
best month for gift sales, .

Severino Begozzi from Redford and
“Linda” from Southfield are regulars
at The Tout,

*“This is one in a million,"” he said.
“She has almost everything you can
think of in here. Information is here,

more than you can get at the track.”
“It's more or lesa like a coffee
shop,” Linda sald. “It's a chance to
stop and hear other peoples’ opinion.
Ilike everything that's available.”
For the love of horses .
Two unrelated circumstances
prompted Mike to open The Tout, -
He had difficulty obtaining special.
ty books and memorabilia relating to
horse racing and hendicapping. The

Sce HORSE, PREVIOUS PAGE

The $10,000 exclusion is a good
deal for the Simons, but they have

and Al
;‘ 3PECIAL WRITERA
£ Local financial planning experts
reviewed the data of the people
‘profiled here and made general
‘recommendations based on the
participant's resources and goals.
"~ .The information is intended to be
educational; references are not in-
tended as discrimination or en-
-dorsements by the Observer & Ec-
«centric Newspapers or the advi-
Kors.

«, “All that we truly own ia what
we have given away.”

This month’s financlal profile
centers around a couple who are
reviewing lifetime gifting strate-
gles to family members.

- . Jack and Marie Simon, P&ﬂll Ir_!

ANNUAL GIFTING BENEFITS

* No gift tax If gift Is less than $10,000.

+ Removes assels from one’s taxable
estate.

« Future Income and appreciation Is
kept out of donor's estate.

« Tha chance fo witness the enjoy-
ment of the gift.

ANNUAL GIFTING DRAWBACKS

+ Loss of control of assat.

« Gifted assels are unavaltabla to
maintain donor's standard of living
it needed later.

+ Reclplent may make poor use of

to be If they miss a
year, they won't be able to make it
up in the future, Use it or lose it.

If the gift exceeds the Hmits or
does not quallfy for efther of the
foregoing exclusions, then you
have made a taxable gift. Taxable
gifts, in effect, use up some or all
of a $600,000 per person exemp-
tion applicable to gift/estate tax-
es.

If taxable gifts over one's life-
time exceed the annual exclusions
plus $600,000, then the donor
must file a gift tax return and
write a check to the IRS for the
taxes. It may be best to use the
entire $600,000 cxclusion as early
as possible by making a gift of ap-

iati This removes

‘their mid 70s, have a

a significant ecstate. Last year

Jack sold his successful small

business for about $2.5 milllon,

With other assets of $700,000 and

no débt, their estate totals about
3.2 million,

:They realize that there is no
ossibility that they will need

gift (or In extrame cases may lose
o ba productive),

Pl
S

his much during their lifetime.

'hey have three children in their
emid-to-late 40s and seven grand-
Zhildren. They would like to sco

eir family enjoy some of thelr
inheritance before they pass
aWaY.
w Algo, they nre in the 50 percent
estate tox bracket (estate taxes
would be payable by them only
’%pon the second death). Thus,

ncle Sam takes $50 for each
23100 increnso in thelr estate. A
Zifting program will help them
#limit any increnses In thelr tax-
wable estate and allow them to
¥pase more to their hoirs,

&

+'"One of the most basic and im-
portant gift tax strategics s to
\make glits that take advantage of
#the “annual. exclusion” amount.
¢ GIR tax rulea permit any donor to
#give up to $10,000 (in cash, prop.
verty or combination of the two) to
*as many people it wants,
. If Jack gave each of the three
children $10,000 in cash and then
givo them Christmas and birth.
.dey prossnts worth $1,000 each,
.each child would have recelved

any future appreciation from the
estate of the donor.

Not everyone should make an-
nual gifts; for many people there
are compelling reasons nat to. Po.
tential donors who need every-
thing they have to maintain their
lifestyles {which includes most of
us) are not very good potential

gifts in excess of the $10,000 limit.
As & result, Jack has made a tax-
able gift of $1,000 cach.

Estate pl d do

candidates,

Nelther are those who will not
have a taxable estate. However,
those lke the Simons with exceas
ossets and a taxable estate are
prime dld to consider im.

nors make regular cash gifts of
$9,000 to $9,600, That way donors
can continue to make regular spe.
clal occaslon gifta without worry-
ing about tax implications.

Another rule: The reciplient of
the gift does not have to be relat-
ed in any way to the donor, So if
the Simons had 300 close friends,
thoy could give cach of them
$10,000 tax free.

Also, Jack and Marle could joln
togother to give gifts totaling
$200,000 a yeor to each of the
three children and/or seven
grandchildren, And if they could
persuade them to invest rather
than spend the gifts, they could
get eight percent return and after
10 years the donor will have
transferred wealth worth almost
$2.9 million without any nogative
estate or gift tax hassles,

Ky

plomenting  diseiplined, system-
atie give giving program.

Dan Boyee, a certified financial
planner at the Center for Finan-
cial Planning in Southfield, has
been recognized by Money moga-
zine as one of the top financial
planners in the notion, Alan Fere
rara is a partner in the Farming.
ton Hills low firm of Couzens,
Lanshy, Fealk, Ellis, Roeder & La-
zar. Both have served in leader-
ship roles in financial planning

professional organizations. .

To receive a free financial plans SATUN
ning brachure or to obtain g ques- SATURN of FARMINGTON HILLS SATURN NORTH
tionnaire to participate in this col- 24730 Haggerty Road 8400 Dixie Huy. at 1-75, exit 93
umn, contact the Center for Fi- 313.473-7220 313-620-8800
nancial Planning, Dept., 20211 SATURN of PLYMOUTH SATURN of SOUTHRIELD
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Southfield 48076 or call 548-7900, R Pty Y 20029 Teleqraph Road
Names of participants are with- 313.453.7890

held upon request, and submitted
ial data is confidential.
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Every 1993 Saturn has a standard driver-side airbag. Secondly, the option of 4-wheel disc
anti-lock brakes. And thirdly, traction control® for “traction” a.k.a. "control” on snow,
sleet, rain, that stuff. Things like a steel spaceframe with “crumple zones” and a reinforced 3
passenger compartment, Standard? You bet, We just didn't have room in thisad. )

Requires aptionad automatic intmaninvit s anti-k baking
including retiiler preparatii. Tax, fovnse, tnnspntation and otbe

R of the 1995 SU2 & $12795

il ©1995 Satum Coepanitiver

SATURN of TROY o
1804 Mapletawst, Troy Motor Mall .
313.643-4350 -

. SATURN of WARREN
7830 Comyntion Bhd,
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A DirrEreNT KIND of Company. A DirrerenNT KiND of Car.
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