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Buying a house?
Bank offers tips

‘NBD offers these housebuying
tips:

l Determine how much of a
mortgage you can afford (NBD
Banks and some mortgage compa-
nies offer free prequallfication
cotnseling).

#"As a guideline, your mortgage
payment should be no more than
28 percent and your tatal monthly
debt no more than 36 percent of
your gross monthly income. Spe.
cinl mortgage programs are avail
ablé in some arcas for low- and
moderate-income people.

cation. An NBD mortgage repre-
sentative can provide you with a
buyer’s checklist.

M Know your credit history —
ﬂm bank will run a credit check
and probably ask you questions.
W Carefully consider the benefits
of fixed- and adjustablo-rate
mortgages to determine which
best fits your needs.

B Be aware of the costs of buying
& house, including the down pay-
ment, up-front fees and closing
costs, They are a common part of
the house-buying process. Some

B Scek the of a real
entate agent for valuable informa-
tion about neighborhoods, schools
and the cost of houses in the area.
& Consult with a real catate ot-

tByney when filling out a purchase
dgreement. An attorney can add
contingencies, ullowlng you, the

allow you to
put down as little as 5 percent of
ﬁm total cost of the house,

M Typical costs required at the
closing are: points, each point is 1
percent of the mortgage amount;
property taxes; mortgoge insur-
ance; eacrow, the portion of your

buyer, to
and get your deposit bnck if, for
dxample, you cannot get a mort-
gage at a reasanable rate or if the
louse does not pass an inspec-
fpn. It’s also a good idea to have
your attorney at the closing.
Gather alt the information and
materials— statements, pay
stubs and tax returns — you will
ticed to fill out a mortgage appli-

monthly set aside for
taxes and homeowners insurance;
lonn fees; appraisal, title insur-
ance; credit report fecs.

These tips are detailed in o 17-
minute videotape titled "Buying a
home . . . where to begin,” pro-
duced by NBD. The frce tope is
aumlublv by calling 1-800-
CALLNBI

Commercial investors
hear about retail market

LThe Detroit Metro CID (Com-
mBcial Investment Division) will
Rrgsent a program on one of com-
memlal real estate’s hottest top-
Jes: the retail market.
' The panel will discuss the
tmnda, the target markets and the
majurpluyern.
= Panclists include: Charles Mil-
or, group vice president-real es-
2ate, Kmart; John Ferrick, real es-
Aate manager, Home Depot' Chris

Van Wening, senior real cstate
ropresentative, PetCare Supers
Store; Jeffrey S. Green, president,
Howard L. Green & Associates,
retail real estate consultants.

The event take place 11:30 a.m.
to 2 p.m. Tuesday, Oct. 26, in the
Radisson Plaza Hotel, 1500 ann

Real estate broker helps set price

Offering too much or too little
money for a house can be one of
the many pitfalls involved in the
buying process.

Obviously, offering too much
money can come back to bite the
huyer. No one likes to bo taken
financiaily. If the offer is unreal-
istically low, however, negotia-
tions can be stymied by an insult-
ed seller who may refuse to con-
sider future counter offers,

With help from a real estate
sales associate and a little com-
mon sense, a buyer should be able
to make a reasonable offer that

jump-starts negotiations with a

‘seller, said Doug Stranahan, divi-
sional president for Ccntury 21
Great Lakes.

Remember, all agents you con-
tact during the buying process le-
gally represent the sciler unfess
they have & specific written agree-

If you say it’s yours, it might be yours
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ment to work for you,

A good first step in the process
18 to compare the scller's asking
price with prices actually paid for
similar homes in the same area
within the past year,

Using data from local multiple
listing services, o sales associato
can provide a list of selling prices
for similar homes and help the
buycr make meaningful compari-

’Iyplcnlly. a buyer's firat Inclie
nation is to make an offer which
is comparable to one of the lowest
recently ucccpml offers for simi-
lar houses,” Stranahan said. “The
scller may not be overly enthusi-
astic about this type of first offer,
but mny not reject it ellher — a8
long s {t's reasonable.”

Another place to get informa.
tion is the asscssing department
ar treasurer’s office at the municl-

Chances are that you will pre-
vail.

In a leading Michigan case on
udversc posszmun, Connelly v.

pute.
Although we
istakonly bee

984), two import.

ant principles were set forth.
Thc ﬁrst principle states that
takes of

lieved that our
south proporty
line was the
road, wo nover-
tholess think
that we have es-
tablished ad-
verse posscssion because wo
posted no-trespnasing signs
and did not allow our nolgh-
:wors predecessors to uso the
an

We bought the Jand in the
early '60s nnd were told by the
renl estate agent that the
boundary line was tho road, Wo
later found out that our ncigh-

ROBERT M,
MEISNER

Cvnter, Southfield,
cost is $25 for CID members, $36
for non-members. Call 585-1283
for reservations,

bor's pr In title
owned umt proporty. Could we
provell In an adverse posses-
afon claim?

lnml of an adjocent owner, with
the intent to hold to the true line,
the possession isn't hostile and
adverse possession cannot be es-
tablished.”

The sccond principle states
that when the intent is to “cloim
title to a visible, recognizable
hnundnry, mgnrdleln of the true

pal building whero the house is
located. By law, reaidential prop-
ortics must be nssessed at ono
half of fair market value,

An evaluation of selling prices
may not be possible in a8 home
that doesn't really compare with
others in the ares. In this case,
the buyer could have the home’s
value professionally appraised.

There 18 always the risk, how-
ever, that another buyer could
make an offer and purchase the
home before an eppraisal is com-
pleted,

In any case, researching selling
prices of similar homes usually
provides a good figure that can be
used as a starting polnt for the
negotiation process,

An actunl offer must be made
in writing and should be accom.
penied by a deposit or carnest
meoney. Since a purchase offer ia

I am thinking sbout dolng a
beach-front condominium In
Myrtle Beach, 8.C. I am con-
ecrned about tho marketabllity
of tho units as I undorstand
:.’hal. most of the tourists are un-

or 2.

Is lhero any way I can struc-
ture & condominlum to deal
with thig issuc?

First, of course, 1 would do a
marketing study to confirm that
your information concerning the
median age of tourists at Myrtle
Bvuvh s under 25, My experience
in visiting the erea is that it
caters to families a8 well as col-
nd golfers,

line,” the jon is  lege
hostile and adverse possession
may be established.

It would appear that your
scenario falls within the sccond
case principle, That is, your in-
tention was manifested by your
exclusive use of the property, the
posting of no-trespassing signs

to

]t would appear to me that any
type of hotel/condominium that
you wish to develop no doubt will
be a time share, It must be attrac.
tively priced to entice people who
can afford such a condominium in
this aren, particularly when there
m nn ovcmbundnnce of hotels at
rates,

and your denial of
yaur neighbor's predecessor to use
the disputed parcel.

You will have to provide some-
thing unusual, whether it be ex-

legally binding, it may be wise to
consult an ottorney before sub-
mitting that document.

“It should contain e time limit
for the seller to accopt, rofect or
negotiate your offer,” Stranahan
said,

Buyers demonstrate their seri-
‘ousness by aubmluing deposits
with written offers. A deposit of
five to 10 percent {en't abnormal,
but a larger deposit may be en-
couraging to the seller,

In a situation where two buyers
make the same offer, the scller
will ofton sclect the buyer with
thoe bigger deposit.

“Making a woll-rescarched offer
and applying a reasonable s
amount of earncst morey best §
demonstrates 8 buyer's serious
intorest and encaurages the
seller,” Stranchan said.

ercise and/or golfing privileges, as
well as access to the ocean.

will probably have to market the
condominium outside of South
Carolina, which will impose addi-
tiona! obligations for you in re.?
gard to applicable federal ntnt:'
utes.

T would it down with a mnrkct -
ing consultant as well as with al
knowledgenble condominium law-§
yer before undertaking thls'
project. H

H

Robert M, Meisner is a Birs
mmglmm attorney concentrating
his practice in the areas of condo<
miniums, real estate and corpos
rate law. You are invited to sub
mit questions by writing Rober!
M. Meisner at 30200 Telegraph
Road, Suite 467, Bingham Farms,
48025, This column provides gen+
eral information and sha.aln‘ nof
be construed as legal opinion. Tq
leave a vaicemail message for Robs
ert Meisner, dial 953-2047, maik
box 1871,

[T

{EE

5

THE @bserver

CLASSIFIED ADVERTISING

Fccentric NEWSPAPERS

REACH MICHIGAN'S FINEST MARKET

7]
Fazos

DIAL CLASSIFIED DIRECT

“Where You Will Find... FWayne County 591-0900
. Oakland County 644-1070
Autos For Sale SECTIONS G,F,G Rochester/Rochester Hills 852-3222
Help Wanted SECTIONS G Fax Your Ad 953-2232
- FOR THE LATEST
Home & Service Guide  SECTIONS G Dendlines {NEORMATION ON
Merchandise For Sale  SECTIONS For Placing, cancelliag or corsecting of line ads. OPEN HOUSES - CALL:
Publication Da
Real Estate SECTIONS  EF M‘;N;*‘A‘:;‘ssu\é: . m_l’:::;':; _r\r
Rentals SECTIONS F THURSDAY ISSUE: 5 P.M. TUESDAY OMEL.INE -

HOME & SERVICE GUIDE

# 1-299
An alphabetical directory
of all your servico ncods.
Sae Above For Section.

——

REAL ESTATE FOR SALE
# 300-364
3¢1 Open Houses
%2 Buamngham Hloomtieid
W, Bloomfield-Koogo Orchard Lake

30 memovon Farmington Hills
305 Brgnton, Hantand, Howall
306 Souhal-Lathrup
307 South Lyon, Miioro, Hightand
308 fachostor Troy
309 Moyal OakOak park

Huntington W
310 Yimorm Cummun:o

an On\lana caunw Homas
312 Liv
3 cwm

314

"INDEX OF CLASSIFICATIONS

335 Timo Sharo
336 Sounarn Propony

a8 Counw Homos.
339 tots & Azreago
330 Lake Rvor Roson Propany
342 tako Front Pmpmy
338 Cemotary Lot
ase Mnnqagosum Canltacts
361 Money to Loan-Botiow
362 Ao Estata Wanted
364 Listings Wanted
COMMERCIRL/INDUSTRIAL
SALE OR LEASE
#365- 572
365 Businoss Opporstun:
366 Offce Busingss Smco Sateitoase
367 Buwness & Prolassonal
Buldings SatorLoase
368 CommargialRetal
2369 IngustrialWarahouse
Salo or Loasa
70 Incoma Property
371 Indusiriat Commorcsat Vacant Propody
372 Ievostment Proparty

AEAL ESTATE RENTALS
# 400-836

400 Apartmonts

422 Wantod 10 Root

423 Wanted 10 Ront —Rosort Proporty.
428 Houso Stung Serca

425 Convaloscent Nutsing Homoy
426 Homa Hoafin

427 Foslor Caro

228 Homos 101 the Agod

429 Garagos/hhin( Starage

€MPLOVMENT/INSTAUCTION

SERVICES

# 500-524
500 Holp Wanlod
502 Holp Wanlod - DantatModicat
503 Holp Wanled - Offico Claneal
505 Food — averages
506 Holp Wanted Sales
507 Holp Wanted Part Tine
508 Holp Wanted Domostc
509 Holp wameu Couplos
511 Entectan
512 Jobs er\Iud ananﬂlu
515 Chid Care
518 I:ldm'y I:mn & Assistanco
517 Summer Camps
318 Eauemoninsincions
510 Nursing Care
520 Secsetana) Dusingss Sarvicos
522 Professional 0
523 AttoenoyaiLegal Counseling
524 Tax Sorweo

953-2020

609 Bingo "
610 Carcts of Thanks

620624 l"muml S:e‘no 150 Srert Scomw Wom Ow)

MERCHANDISE
# 700-736
700 Auction Salos
70: (.olloctbies
702 Aniiaues
7036
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PLEASE CHECK
YOUR AD

The Observer &  Evcentsic
will issue eredit for typo-
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o the fint insertion of an
advertisement. an - error
occurs, the advertiser must
notify the Contomier Service
Department in time o cor-
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