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Suburban Stars highlights promotions, tmnafcra,
hirings and other key personnel moves within the
suburban business community, Send a brief bio-
graphical summary - including the towns of resi-
dency and cmpfnynmnt aud a black- and-wh:tc
phote, if desired - to: S ban Stars, B

Farmington Observer
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B Builders Association .
of Southeastern
Michigan looks back and
ahead in an attempt to
gauge the status of the
res tial const;

& Buriness, Observer & Eccentric Ncwspapr:rs,
362561 Schooleraft, Livonia 48160, Our fax num-
ber is 313-691-7279.

Mark Glover of Novi was
named president and CEO of
Dun Graham Associates, a pri-
vate vutpatient physical thera-
py proctice with centera in
Southfield, Troy and Warren
He will continue to provide
rect patient carc and be re-
spunsible for guality patient
care munagement,

Mike Fleming of Rochester
Hills wos named vice president
of finnnce and udministration
at  Ferndale-based  Ideal
Accenta, which has a Troy of-
fice. Formerly controller, he’s
responsible for all financial re-
porting and day-te-day opera-
tions,

Keith S, King of Bloomfield
Township was named associate
at the Bloomfield Hills law
firm of Strobl and Manoogian.
He practices in the arcas of
brankruptcy and litigntion.

Donatd F. Tucker of
Birmingham has joined the
Bloomficld Hills office of the
Midwest law firm Howard &
Howard, He concentrates his
practice in commercial litiga-
tion and governmental rela-
tions law.

\Yilllnm P. Llndhout.&xﬁurd
chairman  of  Lindhout
Associntes  Architects  of Tucker
Livonin and Brighton, haa
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i try here. Good
things apparently will

follow good things.

By DouG FUNKE
STAFF WiuTER

Builders in
southeastern
Michigan expect to
pull some 13,000
single-family resi-
dentinl permits this
year, n 10 percent

: increnso over what was reported in
i ‘n’ soven-county area, including

Wayne and Oakland, during 1993,
Last year's number, about
11,800, represented on increase of
nearly 6 percent from 1992,
. Residential construction activity
1 to jobs and
uplnoﬂ‘tnctivxty mcludmg the pur-

Solid conbtruction season forecast

Gnlng up: Single-family residential construction activity, which ahowed a healthy
increase last year, is expected to grow an additional 10 percent this year, according to the
Builders A iation of Southeastern Michigan.

088
builders say. Conatmcuon activity
also increases the local tax bnse.

“As the builders grow, maybe
they start from five houses and go
to 10,” said Sam Kreis, construc-
tion loan manager for Sterling
Benk & Trust of Southfield. “They
double their labor stafl - carpen-
ters got the work, clectricians get
it, plumbers get it.”

Bernard Glieberman, a West
Bloomfield builder, said ha expects
to have a busy 1994,

“We had a record year in ‘93 and
we'll have another one this year,”
he said. “We did 280 (units) last
year and will do 400-470 this year.™

QGlieberman said he's even no-
ticed a shortage of workers recent-
ly in some of the building trades,
especially carpentry.

“It's not severe. I don't sceitosa
big problem,” he said. “During a re.
cesaion, people relocate. Now we've

. got to get them to come back.”

SpinalT business also is aflected.
“If you have a $150,000 house,

usunlly that means spending
$5,000-6,000 in the sccondary mar-
ket on new pieces of furniture, ap-
pliances that don't come with the
house, landscaping, window treat-
ments,” said Janet Compo, a
Farmington Hills builder.

Compo said she expecets that her
company will {ncrease dollar vol-

@ interest rates
have basically hit
bottom. They will
continue to support
the current leve! of
actlvity, but won’t

be a driving spike.’

Dave Seiders
economist

ume wark by about 20 percent this

ln addition to the usual handful
of expensive, custom-built houses,
she's looking at constructing less
expensive models in Detroit and
perhaps Pontiae.

“Certainty I think new housing
is important to the economy, tax
base,” Campo added. “You have ine_
come ‘taxes (from construction
Jjabs), sales tax (spingfT purchasea)
and property tax that helps local
government agencies and achool
taxes.”
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EMarket specialty: meat, produce

"By Doua FUNKE
BTAFP WINTER

There are good meat markets that sell some produce,
and some Lnod praduce stores that dnhb!c in meat.

But what when a ment ing/retail operas
tion joins forces with a produce rotailer to set up a total

shopping experience for the bulk buyer and drop-by cus-

tomer?

David Rohtbart, president and chief executive officer
of Cattleman’s, and Matt Martin, n former owner of Oak
Farms and chief financial officer at Cattleman's since
their merger Inst summer, figure it's a recipe for busi-
nesd suceess,

‘The remodeling of an 18,300- uqunm-l‘uut Oak Fnrms
into a Cattleman’s in Fnrmmgtun last S is

their first combined effort.

Cuatomers can select a variety of fresh fruits and veg-
ctables (rom nisle upon aisle of crates, and choose slabs
cut to specification or smaller-sized packages already
cut from a meat locker,

A deli {s available for good measure.

Other Cattleman's stores can be found in Taylor,
Hamtramck and Detroit, The transformation of Oak
Farms in Oak Park into o Cattleman's is expected to bo
completed by March. Plans coll for a new store in
Roseville next October.

. Following are edited excerpts from an interview with
‘Rohtbart, who lives in Weat B]uomﬁcld, and Martin, a
‘Novi residont:

What's the koy to moking a large binati
.:meat markot/produce store work?

“ Rohtbart: The concept is vnluc. By very high volume
upurntions. wa'ra able to keep prices down. We're a pack.
'ing house. We cut fresh beef,

We run a little over two million pounds a week, About
-85 percent has been geared to hotel, restaurant supply-
+ing and other wholesale dmnhuﬂng . . . about 15 per-
‘cont retail.

. Martin: On producu, + .« « large displays help with
:large valume, I’s how you handle merchandise, quality
>control in the process, to cut down spailage. And value

vpurchnning.

.’ There must be other things involved.

: Martin; We don't do loss leaders, which is typieal in
:the industry.

« Rohtbart: Sey we had a special on whole fryers for 49
‘conta a pound. First you pay $22,000 for advertising.
‘The value of chicken goos up and we sell cight to 10
:timos more then we ususlly do. The entire department
Imu to pay for it. Then you have to raise prices.

+  Customers can coma into the atore whenovur they
‘want to and got a fair price.

: Martin: I think another saving is we share overhead.

: Rohtbart; We've eliminated the middleman - distribu.
tors, brokers. We don't accept coupons. We don't charge
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Qetting together: David Rohtbart (left) and

Matt Martin have merged their meat and
produce businesses into a joint operation.
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A StepAhove The Rest

Choose one of Cohen Associates’ b ifully detasled
in communities designed for ti:e way yos live.

From the $170,000%
ZZ00DS OF NOVL
Single Family Homes
Surrounded by acres of
protected woodlands!

On tix corner of Decker
Rmdnndl.“!riltm D

Nepg T mém, 960-0005

osan Building -

on mpbmu. toad, /2 mile

960-0770

>

From the $170,000%

#/¢BADOWBROOK
Single Family Homes
i L
m*ﬂﬂ‘g SALTE AD.
(“mno-:um

' 981-8980




