HOME SEEKER'S CHECK LIST

MSELLER DISCLOSURE STATEMENT
{REQUIRED BY 1AW} .
[BfLEAD DISCLOSURE STATEMENT
(REQUIRED BY LAW)
[HOUSE SPEC SUMMARY SHEET
(ROOM DIMENSIONS, ETC.}
[E'SCHOOL DISTRICT SERVICING
NEIGHBORHOOD
(WHERET EXACTLY ARE BUILDINGS, BUS PICAUP)
[XAGE OF MAIOR MECHANICAL/
STRUCTURAL CGMPONENTS
{FURNACE, HOT WATER HEATER, SHINGLES, ETC.)
APPLIANCES INCLUDED?
(#PROFERTY TAXES
{BASED ON ..EEUNG PRICE, HOT CURRENT RECORDS)
(MUNICIPAL SERVICES PROVIDED

{TRASH ( ccuccn UN. LEAF PICKAUP, SNOW
OVAL, LIBRARY)

lB’counmon or-' NEIGHBORING
PROPERTIES :

g
- ~—lots you view property
REMALtat, Isthes on your homo
E————_nm  computer]

REALnet is the sddress used by Observer &
Eccontric advortisers.

To order Qhsorver & Eccentric On-Linet call
313953-2266 and got the software that wlll
open the doors to REALnet.

@he Farmington @bserver
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| In the middle
Realtors try to balance the unrealistic dem
of both buyers and sellers :

BY Doua FUNKE
BTAYY WRITER

Residentinl ronl cstato transactions
can be smooth or rocky.

Buyers who know whero:they want
ta live, what thoy want in a home and
how much house they can afford before
contacting a Realtor will greatly expo-
dita the process,

Sullfrs who can aupnruw emotional

New Buffalo
area is

thriving,
dynamic
Q. I am interosted in

———
REAI&&“E}‘?& your impressions of the

Now Buffalo aron,
which I understand is
boomlnz‘ as a condo-

Inl 1

also will greatly expedite tho process,
You would think this goes wi

from mgrket valuo.and .
maintain quality showing condition =™~

@ ‘1 asked them If they had
an Idea where thoy wanted
to live. They sald they had
pretty much narrowed it

. down to somewhere

between Sterling Holghts
and Waterford and Clarkston
and Femdale. -

Jahn Newman

saying. But it apparently doesn't.

*I've had clieat sellers who may have
an unrealistic goal in torms of pricing,”
said Diane Howard, salos nssocmtc
with Real Estate One in Ply

prm:eas, nnid Al Glrnrdot. a Realtor
the Pr ! Grent Lakes Real-

“Thby may have been‘in their homes
for & while and they're not in touch
with market values.

*That can also work the other way”
Howard said. “Buyers can only spend
X-amount of dollars, but t.hly would
want more than they ceuld buy.”

There are other roadblocks bealdsu
sellers and buyers trying to

in’l‘m
“They'll. sny somethiny like, ‘I built

. these cabinets myself and thay Thave to

be worth blah, blah, blah,™ Girardot
said. “It's oxtremely hard to tell thom
sometimes someone else may not even
want thom.”

Girardot recalled soveral instances
whare still had the

each other f'nnucmlly due to lack of
knowledge or greed.
Things like the condition of the house
“Sellers got very comfortable in o
house,” said Tracey Toppa, a Realtor
with Century 21 John Cola Realty in
Redford. “It doesn't mean that a poten-

ared.
I am from out of state
and am concerned

about investing in that
aren.

A. In attempting to
answer, your guestion, [
have recently visited New
Buffalo, As a reult of that
trip, I have learned that it is both thriving
and dynamic in terms of its watorfront
development.

There are a substantial number n!‘ condo-

being d in
substantial number already built and nald
and thero is also talk of opening up casino
gambling in tho area.

ROBERT M.
MEISNER

As In any other ‘situation for out of

stators, it §s important to unduruumd the

tial 1 will lock at it like they
do. A lot of peoplo can't see boyond clut~
ter,

‘1 d when city i
are required, like Detroit and Weat:
land, they don’t wait until they sell to

got an inapection,” Toppa added. *Usu-
nlly they're good for a year or two.
What if repaire take a long time??

A peller with a sentimental attach-
mont to a house can bog down the

‘growth lines of their childron in highly
visiblo piaces that probably would

mean nothing to buyern except a fix-up
project,
Buyers can save umn and avoid
nggravation by focusing their search,
John Newman, a Realtor with Max
Broock in Blrmlnghnm. dau;:r:bnd a

Runltar +-don’t have o lot of stu

We're going to tuke a limn trip on s
computer,” Newman gaid.

Buyers also should sort through
needs and wants, How important really
is o firoplace, first-floor laundry, two-
car garage?

*If thoy say they necd 2 bagement,
I'll ask why," Newman said. “If they'ro
into woodworking, that makes sense.
But if they necd'n basement because
someone told them, maybe they don’t.
-1t they'n-ﬂs'yun eld, thoy. pro

“Theros confusion; | aoma times, on tho
style of house they want and how big a
houge they think they have to have,”
Newman added.

Buycra can get a sense of what spe-
cific marketa offer by visiting open
houses. They can find out exactly how
much thoy can borrow by gotting a

mortgage pre-approval. That's a big

time-saver and shows a real commit-
mont.

Horo'’s a fow other thing buyers and
sellora can do to enter the real estate
client hnl] of fnme.

W Sollers — Opan rooms by storing
some furniture and bulky collectibles,
Thoroughly clean garages, basements
and closeta, Throw things out, Mnko
sure tho houso is'availl for

ly"

« PAGE 1 SECTION F
Exjsting home prices. .
From Nationo! Associstion of Reaitors
Greatost Incrensss

Ssise AVew

Pikce 43 '88

New Orlasns $ BS,300 +15.5%
Sloux Falls, 5.0, . 90,300 +13.7%
OCTIROT 112,600 +12.8%.
Richland/Kennowick WA 111,000  +12.6%
wWatorloo-Cedor Falls, 10 61,300 +12.5%
Portland, OR 145,600 +11.0%
Mobite, AL, 83,500 +10.3% )
Chasteston, WV 89,200 +10.0%
Green Bay, W! 100,500  +9.5% '
Houston 85,700  +9.0%
Tallahosoo FL 112,700 - +8.7%
Trenton, NJ 135800  +8.6%
BorgenPossalc, NJ 200 +8.6% .
CGrrviio-Sportanborg,SC 105,300  +8.4%
Daytona Beach 75,200 +8.4%
Toleda, OH 82300 484X
Uncoin, NB 89,500 . +8.0% -
Chariotta, NG 147,400 , 47.9% .
Eugene-Springford, ¢ :
Bowes: U.3. Housing Markéts L

Key factors
to selecting’
a mortgage
lender

A newly reloased
survey, Citibank's
Report: “Americans
Talk  About Home
Mortgages,” under-

scores the importance
that personal relation-
ships play in determin-

how consumers

t a mortgage

or, how they prefer
ta-dpply:for a mort.
goge #nd which addi-
tional products and
services they would
like to see offered by

DAVID C.
MULLY

their lender.

As a consumer of mortgage services,
do you see your own needs being
addressed hero? Ara these the factors
mortgago lenders should be improving~
on to serve you best? Let me know if
you ngree or disagree.

The survey, commissioned by Cmcnrp
Mortgage Inc. and conducted by Roper
Starch Worldwide Inc. in a random
telephone sainple of 1,012 Americans,
found thnt 78 purcent of those who

sponded cor idi wapr ',
mortgage provider. Other methods ol‘
choosing a Jender were a referral by.a
friond or family member (72 percent),

ition of the londor's name (85

| Buycrs Line up and prica home
and legal services before you

mcn nt buy—

'I nnkad them if thuy had an iden
where they wanted to live, They said
they had pretty much narrowed it
down to somewhora between Sterling
Heights and Waterford and Cinrkmm
and Ferndale,” Noewman

“I aaid we can’t bo drlvmg nll over

the conntryllde Como into the office.’

noed them, Know the source of money
for the mortgago down payment and
closing costa. Be available for walk-
throughs.

W Sellers and buyers - Carofully
galect a Realtor by asking family and
friends for referrals. Interviow
proapects. Trust their advice,

percent), information provided in the
workplaco (62 percont) and a referral
from a real estate brokor {60 percent).
Only the rate being offered acored
higher (80.percent). .

Interestingly, among those who th
is *very important,” tho survey indicat-
ed t}mt women place greater emphasis
on o pre-existing relationship with'a
-lender than men (62 percent v 41 per»
cent).

Amoricnns prefor personal con-
taat over now technology in the
uppliutiun process N

fora 1 relati

Buying 8 new homo or npplymg fora
can he slowed by wajting for

of p

in.Michigan, including the operational
aspecta of the condominium nun:(ntion,
particularly when there ave many non-resi-
dent owners frequently not on the promis-
s,

1t {s important to roview the condomini-
um documenta with counsel in Michigan
who is best suited to both analyze the con-

dominium documenta, as well as the other

issues regarding tho operational and man.
agement structuro of thc condomlnlum
and its

Robert M. Meisner is an Ockland Gounty
area attorney concentrating his practice in
the arcus of condominiums, real estate, cor-
parate law and litigation. You are invited to
rubmit topics that you ux uvm!d Illu to dee dis-

a home loan. The whole process ~ the
offer, the lonn application, the credit
roport, the oppraisal report and the
Eapnmork is taking placo as tho

omeo buyer daily watches interest
rates ebb and flow and tha procoss
often doean'’t get resolved until tho very
1ast day of escraw.

“I is often said by loan

" an

tha homo inspection, then returns to
the office to complete tho pnperwork:
Firat, the photos must ba developed -
and this can mean driving to the loeal
photo store to devclnp photos in lousy

weather. Then it's timo to spread tho .

photos on tho desk to detormine which
goes with which address.
Next the paper varsion of the roport
must he prepared, ’I‘hln means printing
d coll lo copion of an 1-

that tho choke point in processing o
now mortgage or a rafinanco is the
appraisal report - most of the other
mmponcuu of a now loan ¢an bo head

Software.

Tho procosa of npprnining {a'atill
boaically dm sama that it was in 18508,
but new ies nro being intro-

ctssed in this column, &
about condominiuma, by writing Robert M.
Meisrier, 30200-Telegranh Roud, Suite 467,
Blngluxm Narms MI 48025. His ermail
address is Mioner@nmich.com cnd his web
site is Rttp:l 1 wwwmeionerlowcom  This
column provides general information and
should not de canstraed aa logad opiuian.

ducod into the field that are saving
consumers days af waiting.

somnthing Jike this: An appraisal arder
is seat and may sit & halt doy or more
before it 8. accepted by the appraisor.
The sppraiscr schedulea and complotas

24 hours or losa,” snid Michael
Schufcr, preoident of United Syavma ‘

Tho nppraisnl procons used to go™

to 12-page Uniform ncn(dnnnnl
Appraisal Roport. Maps must bo cut
out and pasted. Then phoics aust bs
glued on the maps and - a proporty
sketch must bo drawn. Thon ﬂood maps
and plat maps munt bo to the

Computer attacks paperwork delays

. tion, it might be routed through as

many as three poople’s handa before
reaching the right -ono, and the
appraiser haa no, praof of it being
recoived.

Electronie data i go olimi-

h

ship wna also evident in the way Ameri-
cana said they would prefor to npply for
a mortgage. With little variance by fac-
tors such as age, gender, region, housb-
hold income or aducation, an over:
whelming majority of r (84
pu-aent) said they would prefer to apply
for & mortgage in person, This is surpris-
ing when Ioans by mail, fax or phane nm

ming mmmoupluw
Applymg by tc]ephn:xbu was the nuc-

o

nates theso bottlonecks, Appraisals can
be ardervd, created and delivered olec-
tronically with modulea such as United
Systoma’ Apprais:

Uso of this new tut.hnology onables a

loan originator to sond an appraisal-

order to the' nppmum’u electronic mail
Gox on tha Intornct. A eopy of the order

can bo sent via pager, to reach the

npprmaor ln minutop The appraiser-

and accept this ardcr

Job. Then, all the pages must bo collat.
ed properly and additinnal coples made

bofora the finel roport can got pack- |

nged and moiled.

Ovarnight dellvery can add nn extra
$10 to $15 to the price tag; hand deliv-
ery ¢an bo cxpensive, too. Mailing the

report.may teko Lwo or threo days, and

faxing a ll-pugo. legal-sizo fax prpor

.with photoa is not fun. Once tho

apprains! report arrives at its destina.

* can

in minutes fr;m tho field. Digiti

by & pemnt of mapondenu. Americans
in tho 44-64'ngo group, thoso planning
to rofinance a curront mortgage in
extoss of $10,000 showed n greater pref-
erence for a télophone application than
the general population (10 porcent, ll
percent ap t 26 percent, respectively),
Newer tachnologiea such as thHa
Internet (8 porrent) and video confor-
encing {1 porcent) still have a long way
to go in winning the hearta of poununl

phatos are nutomatienlly inserted into

t)\u report. .
An appmlnnr can éollato, bundle,
copy, packago and clectmnicnlly dnhver
'8

mortgnge 8. Not

thoso in the 18-34 age range are a little
more willing to use the Internet (8 per-
cont) thun thosa 36 and older (2 pnr—

an appraisnl to’the loan or
desk, vaving days in tho final process
and saving the consumer days of won-
doring how tholrnew home fared in the

‘appraisal procesy,

cent) .

ik ant to d their
rulutlonshipn with mortgnx\a
providers

Tho strength of the landor relation-
ship was also reflected in tho variety.of

e e e et ar e e e e

Tioass 500 AULLY, Gi L\




